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Haunt for Truman in '48: Tax 


veto. 


* * * 


When will politicians learn to 
let the law of supply and de- 
mand alone? 


| 
Reports circulate that some deal- | 
ers are delivering a '47 car for a/| 


46 model, even-Steven, and then 
making their profit on the older 


car. 


* x 


Dividends Set Record 
Publicly reported cash dividend 
payments by U. S. corporations 


amounted to a record high of $1,- | 
117,500,000 for the first quarter of | 


1947, the Department of Commerce 
reports. 


* + * 
*That’s My Desire’ 
The survey research center at the 
University of Michigan finds that 
people have given up the idea of 
owning homes but still are plan- 
ning acquisition of a new car. 
_ The group sees a $5 billion to $7 
billion auto market this year, pro- 
vided manufacturers 


enough cars to meet the demand. 
* i ed 


uel Famine Looms 

A national oil shortage more 
Serious than any during the war 
period is just around the corner, 
‘the Interior department’s gas and 
oil division said last week. 

The shortage is most imminent 
along the Atlantic seaboard, it was 
stated, although in the long run 
the Midwest likely will face the 
most serious situation. 

* + * 


Sales Move Up 


Sales of independent retailers 


were 13 percent higher in May than | 


in May a year ago, and up 4 per- 
cent from April to May this year, 
according to preliminary data re- 
leased last week by the Bureau of 
Census. Figures are based upon 
reports received from 19,263 retail 
stores in the United States, it was 
stated. Motor-vehicle dealers noted 
an average increase of 52 percent. 


States Get Truman Threat 


ean build | 


The Newspaper of the Industry 


‘Uses at 
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I Face of Resale Drive 


Increasé 
Market 6 
Reg. ¥ 

By 


'A check of the market around the coun 


inlay 


Managing Et 


| EFFORTS to get used-car prices @ 


n have blown up. 
indicates that 


_ prices are holding firm, and, in some places, ris 


Used-car dealers say that efforts to reduce price 


der 


the National Used Car Dealers Assn. policy have met 


NADA Exhibits 
| Held to Makers 
Of Equipment 


WASHINGTON. — NADA’s exec- 
utive committee, meeting here last 
| week, has decided to limit exhib- 
itors at the 1948 NADA equipment 
show to manufacturers. 

The show will be held in con- 
nection with the annual convention 
in Chicago next January. Latest 
devices to aid dealers in making 
}their sales and service operations 
| more efficient will be shown. 

The committee, which was still 
in session at press time, also de- 
cided to intensify NADA’s public- 
relations program. The staff was 
commended for work already done. 

In addition, the committee ac- 
cepted the report of the special 
committee on employer-employe re- 
lations. It was decided to establish 
a bulletin service containing sug- 
gestions to improve relations in 
dealer shops. 

The bulletins probably will be 

|issued every 30 days. The first one 
| will be on hiring. 
In its public relations program, 
— has been issuing news re- 
|leases to clarify the new-car re- 
|sale situation, preparing radio pro- 
| grams for dealers and review book- 
| lets on important dealer matters. 

This work will be accelerated 
along similar lines, with possible 
additions. 





To Bar Unfit Drivers 


WASHINGTON.—President Tru-| “encroach on state jurisdiction in 


man declared last week that unless 
States adopt uniform drivers’ li- 
censing systems, Congress will “not 
sit idly by in the face of a grievous 
national accident tolk” 

He told the opening session of 
the second Highway Safety Con- 
ference, however, that the federal 
government has no real desire to 


Kaiser Price to Dealers 


Is Raised $100 

WILLOW RUN.— Wholesale 
prices on Kaiser cars were 
raised $100 last week, it was 
learned by Automotive News, 
but there will be no change in 
the retail price. The factory list 
price remains at $1,868. 

The boost in the Kaiser price 
to dealers was made, a com- 
pany spokesman said, to meet 
financial losses on this line. 
Dealers, it was declared, want- 
ed more of the lower-priced 
Kaisers and agreed to the $100 
cut in their margins if the com- 
Pany would promise to produce 
as many Kaisers as Frazers. 


this field.” 

In too many sections, the Pres- 
ident said, “the licensing laws are 
nothing more than revenue meas- 
ures and their administration a 
travesty on public safety.” 

He described uniform license 
systems which eliminate the ‘‘dan- 
gerously unfit and the dangerously 


| irresponsible from our streets and 


highways” as a basic weapon in the 
war on accidents. 


While hailing the “sharp and 


| gratifying decline” in the nation’s 
| traffic 
| Safety conference, President Tru- 
|man declared the safety campaign 


casualties since the first 


is “well started, but it is by no 
| means done.” 

“Last year 33,500 men, women 
and children died as a result of 
highway accidents, and well over 
1,000,000 were injured,” he said. 
“This is a tribute to inefficiency 
which the nation cannot afford to 
pay.” 

The federal-state development of 

| traffic arteries under the highway 

act of 1944 will make a permanent 

contribution to accident prevention, 

he predicted, along with the driver- 
(See SAFETY, Page 50, Col. 1) 


‘ 
resistance from individuals 
selling cars to dealers and a 


resurgence of demand. 

Some dealers reported that the 
current drive to curtail sales of 
nearly new cars by used-car deal- 
ers had bumped the price up $100 
to $150 by making the cars 
harder to get. 


Lynn Wertz, Detroit, secretary- 


treasurer of NUCDA, said that 
Regulation W is one of the main 
factors in resales of used cars. He 


pointed out that many persons on | 


the lists of new-car dealers find 
they can’t handle the payments, 
but since they know they can get 
a premium for the cars, they take 
delivery and then resell. 

Wertz reported that 
prices had moved up 
since the drive began to 
them. 


used-car 
in Detroit 
lower 


- * ca 
HERE ARE the market reports 
fron’ key used-car dealers in vari- 
ous sections: 
D. B. Wiley, of Fort Worth. Tex., 
sees prices holding firm during 


June and July in view of a record | 


grain crop, with the demand good. 
In August he expects a slump in 
both prices and demand. If the 
cotton crop is good, he expects the 
market to pick up in the last part 
of September and hold through the 
first part of November. 

In Philadelphia, Cyrus Gorson 


(Continued on Page 46, Col. 4) 


Production 
Automotive News Estimates, 
U. S. Cars, Trucks 


97,190 
93,148 


Last Prev. 1946 
Week Week Week 


For complete production totals 
by makes, see table, page 45. 


Prices Rising | 


| 
' 


Demand Offsets Campaign for Reductions; | 
pok Listed for Various Sections; 
ed Adverse Factor 


DOM 


{ 
| 


CHEVROLET’S NEW ‘‘Advance-Design’’ 


d June 28 by Chevrolet dealers across 


> 
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line of commercial vehicles will be intro- 
the country. Incorporating a variety of new 


that assure greater operating efficiency, load-carrying ability and highway 


Chevrolet’s truck and 
ot manager (left). 


national manager © 
Podlesak, Janesville f 





| 20,954 trucks—a total of 93,- 
|148 vehicles, according to 
| AUTOMOTIVE NEWS estimates. 


Combined U. S. and Canada 

output last week was _ 102,653 
units, sending the total for both 
countries over the 100,000 mark 
for the first time since the week 
ended May 3. 
} Among labor disputes hindering 
schedules last week were the con- 
|tinued strike of 3,800 Ford fore- 
}men, which is affecting output by 
about 2 percent, and a_ wildcat 
strike Monday at DeSoto which 
‘adversely affected output of both 
|Chrysler and DeSoto models. The 
8,500 idled workers in that dispute 
did not resume work until Wednes- 
day. 

Despite the industry’s  back- 
breaking problems during the first 
six months of the year, it has made 
a creditable showing. 

At the end of June, U. S. and 
Canadian plants will have built 
| almost 2,500,000 cars and trucks 
this year, it is estimated. 
Prefacing his prediction with the 
lcomment that “things can’t get 
| worse,” an industry official last 
| week ventured that 1946 would 
| “still result in a five-million-car- 
| year.” 

The prediction was understood 

(Continued on Page 45, Col. 2) 





p new truck is said to be more rugged and durable than ever before. First 
puilt in Ohevrolet’s Janesville (Wis.) assembly plant. Here the ‘‘Queen of 
wiand,’’ Betty Gene Gardner, christens the new vehicle as Gov. Oscar 

) nsin’s chief executive, looks on. Also spectators were J. W. Burke, 


commercial department (right), and R. W. 
(See story and photos on page 32) 


Outpt Up Slightly 
Week’s Total Rises‘to 97,190 Units Despite 
De Soto, Ford Labor Flareups 
By Bernie Thomas 
Staff Writer 
DETROIT.—Sporadic labor flareups and continued mate- 
rial shortages continued to plague auto makers last week, 
‘but U. S. plants managed to increase production to an esti- 
mated 74,166 cars and 23,024 trucks—a total of 97,190 units. 
U. S. output the previous week included 72,194 cars and 


UAW Tieups End 
At Three Plants; 
Packard Ups Pay 


By Mac Gordon 
Staff Writer 

DETROIT.—Quick settlement of 
UAW-CIO disputes at Ford, De- 
Soto and Hudson brightened the 
immediate production outlook last 
week and also enhanced predic- 
tions of a more cooperative labor 
force throughout the balance of 
1947. 

Labor optimists failed to voice 
too much concern over the likeli- 
hood that the Taft-Hartley bill 
would become law. They cited AFL 
and CIO plans to resort to the 
courts, rather than the picket 
lines, to test restrictions of the 
new statute which unions oppose. 

Although the Foremen’s Assn. 
strike at the Rouge plant was 
in its fifth week, Ford reports 
showed that daily output was at 
a near pre-strike level. Produc- 
tion at the Rouge plant itself 
was normal following the re- 
sumption of Ford final assembly 
there last Monday. 


(Continued on Page 44, Col. 1) 


NADA Urges Liana Tistne nae tia! Bhilai 


By William Ullman 
Washington Correspondent 
L  Leerwnatapie bb Unless the en- 
tire automotive industry co- 
operates as a great unit, transpor- 
tation generally is in for tough 
sledding, believes 
M. O. Anderson, 
president of the 
National Auto- 
mobile Dealers 
Assn. 
Anderson, start- | 
ing off this series | 
of articles on} 
NADA’s postwar 
setup and serv- 
ices, is known as 
an NADA sstal- 
wart. He is 


steeped in faith in the organiza- | 


tion, in its value 
in the important part “it must and 
will play” in the future. 

His complete enthusiasm for 
NADA and belief in the role the 
organization should enact in na- 
tional transportation 
henceforward was well 
summed up in his first 
words: 

“NADA has come 
of age during the 
war,” he said. “My hope is to 
see it act its age in the postwar 
days ahead. 


In This Issue 


Automotive Washington 
Dealer Business Counsel ...... 
Used Car Auctions ............ 


No. 1 

in a 

Series 
on NADA 


to dealers and | 
| the foremost retail organizations 


“By that I mean that, as one of 


|of the nation—if, indeed, not the 
| most outstanding one—NADA 
| Should assume the leadership in 
the transportation field that its 
| size, ability and obligations de- 
| mand. We are too able and impor- 
| tant to remain simply a member 
| service group.” 
| * * + 
It IS an indisputable fact that 
| NADA has grown up. From a 
| wavering infant of some 3,500 
members shortly before Pearl Har- 
| bor, it has become a powerful giant 
of 30,000 members. More than that, 
it speaks for a farflung industry of 
more than 40,000 dealers. The 10,- 
| 000 or more who do not maintain 
(Continued on Page 49, Col. 1) 
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Profits Defended . . . 


Capital Needed to Hike 
Output, Wilson Says 











For °48 Switch 
By Next Jan. 


HOUSTON, Tex.—The 1948 Pon- 
tiacs will not be available to the 
public before next January, but 
the division is 


CHICAGO.—Attacks on profits as 
such poison business confidence 
and create confusion in the minds 





plea for affirmation of faith in a 
liberal and free competitive sys- 
tem, and warned against “the effort 


“all tooled up to 
go,” according to 








L. W. Ward, gen- 
eral sales man- 
ager. 

Ward was in 
Houston to meet 
with C. P. Simp- 
son, local distrib- 


to find political short cuts to pros- 
perity without work.” 

Comparing the free enterprise 
system to an automobile, with the 
hope of profit as the spark plug 
and ignition system, and the fuel 
as the productive effort of all 


of people, C. E. 
Wilson, president 
of General Mo- 
tors, told _ the 
American Society 
of Mechanical 
Engineers at its 
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will hold a ‘‘Tri-State Convention,’’ in- 
cluding automobile dealers and allied interests from Delaware, Maryland and Pennsyl- 
vania, in Atlantic City Oct. 3-4. The general committee includes: Back row, left to right, 


PENNSYLVANIA AUTOMOTIVE ASSN. 














































semi - annual/workers, Wilson declared that | roster Talbot, Baltimore, Md., vice-chairman; C. L. Nutter, Pittsburgh, vice-chairman; | Utor, and other 5 
meeting here last |“some people feel that the fuel B.S. — Reading, geneva fe J. H. Wacstet, an " H. Bauer, |Pontiac dealers. ake » 
week. has a pretty low octane number . » vice-chairman; A. A. Martin, president, el Auto Trade Assn.;/}Simpson, who 
Assailing the|which cuts down the power and | #.,W., “siden, Rending. Seated. joft to riebt, J. E. Woltngion. prosident, PAA: B.M-| came to Houston ‘ “° Wart ers emp 
description of|makes the engine knock a bit.” Auto Dealers Assn.; William Phillips, manager, PATA. Absent when photo was taken: |in 1939, was formerly general sales pon. 
©. &, Wikes profits as an add- “The free enterprise engine is — eee Del., vice-chairman; David W. Pratt, manager, Delaware | manager for Pontiac for four years. a 
he ed charge for oo a ae oes tae wr = - — “The public does not like radical on “ee 
i the public gets no return, eve that can and w m- e e changes, and while each new model 
Wilson ro . proved, just as I believed 25 years Behind Detroit Resale Furor .. . nrousht out by Pontiac during the duces 
“The hope of profits is what {ago that the rough and somewhat ‘ war years has been different and which 
gets the job done with the min- | inefficient four-cylinder motor car B 9 M k t U d 9 4,7 an improvement, we will make no staff a 
imum expenditure of man hours |engine that we then thought was uyer S ar e un se S radical changes,” Ward said. all the 
and materials. Profits, along with |so marvelous could be improved. Both Ward and Simpson agreed ee wor 
savings, make possible the capi- “But I am certainly against ETROIT.—The home city of the | ‘simply because an investigation | that “it will be a major achieve- r a 
tal required to provide proper discarding this proven efficient automobile was reaping last |won’t build more cars, and that |™ment if we can keep the prices at h : 
tools and facilities to expand pro- | engine that gave the American | week the new-car resale whirlwind |is the crux of the matter. |their present levels.” ogee 
duction, and raise the standard | people the highest standard of (that has struck several other big| However, one used-car man saw| Also in Houston for the dealers’ ne we ¢ 
of living for all.” living in the world, and replacing | cities across the country. a value in the uproar. meeting were E. W. Norman, as- 7“ 
Speaking before the engineers at | it with some imported type from | Object of the drive by the state Lynn Wertz, secretary-treasurer | Sistant to Ward, and J. C. Jamie- th y cit 
the opening of the four-day tech-| east of the Rhine or even from (was somewhat obscure, but these |of the National Used Car Dealers |80m, zone manager from Dallas. _— 
nical conference, Wilson voiced a| England—like, for example, the | were the developments: Assn., said it pointed up the need ee sanelont 
jet engine—which has only one l The state was launching two|for stronger used-car dealer asso- Mexican Plant people 
o ° spark plug, the state, and de- grand jury investigations, in | ciations. = able. It 
Ohio Assembly pends for its power on a blast | Detroit and Flint. New-car dealers as well as |()f Nash ployes : 
of hot air. ) Detroit Auto Dealers Assn. rec- deal i as Opens 
F Describing the American concept iti used-car ers have pointed out ae 
Ends: Flat ee 4 P ommended a conditional sale! that the only cures for the pres- MEXICO CITY.—A new Nash 
a ? ° =. hoerd we ie respect — contract to curb resales. ent situation are seater” car | automobile assembly plant in Mex- | Other 
Bi g D e aler Gain n + > ae as the — 4 Ten used-car dealers were Or-| production, closer checks on de- |ico, now producing 1947 models, 
SFG? ONG FEVUNULIORALY CONCEP, aN dered to appear in Lansing June | liveries by new-car dealers and | was formally opened here June 138. Of Pui 
COLUMBUS, O.—While automo- | the Marxist ideas reactionary, Wil- | 39. July 2 for a hearing on charges patience on the part of the pub- |The plant is Mexican-owned and ITC 
bile dealers were interested in |son said the latter where tried have | of selling new cars, whereas their | fic, P operated. ! Ply: 
many bills before the Ohio gen-|accomplished just the opposite of licenses entitled them to deal only| Behind the uproar, some observ-| It marked the first time Nash | IU., pro 
eral assembly, which closed its |what their advocates intended. Jin used cars. ers believe, is the fact that the|cars have been assembled outside 
7 a , gan un 
session last week, the only one I think I would be a Socialist,| The reply of the used-car deal-|new-car dealers are far from a|the United States and is part of | gest.” | 
which intimately affected their bus- | too, if I thought the American peo-|ers, through Warren McClur2, buyer’s market, whereas used-car|an export expansion program by iene! 1 
iness, and which they sponsored, | ple would be happier or more pros- | president of the Michigan Used | dealers are in one on nearly new | Nash-Kelvinator, which eventually | directec 
was that providing a straight $10|perous under some form of Marx-|Car Dealers Assn., was simple and | cars will include similarly operated au- | saling « 
license fee for automobiles. The | ist philosophy, whether it is Fas- | direct: : * * * tomobile assembly plants in Swe- | A . 
bill was passed. ' cism or Communism or anything “If this is Russia, the state can |'THUS new-car dealers have few | gen Argentina and Brazil. Cere- ley’s FE 
Dealers opposed the bill which | else,” he asserted. tell us how much we can charge cars in inventory, while used-| monies at the new plant of Arma- | ton 'D 
would permit the insurance de-/| «we can all have more only if| for a car. If it is free America, |car dealers have many. One used-|dora Automotriz, S.A. were at- | relation 
partment to make regulations and | we produce more,” stated Wilson. | the state can’t.” car authority estimated that about | tended by George W. Mason, presi- | two-col 
rules and the measure providing |“[ncreases in productivity are not | The state’s case against the used- two percent of the new cars built | dent of Nash-Kelvinator Corp., and | out in 
that no one could be licensed who | automatic, nor are they, generally |car dealers seemed to hinge on the |Since the end of the war have | Detroit officials of the Nash export | defines 
had not served a year in an in-| sneaking, the result of increased | definition of a used car. Dealers|found their way to used-car lots. department. “A 
surance office or had taken a 50/cffort by workers. The result is |claimed that, under state supreme |This amounts to some 60,000 to : import 
clock-hour course in insurance. | ¢pom improved tools, new pro-|court rulings, it is any car that |70,000—a drop in the bucket as tablish 
Both bills were defeated. cesses and new inventions, and |has been titled, and thus the deal-|far as relieving the shortage goes. Top Cars mail. 
The former bill was aimed tO|/these come because someone is |ers are in the clear. On the other hand, when the : : co) 
back up the decision of the courts | wijiing to put up money for their * * # public sees one new car on the wow cr ramemes fer dent o 
of common pleas and appeals | gevelopment—in the hope of mak- ANY trade observers saw the| Showroom floor of his new-car three months, pine oy rues for on hit 
which held that the insurance de- ing a profit. drive as a political tempest in- dealer and 20 on the lot of the April and 9 for May: “A 
partment could not bar citizens a8/ “The consumer is the only dic-|spired for publicity reasons. used-car dealer around the cor- 1947 terrup 
a class from being licensed as in-|tator this country will tolerate.” “No one will gain,” said McClure,| "et, he thinks there is something || Pos. Make purpos 
surance agents. funny going on. 1—182,458 Chev. him a 
The Winter bill, which would o 9 What he doesn’t realize is that || 2—155,263 Ford he is | 
have opened the way for a turn- No Tax Cut Till 49? a lot of his neighbors have re- S— 95,572 Plym. us the 
pike in Ohio similar to the one * = gt end of new cars and 4— 68,975 Buick “A ( 
in Pennsylvania, was defeated on , a en so em at a profit to the 1 i i 
the floor of the House. GOP Likely to Block Truman Plan in ’48 used-car dealer. .. cane er soa + oe 
Bills passed in which automobile To Turn Political Tables By the time the dealer has paid 7— 55,431 Olds. with | 
men were indirectly interested pro- the neighbors a couple of hundred Nash our 0 
vided a two-year limitation in Ohio| WASHINGTON.— Prospects for, that “we may have to wait until | dollars on top, and then added a Mercury prejud 
for overtime, back wages, minimum |a reduction in personal income| we get a Republican President | hundred dollars profit for himself, Stude. “A 
wages, etc.; relaxed working hours |taxes before 1949, at least, ap-| before we get a tax reduction.” a new car is in a position where Hudson one to 
of women and minors; provided for | peared bleak last week following| The House sustained the Presi- | it doesn’t move so fast. Thus there Chrysler 
off-the-street parking, by which/|the death of the Republican-spon-|dent’s veto of the tax bill by a|#T@ Many on the lots. DeSoto R 
cities may condemn and purchase |sored $4,000,000,000 tax - slashing | 137-to-268 vote, with the latter oe Cadillac ea 


parking property and then lease it 
to parking lot operators; cut the 





bill. 
Although it seemed certain that 











count falling short of the two- 
thirds majority required to over- 


* 
Weets said that Regulation W 
has put many of the cars on 
the lots, since many persons who 





Packard 
Kaiser 








unemployment compensation tax,|President Truman would propose |ride White House disapproval. : Lincoln 
*and provided certain curbs on la-|income tax cuts as a campaign /|Even if the House had oamieien oe Sa tee dealer wait- Frazer | OF ¢ 
bor unions. issue next year, Capitol Hill ob-|the veto, GOP leaders in the Sen- | pS oj" 8 jong time find that Willys 6,916—16 | | 
The labor measure prohibits sec- | servers deemed it equally as likely | ate conceded they could not have aan anall a o Sree ween Crosley 147—18 Cx 
ondary boycotts, featherbedding,|that the Republican majorities | obtained a two-thirds majority. seis ‘te y tole eet Seer? As a Total All Makes cago A 
sitdown and jurisdictional strikes. | would block the President's move| Martin said no further attempt |since they know they can set 916,482 1,395,171 ae 
It also limits picketing, requires |then just as he stymied their plan |to Jegislate a tax cut would be vy ey can get a F h aad of Bi 
financial reports from unions and |this year. made this year, dispelling reports premium from the used-car dealer. as pod ne details, see page outh), 
prohibits political contributions by Acknowledging this, Speaker [that a “quickie” measure making ee aA Sharh) sok Pedic tehcosaat en ta 
unions. Martin of the House declared | reductions effective next Jan. 1 . dent | 
ree would be rammed through. The de- |. Me as 
feated bill would have made the “a ed 
lowered taxes effective July 1, 1947. Rov 
The Republican contention that Plymoi 
Truman’s veto was merely a de- 
laying move for political reasons Reng 
was denied by Administration ee 
Democrats, who pointed to the served 
statement in the President’s veto ago. F 
message asserting the Republican Manus 
bill represented “the wrong kind Ente 
of tax reduction at the wrong try in 
time.” the Ca 
The measure would have re- | when 
duced income taxes 10% to 30 dealer 
percent, depending on the indi- Evans' 
vieuas yearly average income. - not 
would also have provided an os 
> seven-week 2 
aN ane ot De eve Teencnm oratne, eemntins 0 eovenunss veteoms meneeweent | exize O000 excmnption to all Ber - 
in ny eg ge tees to pert, @ey — domes P. Mevanee dr. cuvamn = = — ‘ when 
Moter Co., Gran 8, 3 A. R. man jr., man- otor Co. Inc., residen ruman thus became becam 
we Gclaman, Whanty” aan ‘a. ‘Tous, Came 1 Phat Ween West Meter "Oe, the second President ever to re-| »exas MODELS present @ western hat, belt and tle clasp to Henry Ford Il as gifts the ri 
Marshall, Tex., and ©. M. Williamson jr., Kentucky Motors, Hopkinsville, Ky. All are | ject a revenue-raising bill passed ' of Dalias district Ford dealers, during Ford’s talk there recently. He also got a 10-gallon bile d 
war velerans and are following their fathers in the automobile business. (Continued on Page 48, Col. 3) hat. The same gifts were presented to all Ford executives attending the session. | he wa 
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1948 Pon- 
le to the 
lary, but 


addressed to John 0. 
















ANY dealers just seem to have | 
a flair for developing good | 
public relations. Such dealers owe 
their growth, as well as continuous 
profits, not only to the fact that 
they are good operators but to 
their ability to reflect their busi- 
ness in terms of owner benefit. 
These public relation minded deal- 
ers employ many forms of promo- 
tion. 

For instance, the Boyd H. Gib- 

bons organization, Ford dealers 

in downtown Los Angeles, pro- 

duces a monthly house organ, 

which is sent to members of the 

staff and families, as well as to 

all the customers on the books 





V. Ward 


ral sales 
ur years. 
> radical 
Ww model 
ring the 
ent and 
nake no 


aes <a total of 12,000 for each edi- 
achieve- | 40m. : 
rices at I wish dealers could see _ this 
house organ. It fulfills, in my opin- 
dealers’ ion, the definition of what a good 
nan. as- house organ ought to be. Editor- 
Jamie. | i@lly, it talks about the workers in 
allas the Gibbons plant, and the facili- 
: ties provided to make their work 
efficient. Because it talks about 
people, it is interesting and read- 
able. It is inspiring to the em- 
ployes and convincing to the cus- 
tomers. 
v Nash * * & 
~ —o Other Examples 
‘une 18. | Of Public Relations 
ed and MEICHELL & CASSELL, Dodge- 
Plymouth dealer at Peoria, 
2 Nash JIll., produces a monthly house or- 
outside | gan under the title of “News Di- 
part of | gest.” It would put many profes- 
am by | sional publications to shame. It is 
mtually | directed to promoting the whole- 
ted au- | saling of parts. 
n Swe- A. L. Sinclair, president of Ha- 
Cere- | ley’s, Packard outlet in Washing- 
Arma- jton, D. C., has a flair for public 
re at- | relations. He recently produced a 
, presi- | two-color envelope stuffer to go 
p., and | out in customer mail in which he 
export | defines a customer as follows: 


“A CUSTOMER is the most 
important person ever in this es- 
tablishment ... in person or by 
mail. 

“A CUSTOMER is not depen- 
dent on us... we are dependent 
on him. 

“A CUSTOMER is not an in- 
terruption of our work; he is the 
purpose of it. We are not doing 
him a favor by serving him... 
he is doing us a favor by giving 
us the opportunity to do so. 

“A CUSTOMER is not an out- 
sider to our business ... he is a 
flesh-and-blood human being 
with feelings and emotions like 
our own, and with biases and 
prejudices. 

“A CUSTOMER is not some- 
one to argue with or match wits 


PLLIT TT 


ELL 


Reagan Advances 
To Presidency 


Of Chicago Assn. 


CHICAGO.—Directors of the Chi- 
cago Automobile Trade Assn. last 
week elected W. D. Reagan, head 

| of Bill Reagan (Chrysler-Plym- 
outh), as president. 

Frank H. Yarnall, Holmes Motor 
Co. (Ford), was elected vice-presi- 
dent, and George J. May, May 
Motor Sales, Inc. (Oldsmobile), was 
named secretary. Arthur W. Rowe, 
of Rowe, Young & Cooley (DeSoto- 
Plymouth), is treasurer. 

Reagan, who steps up from the 
vice-presidency of CATA, also 
served as treasurer several years 
ago. He succeeds James F. Mc- 
Manus jr. (Chevrolet) as president. 

Entering the automobile indus- 
try in 1909, Reagan worked for 
the Cadillac branch here until 1924, 
when he obtained the Chrysler 
dealer franchise in suburban 
Evanston. He has handled Chrys- 
ler and DeSoto since introduction 
of both lines. 

During the NRA era and later, ; 
when OPA was launched, Reagan 
became a vigorous campaigner for 
| the rights of legitimate automo- = 
| bile dealers. Under both regimes 
| he was vice-chairman of the ing- 

dustry advisory committee. 











Dealers’ or salesmen’s comments, questions or requests may 
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with. Nobody ever won an argu- 
ment with a customer. 
“A CUSTOMER is a person | 
who brings us his wants. It is 
our job to handle them profit- | 
| 


ably to him and to ourselves.” 
* 


* * 


Stages a Show 
Of New Cars 


ir IS refreshing to see the various | 
means dealers use to keep their 
name before the public, and it is 
inspiring that, despite shortages 
of cars and over supply of custom- 
ers, dealers can save up enough 
ears to hold a local exhibit or 
open house in the salesroom at the 
present time. 

One of the dealers who recent- 
ly returned to the oldtime pol- 
icy of a show in his salesroom 
was John Zook, Ford dealer of 
Kane, Pa. He was fortunate 
enough to be able to display four 
different models in different 
color schemes. The event was an- 
nounced in the local paper. His 
place was jammed throughout 
the day, and he received many 
favorable comments. 

When Zook was asked why he 
was showing Ford cars when they | 
were still scarce, he simply re- 
minded his inquirers that, while 
you couldn’t buy a pack of cigar- 





ets during the war, you always 
heard the Hit Parade every Sat- 
urday night. 

* 


John’s Daugh sere 


Off on Trip 


How times have changed! In 
1910, one of this column con- 
ductor’s duties was to promote a 
transcontinental trip of the second 
woman driver to cross the country 
Blanche Stuart Scott, in a White 
model 38 Overland, negotiated the 
journey from the East to the West 
Coast in—I have forgotten how 
long—with the aid of dealers along 
the way and shipments of axles, 
transmissions and clutches spotted 
at strategic locations. There were 
few good roads except those 
through municipalities. A pilot car 
proceeded a day in advance. With 
roads impassable in rainy weather, 
the trip was hazardous and con- 
sumed several months. 

Today, with a daughter just 
graduating from college and ac- 
companied by an older sister, this 
column’s conductor has just con- 
sented, with no reluctance what- 
ever, that they cast off on a six- 
week motor trip to the West 
Coast and Gulf states. 

I know they will need nothing | 
but gasoline and _ lubricants. | 
know they will be but one cae | 
that contributes to making the 
tourist business reach an annual | 
volume of three billion dollars. But | 
if perchance you hear that these | 
girls are in your town, please re- | 
member they are the authentic | 
daughters of this doting father. | 


On the House 











Seattle Machinists Call 


Dealership Strike Off 

SEATTLE. — Negotiations be- 
tween the Seattle Automobile 
Dealers Assn. and the Automo- 
tive Machinists’ Union contin- 
ued last week after the union 
called off a threatened strike 
in 39 service shops. A dispute 
over wage increases prompted 
the strike threat. 

Federal Conciliator H. R. Conn 
met with John E. Blume, SADA 
president, and S. P. Lewis, union 
business agent. Union officials 
said the strike plans were can- 
celed because of new hopes for 
a peaceful settlement. 





(11 Bills Affect iat wis 


PAA Reviews Action 
Of the Legislature 


| HARRISBURG, Pa.—A_ review 
lof the legislature was issued last 
| week by the Pennsylvania Auto- 
| motive Assn. 

| Here are the bills signed by the 
governor or on his desk awaiting 
action: 

HB 35, Affecting Hours of Wom- 
|en. Will extend the work week for 
|women from 5% to 6 days per 
| week; from 8 to 10 hours per day; 
|from 44 to 48 hours per week. Re- 


Dealer Activities 





NEW OFFICERS and directors of the Los Angeles Motor Car Dealers Assn. Left to 
right: Harold W. Tuttle (Buick), director; James E. Waters (Dodge), vice-president; 


Harrison H. Rhoads (Chevrolet), 
Spencer T. Honig (Nash), treasurer; 


director, Al Stuebing (Ford), got out of the camera range. 


president; 
Irvin Kaiser (Oldsmobile), 


LeRoy Spencer (Packard), secretary; 
director. The other 
(Sorry) 





DEALERS FROM THE SIX New England states are still saying, ‘‘Let’s Talk About 
Automobiles’’ every Tuesday night from 10:30 to 10:45 over WNAC and the Yankee 
Network. The group gathered around the microphone includes Harold A. Parman, 
Farmington, Me.; Bill Plunkett, executive vice-president of the Massachusetts State 
Automobile Dealers Assn.; Ray B. Rowe, Westbrook, Me., and Roger L. Williams, 
Lewiston, Me. At far left, doing the heavy looking on, is Bill Hood, manager of the 
Maine Automobile Dealers Assn. These dealers appeared on the broadcast of May 27. 
Another feature of this program was a special transcription made for this Yankee 


Network broadcast by W. A. 


Frazer Corp. 


MacDonald, vice-president in charge of sales, Kaiser- 





ALBANY.—The use of the re-| 
sale option agreement has taken | 


hold rapidly and will soon become 
common practice throughout the 


|state, C. D. Henderson, executive 


vice-president of the New York 
State Automobile Dealers, declared 
|last week. 

Henderson said use of the agree- 
ment, under which the purchaser 
of a car agrees to resell it only 


Jack Davis says the 1948 Ford trucks will come first—probably late 
this fall, followed by Lincoln-Mercury and then the new Ford, “some- 
time after the first of the year.” He expects Ford output to increase 


15-20 percent in the last half... . 


Davis has a nifty 


yardstick for telling when the buyer’s market has 


arrived: 


It’s when sales managers start getting 


ulcers (he’s not worried himself, yet)... . 


Joe Bayne, Lincoln-Mercury’s new sales chief, 
hasn’t had time to figure out whether his two 
aides, Al Crowley and Hugh Charlesworth, will 
remain as assistants in charge of Mercury and 
Lincoln cars, respectively, or whether they'll be 


shifted to assistant sales managers in charge of 


the East and the West for both cars... . 
Western states, 


workers during 


Wemhoff 
states have the lightest unemployment load at present... . 


which presents another problem in car distribution. ... 
PAA has issued a six-page comprehensive, yet simple, review on the 


Federal Wage and Hour Law... 
Automobile Night at Crosley Field 
golf July 14.... 
bilities. . 
Conference July 8. 


number of jobless; 


The 
with the greatest increase in 
the war, now have the largest 
the East North Central 
All of 


. Cincinnati dealers are sponsoring 


June 24. ... Detroit dealers will 


New-car order deposits are not income; they’re lia- 
. Gov. Duff will address PAA’s first annual Highway Safety 


—Prte WEMHOFF 





| ible level.” 


| will of the public by showing that | 


| of the option to set too low a ‘Te- 


| gram,” he stated. 





N.Y. Dealers Adopting Option 
As Weapon Against Resales 


to the original dealer within a 
specified time, would do much to 
stop the new-car resale racket and | 
bring automobile prices to a “sens- 


“It will also,” he said, “do much 
to win back for dealers the good- 


the legitimate dealers are not re- 
sponsible for the gouging going on 
in the resale of new cars but are| 
doing all in their power to stop it.” 

Particular care should be taken, 
Henderson pointed out, in setting 
the repurchase price to be used 
in the option agreement. He said 
dealers should not take advantrge 


purchase price, but should base the 
price on the original cost of the) 
car minus reasonable depreciation. 

“The state organization will not 
sanction the setting of ridiculously 
low repurchase prices, which would | 
ruin the effect of the entire pro- 
“If the price is 
set too low, the public would be 
convinced that dealers are trying | 
to take advantage of the situation 
by making extra profits. 

“In addition, an unreasonably 
low price might very easily invali- 
date the contract if it were to 
come up in court.” 

Henderson also urged a uniform 
period of time within which the 


|term of the court, due to the ill- 





option is to be in effect. 


Logan Square Expands 
Logan Square Sales, Inc. (Chry- 
sler-Plymouth), Chicago, is build- 
ing a used-car lot on an adjoining 
site. 


duces minimum age for work be- 
tween 9 p.m. and 6 a.m. in any 
establishment, from 21 to 18 years; 
will require “time and one half” 
pay for hours worked over 44 per 
week within the 48 hour limit; 
will continue to exempt women in 
agricultural occupations and in 
domestic service in private homes; 
nurses in hospitals and females 
over 21 earning at least $35 per 
week (instead of $25 as currently) 
in executive positions. Note: Ap- 
plies in establishments not affected 
by Federal Wage and Hour law. 

HB 195, Rate of Pay. Prohibits 
discrimination in rate of pay be- 
cause of sex. 

HB 336, Amends Vehicle Code. 
Provides that certificate of title 
to a commercial vehicle shall not 
describe the motor or engine num- 
ber. 

HB 768, Driver Training. Provid- 
ing for protection of school dis- 
tricts, when motor vehicles are 
used for driver training. 

HB 817, Regulating Instalment 
Sales of Automobiles. Despite a 
last minute attempt by certain in- 
terests to place a ceiling on deal- 
er reserves, we won our battle 
on this bill, and it was passed in 
substantially the same form as 
originally introduced, with certain 
minor amendments, none of which 
affect the intent of the bill. More 
about this legislation in a later 
release. 

HB 1111, Vehicle Code Amend- 
ments. Includes several important 
provisions affecting the industry. 
For example: ~ 

(a) Elimination of assigning and 
reassigning certificate of title to 
record liens; effects saving in 
title and notary fees to those 
making the loan. 
(b) Allows over-all length of 35 
feet (instead of 33) on all ve- 
hicles. Is of particular interest 
to those using semi-trailers, and 
those receiving new automobiles 
via carrier method. 

HB 1149, Definition of Dealer. 
Includes fleet owners, with at least 
15 vehicles, who maintain their own 
towing and repairing service in the 
definition of “dealer,” and provides 
$2 certificate of title fee; also al- 
lows use of convenience, or “X” 
tags. 

SB 78, Merit Rating Bill. Makes 
permanent the “experience rating” 
provisions of the unemployment 
compensation law. Results in tre- 
mendous saving for all employers, 
amounting to approximately $80,- 
000,000 annually. 

SB 615, Community Property 
Bill. Permits husband and wife, 
by dividing the family income, to 
file separate tax returns, even 
though husband earns all the 
money. Will save millions of dol- 
lars annually to taxpayers in Penn- 
sylvania. 

SB 720, Financial Responsibility 
Act. Changes the effective date of 
the act from July 1, 1947, to July 
1, 1949. 

SB 723, Unemployment Compen- 

(See PAA, Page 46, Col. 1) 


Tenn. Postpones 


Insurance Case 


NASHVILLE, Tenn. — Argument 
on an appeal before the Tennessee 
supreme court in the automobile 
dealers’ insurance license case has 
been postponed until the September 


ness of the stock agent’s attorney. 

The state court of appeals re- 
versed the decision of the Davidson 
county court and denied the deal- 
ers license to represent Motors In- 
surance Corp. 


Insurance Curb 
Beaten in Ohio 


COLUMBUS, O.—The McClure 
bill, sponsored by the Ohio Asso- 
ciation of Insurance Agents, which, 
in effect, would have permitted the 
insurance department of the state 
to bar persons as a class from ob- 
taining licenses to write insurance, 
has been lost in the legislature. 
It was opposed by automobile 
dealers. 
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tired, as I presume you are, of the 
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WE STAND FOR: 


{1. Fair and equitable contracts between manufac- 
turers and dealers in motor vehicles, parts and ac- 
cessories. {2. A fair profit to the dealer on every 
used vehicle accepted in partial payment for a new 
car or truck. {3. Every dollar of gasoline tax col- 
lected by state or federal governments applied to 
the building and maintenance of highways. { 4. The 
elimination of governmental and bureaucratic con- 
trols over this industry. 15. A return to the pre- 

NEWS cepts of independence and the rewards of applied 
energy and ability, which made America and gave more of her citizens 
more of the better things of life than ined else in the world. 








AUTOMOTIV E 








- Politicians Take a Hand, 
But Job Is Industry’s 


_ current furor over new-car resales points up, we 
think, the fierce futility of bureaucracy and some do- 
good-if-it- won’t-hurt-us politicians. 


We remember when OPA contrived a formula so com- 
plicated that no one understood it, all for the purpose of 
preventing auto makers from setting their prices too high. 


OPA is gone now, and the auto makers are on their 
own. What did they do? Did they immediately set out to 
gouge the public, as the bureaucrats implied they would? 


Actually, of their own free will, they have set the prices 
so low in relation to the demand that nearly everyone with 
a new car is in the automobile business today. 


If business were what the bureaucrats claim it is, the list 
prices of cars would be some $300 to $500 higher than they 
are today. 


* Now politicians in many cities are creating a great stir 
about the prices of cars on used-car lots. They fail to point 
out to the public that used-car dealers buy from the public 
and sell to the public. To buy from the public they must pay 
a premium. When they sell, it looks like they are getting a 
big profit until you remember the premium they had to pay 
the public to get the car. 


So politicians are riding their white chargers again, saving 
the people from the people. 


Actually, the only cures for the present situation are 
these: 


1. More production on the part of manufacturers, which 
is coming as soon as the materials are available. 


2. Extreme care on the part of new-car dealers to deliver 
to individuals who really want cars, rather than those who 
want profits by resale. 


3. Patience on the part of the public to wait until their 
new-car dealer can deliver them a car. 


The nylon stocking shortage was ended by the stock- 
f ing business, the cigaret shortage by the cigaret industry, 
the white-shirt shortage by that industry. And the auto 

_ problem will be solved by the auto industry. 


Bureaucrats have never produced anything except con- 
fusion. We think it is important to recall that from time to 
time, to keep us free. 


|of business with which we are fa- 
| miliar. Bad times or depression pe- 





ficient capital to provide the neces- 


|sary physical assets is certain to 
|make a 
|are, as you and I well know, that 


“cleanup.” Now the facts 
over a safe average of years, a 
dealership in motor vehicles is no 
less hazardous than any other line 


riods have effected the automobile 
business, as a whole, no less than 


‘other industries. 


* * + 


PRIVATELY, I think it takes 


|more than ordinary business acu- 


men to conduct successfully a deal- 
ership, giving good service to cus- 
tomers and holding their goodwill 
over a period of years. A man must 
have more than average common 


| sense to trade new vehicles for old 
| and be sure he makes a fair margin 


on what he takes in, in lieu of cash. 
So the idea that any Tom, Dick 
or Harry, with a fond papa’s back- | 
ing, can go into the selling of any 


|line of automotive products and 


thus be assured of a good living | 
and security for his old age, gives | 
me a rise in blood pressure which | 
I am daily finding more difficult | 
to conceal. 

* + * 

AN AUTOMOTIVE supplier, who | 
sells largely through jobbers, was 
in my office the other day and, in 
our conversation, confirmed my 
growing conviction that credits are 
“not what they used to be.” In all | 
my business experience prior to the 
last four or five years, a list of de- 
linquents was just as much a part 
of the monthly financial statement 
as was our list of inventory. Came 
the recent years and the old famil- 
iar list with the “one -to-six- 
months” list of delinquents dis- 
appeared entirely. When our trade 
association asked for the percent 
of credit losses during the preced- 
ing year, we proudly answered 
“Zero.” That is, we boasted until 
we learned that our experience was 
no different than those of others 
in our same line of business. Since 
the first of this year, we have al- 
ready been singed by an ad agency 
bankruptcy, and the old list with 
the lines drawn through those re- 
cently collected is attached to the 
statement. The strange thing is, 
it seems like old times and we don’t 
seem to mind it! 

* + * 


I AM RATHER disturbed by the 
fact that the 5 percent of the 48 
million taxpayers, who earn more 
than five thousand a year, seemed 
so absolutely impotent when it 
came to getting even a minimum 
tax reduction for the last half of 
this year. Perhaps I should have 
realized that one vote out of 20 is 
hardly to be reckoned with, but I 
am still wondering why more of 
us didn’t get madder and do more 
about it. I talked with any number 
of my friends who are being 
squeezed to death in the present 
tax setup, who took the attitude of 
“whatever happens, happens” and 
“if anybody is going to get excited 
about it, let George do it!” Well, 
evidently George didn’t do it, but 
Harry did and with a vengeance! 

a * ob 





ONE INTERESTING sidelight of | 
driving north by easy stages: Be- 
fore we left Florida, we were eat- | 
ing corn-on-the-cob, produced lo- 
cally—-and good corn it was, too. 
Then as we came north, we saw | 
corn in every stage of growth from 
the first signs of tassels down to 
knee-high (where it will be here 
next July), and finally where it 
was merely peeking above the 


flooded fields of Ohio. It was like|’ 


viewing a movie entitled “The | 
Growth and Development of Field | 
Corn,” but seeing it run in reverse! 
—G.MS8. 








Letterbox 





‘A Wrench on Us.......’ 


This ic an open forum for the discussion of any subject of interest to our 
readers, and your letters are welcomed. No attention is given to unsigned 
letters but you may sign your name with the assurance that it will not be 
used, if you so request. Address Editor, Automotive News, Detroit 26, Mich. 


And It’s Lefthanded 


For the record I wish to correct 
you in what you say about “the 
left-handed monkey wrench being 
a phony,” (5-5-47, in reference to 
the Ford penny myth). In other 
words, there actually is a left- 
handed monkey wrench. 

However, in case you cannot ver- 
ify this fact in Detroit, or else- 
where, I am in position to prove 
this matter to you, as I know 
where there is a left-handed mon- 
key wrench just five miles from 
Ashtabula. And, incidentally, I 
might tell you the difference be- 
tween a right-handed and a left- 
handed monkey wrench. It is this: 
The right-handed wrench has a 
left-thread adjusting screw thread, 
while the left-handed monkey 
wrench has a right-thread adjust- 
ing screw. 

If you care to contact H. D. 
Woodside jr., patternmaker for 
Lincoln-Mercury, he can give you 
the information.—J. C. Moran, the 
Bicycle Man, Ashtabula, O. 


Epitor’s Note: Well, we did 





Woodside & Wrench 





contact Mr. Woodside, and he 
not only backed up Moran, but 
he went down to Ashtabula and 
brought the wrench back with 
him. He said he found it in the 
old Tinker’s Hollow foundry in 
company with his brother-in-law 
—guess who?—J. C. Moran, the 
bicycle man. This sounds like a 
family job of kidding Avutomo- 
TIVE News, but Walter F. Wagner, 
veteran head of Lincoln’s tool de- 
sign department, assures us that 
it actually is a left-handed mon- 
key wrench, although Wagner 
cautiously admitted that he had 


never seen one before. 


Coming Events 


JUNE 
dume 24-26—Mackinac Island, Mich. An- 
nual convention, Michigan Automobile 
Dealers Assn. 


sULY 

duly 21-23—Detroit (Book-Cadillac Hotel). 
Midsummer meeting, Automotive Trade 
Assn. 

duly 31-Aug. 2—Saratoga, N. ¥. 1947 con- 
vention of the New York State Automo- 
bile Dealers, Inc. 

AUGUST 

Aug. 21-22—Los Angeles (Biltmore Hotel) 
SAE West Coast Transportation & Main- 
tenance meeting. 

SEPTEMBER 

Sept. 1-4—Salt Lake City (Hotel Utah) 
Fall meeting of the Society of Mechan 
ical Engineers. 

Sept. 17-18—Milwaukee (Hotel Schroeder) 
SAE Tractor meeting 

Sept. 18-19—St. Louis. Annual convention 
National Used Car Dealers Assn. 

Sept. 21-22—Myrtle Beach, 8. C. (Hote! 
Ocean Forest). Annual meeting of South 
Carolina Automobile Dealers Assn. 

OCTOBER 

Oct. 2-4—Los Angeles (Biltmore Hotel) 
SAE Autumn Aeronautical meeting. 

Oct. 3-4—Atiantic City. Annual convention 
of Pennsylvania Automotive Assn. 

Oct. 6-8—Houston, Tex. Petroleum Mechan 
teal Engineering Conference. 

Oct. 30-Nev. i—Boston (Hotel Statler) 
15th semiannual meeting, American So 
clety of Tool Engineers. 

NOVEMBER 

Nov. 6-7—Tulsa, Okla. (Hotel Mayo) 

Fuels & Lubricants meeting. 


SAE 
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General view of core dipping unit, 
showing arrangement of continuous 
conveyor and dipping tank below. 









ie PUBLIC is usually well aware of Ford 
engineering and design advancements 
reflected in such things as appearance, 
comfort and convenience. But often not 
so obvious are the equally important Ford 
betterments “inside” that come from the 
never-ending search for better manufac- 
turing techniques. Here’s one example:— 


(Right) Spinning fixture auto- 
matically whirls core to remove 
excess coating compound. 


(Left) Cylinder block core 
emerging from dipping tank 


Core dipping is an old practice in foundry operations. 
But the conventional way called for each core section 
to be dipped separately, dried separately in ovens and 
then assembled into a complete unit. There was always 
the hazard that joints between units might not be a 


perfect fit. 


With the new Ford equipment, the assembled core is 
handled as a complete unit. This eliminates the possi- 
bility of open spaces between the joined sections and 


ut Front with 


Unique Dip-Spin Method Increases 
Ford Cylinder Block Quality 
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prevents the formation of interior fins that hinder water 
flow. Placed on a conveyor with a spinning fixture, the 
complete core passes through a dipping tank to receive 
a protective coating and then is spun automatically, 
removing the excess compound. 


Through this one operation—a part of Ford’s new 
$3,000,000 core room—even greater value and service 
are built into Ford cars and trucks. No wonder everyone 
is saying, ‘“Ford’s Out Front!” 


Cc OM PAN Y 









OSE 











6 = o 
SEC Decision Awaited... 


Tucker Faces Close Call 
On WAA Deadline 


PHILADELPHIA.—The Security 
Exchange Commission’s “break” 
last week to youthful Preston 
Tucker which gave promise of an 
early ruling was dampened by Sec- 
retary Dubois when he told an 
Automotive News reporter that he 
did not believe a ruling would come 
earlier than the latter part of this 
week. 

This would be only a few days 
before Tucker’s July 1 deadline 
with WAA. 

The “break” for Tucker was in 
the agreement of SEC, at the 
conclusion of two days of hear- 
ings on its proposed “stop order,” 
to dispense with the formal re- 
port from the trial examiner, and 
to waive the briefs and oral argu- 
ments which usually follow a 
hearing. 

The value of this concession to 
Tucker depends on the SEC de- 
cision. If it is a favorable one, he 
has a bare chance to launch the 
$20,000,000 common stock issue in 
time to be able to show the War 
Assets Administration he has $15,- 
000,000 available in working capital 
by July 1. 

However, attorneys for Tucker 
were pessimistic about their 
chances of getting approval of the 
issue in time to raise the needed 
money. But more than a score of 
young men who hope to be dealers 
for the Tucker did not have their 
ardor dampened. They. sat voicing 
disapproval of the apparently un- 
favorable line of questioning by 
SEC examiners. 

A preview of the car was held 
in Chicago Thursday. 

Tucker told the commission 
that his car would be easier than 
others to put into production, 
since it would eliminate approx- 
imately 800 parts now used in 
conventional cars. 

Among those mentioned were the 
fly wheel, ring gear, clutch and 
clutch mechanism, universal joint 
and drive shaft. Rear-engine drive 
is planned for the Tucker '48, and 
he predicted that in six or seven 
years all cars would shift to rear 
engines. 

His car, he said, will be the saf- 
est and finest car ever built. Its 


ICC Conference 
Tuesday to Study 
Safety Changes 


WASHINGTON. — Automotive 
representatives will meet here 
Tuesday (June 24) with ICC offi- 
cials to discuss proposed revisions 
in the Motor Carrier Safety Regu- 
lations. 

Invited to attend are representa- 
tives of the Automobile Manufac- 
turers Assn., Society of Automotive 
Engineers, Truck-Trailer Manufac- 
turers Assn., Industrial Safety 
Equipment Assn., American Stand- 
grds Assn. and Safety Equipment 
Manufacturers Assn. 

Proposals to be covered include 
extension of compliance require- 
ments, expansion of brake regula- 
tions, changes in parts and acces- 
sory requirements, fuel tanks, fifth 
wheel, tow-bars, chains, wheel flaps, 
rear bumpers, reflectors, first-aid 
kits, etc. 








|new disc-type brakes will enable 


it to stop much more quickly than 
conventional cars, he asserted. 

Martin Breitenbach, the com- 
pany’s budget director, said that 
the firm expects to make its first 
sale of a Tucker ’48 in Septem- 
ber and to sell 129 cars at $1,800 
each retail by the end of that 
month. The price, he said, would 
be $1,278 list, with $522 dealer- 
distributor discount. 


By the end of December, Brei- | 


tenbach predicted, the company 
will be starting to make a profit, 
with a production of about 170 cars 
a.day. A total of 633°cars are sched- 
uled for production this year. 

Before it starts to make money, 
he said, estimated losses are ex- 
pected to reach $1,400,000. 

The company filed an amended 
registration statement an hour be- 
fore the hearing. It disclosed that 
Tucker is seeking a new agreement 
with the War Assets Administra- 
tion in connection with its lease 
of the former Dodge-Chicago plant. 
Under the _ present agreement, 
Tucker needs $15,000,000 capital by 
July 1 to hold the lease. 

Tucker said that on May 9 the 
company offered WAA a certi- 
fied check for $500,000, but the 
check has not been accepted or 
rejected. 

Glen E. Martin, partner of Peat, 
Marwick, Mitchell & Co., Chicago 
accountants who audited the com- 
pany’s financial statements ap- 
pearing in the registration state- 
ment, was called by James Goode, 
SEC attorney. 

Martin testified that Preston 
Tucker paid $100,000 for 100,000 
shares of $1 par Class B stock that 
subsequently were exchanged for 
1,000,000 of Class B common with 
a 10-cent par value. 

“Where did he get the $100,000?” 
Goode demanded. 

“I don’t know,” Martin replied. 


same day Tucker paid out the 
money for the shares of stock he 
received a like amount of cash 
from the corporation for services 
and in satisfaction of claims to- 
taling $113,000 that were disposed 
of by the Ypsilanti Machine & 
Tool Co.; Robert Pierce, one of 
the founders; Hanson A. Brown, 
executive vice-president and sec- 
retary, and Wilfred G. Gerrard, 
district sales manager. 

“Did Mr. Tucker pay any cash 
to Ypsilanti and the three indi- 
viduals for assignment of the 
claims?” Goode asked. 

“In so far as I know, no cash 
was paid by Mr. Tucker,” Martin 
replied. 

Continued questioning disclosed 
that Tucker had received approxi- 
mately $143,000 from the corpora- 
tion up to April 21, including sal- 
ary, expenses, claims assignment, 
and a $21,000 payment in settle- 
ment of cash expenditures made 
for the benefit of the corporation. 

In response to the commission's 
requirement that the corporation 
show the name or names of its 
parent, the amended registration 


| said: 


“Mr. Tucker may be deemed to 
be the parent, he and the members 
of his family having the right to 
vote 93.3 percent of the Class B 


common stock.” 


a 


MAYOR BERNARD SAMUEL of Philadelphia cuts cake at preview party of Berry 
Bros. Buick dealership in the Quaker City. Shown in the usual order are: W. G. Hughes 
of the Pennsylvania Bank; Joe Ernst, service manager of Kings County Buick, Brooklyn 
N. ¥.; Ed Donnely, vice-president of the Pennsylvania company; Mayor Samuel; Her- 
bert Berry, another Berry brother and architect who designed the new building; H. 


Poffenberger, Philadelphia regional manager for Buick; A. W. 


(Arch) Berry; Arthur 


(Art) Berry; Councilman Clarence K. Crossan; Sheriff Austin Meehan; Francis Tilmann. 


THE WORL! 
WRECKER 


SERVICE 
PH. 2181 


MEARMEY 
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MAKES OF CARS 


FRIENDLIEST DEALERSHIP’ | 


(SVAXe Se 


A COMERS IPO OS BAN! AREER IL? ae 


Dealer Melton and Service Manager Peterson inspect sign. 
There’s nothing new about friendship, but there is about the way 


Nielsen Chevrolet uses it in its business in Kearney, Neb. The other 


|| what it was all about. 
Here’s what Melton says: 
“We have spent thousands of 


management. 


are said, my stock answer to the 


our industry.” 


CLEVELAND.—A plea that auto 
dealers do “everything they can 
|to correct the notion that new-car 
|dealers are in some way conniv- 
ing with the appearance of new 
|ears on used-car lots in the coun- 
try” was made last week to north- 
ern Ohio dealers by Ralph W. Car- 
ney, vice-president and sales man- 
ager of Coleman Stove Co., Wich- 
ita, Kan. 

Speaking at a banquet Monday 


PAA Safety Parley 
Set for July 8 


In Harrisburg 


HARRISBURG, Pa.—The first 
annual Pennsylvania Automotive 
Assn. Highway Safety Conference, 
to be held at the Penn Harris ho- 
tel here July 8, will feature Gov. 
James H. Duff as the honored 
guest, it was announced last week 
by the PAA. 

According to the association, ar- 
rangements have been made with 
the Penn Harris and the Harris- 
burger hotels to accommodate 
members of the association who 
wish to attend the day-long ses- 
sions. 

The program will include a 
luncheon followed by a _ business 
session under the direction of E. 
J. Powell and S. H. Parker, of the 
|PAA safety committee. 

Claude S. Klugh, manager of the 
association, will open the session 
|with an address entitled, “Why 
|We Are Here Today.” 

Other speakers include Ray F. 
Smock, secretary of the depart- 





| |ment of highways; Col. C. M. Wil- 


he'm, commissioner of the Penn- 
sylvania state police, and T. E. 
Transeau, director of the bureau 
|of highway safety. 

J. E. Wolfington, president of 
PAA, will close the program with 
an address entitled, “Your Stake 
jin P.A.A.’s Highway Safety Pro- 
gram.” 





day Nielsen Chevrolet ran an ad in Automotive News urging dealers 
on vacation to stop in and see “The World’s Friendliest Dealership.” 
We wrote to Otis L. Melton, president of the dealership, to find out 


dollars publicizing “The World’s 


Friendliest Dealership.” We use it on our billboards, all of our letter- 
heads and on all correspondence going to our customers. 

“The idea back of it is that no customer could possibly have any 
trouble in “The World’s Friendliest Dealership.” Every time we have 
an organization meeting, I start the meeting off with that slogan and 
explain to our employes (33 of them), that because we are “The 
World’s Friendliest Dealership” we must at all times be friendly to 
our customers. I also use it to create goodwill among the employes in 
the organization. We are all friends from the janitor down to the 


“When a customer has a complaint and sometimes harsh words 


employes and customers is that it 


is impossible to be in any real trouble in “The World’s Friendliest 
Dealership.” It invariably breaks the tension, and we sit down and 
talk over our troubles on that basis. Because we take in so much 
territory with our slogan, in conversation with our customers and 
employes, we invariably get a grin or smile when we refer to it. 
“We ran the ad because I can never recall of having seen a retail 
dealer service ad in your paper. We thought we would just try it out 
and see if it paid. Being a dealer, I know that automobile dealers 
take quite a few vacations. If I can get a few of them to stop at our 
place of business, I am positive that I can get them into a discussion 
about the automobile business, and I have never talked to a dealer 
without getting at least one idea or a refreshing point of view about 





1,200 Ohio Dealers Hear Plea 


Then Goode pointed out that the | 


To Clear Name With Public 


night to 1,200 car dealers of Cleve- 
|land and Akron, the largest assem- 
|blage of automobile dealers since 
prewar days, Carney pointed out 
|the vital necessity of maintaining 
public goodwill and said that the 
“changeover from a seller’s to a 
buyer’s market in the automobile 
industry will strike you so fast you 
won't know what hit you.” 


Carney pointed out that the ap- 
pearance of new cars on used-car 
lots may not be the fault of the 
dealer, but, he added, “you should 
clear it up as much as you pos- 
sibly can.” 


One such way, he maintained, 
was to instill confidence in the pub- 
|lic in new-car dealers. He remind- 
'ed the salesmen that they should 
not permit their “sales muscles to 
acquire fat,” but that they should 
remain alert for coming days when 
sales and salesmanship will again 
|mean much. 


“You can’t win postwar sales 
| battles,” he warned, “with prewar 
| selling techniques.” 


Fred Barker, president of the 
Cleveland Automobile Dealers 
| Assn., presided at the meeting, and 
|Dave Corbin, head of the delega- 
|tion of 265 persons from Akron, 
|introduced Carney. Also in atten- 
dance was L. F. Donnell, Youngs- 
town, president of the Ohio Auto- 
mobile Dealers Assn. 











Horsepower Hike 
Seen Likely in 
British Autos 


LONDON.—Horsepower increases 
ih the average British automobile 
were regarded as a probability last 
week as the result of removal of 
the long-endured tax-per-horsepow- 
er system by which British car 
owners were assessed according to 
the horsepower rating of their cars 
and trucks. 

Most British cars at present are 
rated at eight horsepower, equiva- 
lent to about 30 horsepower by 
American standards. 

Instead, British automobiles will 
be taxed at a flat rate of $40 per 
car after Jan. 1, 1948. This replaces 
the tax of $6 per horsepower which 
presently applies. 

At the same time, it was an- 
nounced that the present purchase 
tax will be increased from 33 1/3 
to 66 2/3 percent on all autos ex- 
ceeding $4,000. 

The horsepower tax had been un- 
der heavy criticism for many years 
both by manufacturers and the 
public. With Britain now aiming 
to export 50 percent of its auto 
output, it has been felt that over- 
seas markets will demand cars of 
a larger size comparable to Ameri- 
can horsepower ratings. 


Secele Is Named 


Somerville Aide 


DETROIT.— Appointment of 
Bruce K. Steele as assistant gen- 
eral sales manager of Plym- 
outh was an- 
nounced last week 
by R. C. Somer- 
ville, Plymouth 
general manager. 
Steele had been 
director of re- 
gions for Plym- 
outh since his re- 
turn to Plymouth 
in 1946 following 
49 months in 
chemical warfare 
service. . 

Steele started automotive work 
after discharge from the Army at 
the end of World War I, as an 
order clerk in an automobile fac- 
tory. Six years later he had be- 
come assistant general sales man- 
ager. His service with Plymouth 
began as special representative at 
Chicago. He was successively pro- 
moted to West Coast special rep- 
resentative, assistant supervisor of 
field activities at Detroit, New 
York regional manager, and in 
1942 to the staff of A. vanderZee, 
vice-president of Chrysler Corp. 





Bruce K. Steele 


Blames Demand 
DeSoto’s Nielson Lays Resales 


To ‘Human Nature’ 


SYRACUSE, N. Y.—There is no 
easy solution to the problem of 
new cars ending up on used-car 
lots at premium prices, A. B. Niel- 
son, eastern sales manager for 
DeSoto, asserted here recently. 


“If the product is there, and the 
people want it and have got the 
money to pay for it, they’re going 
to get it no matter what they have 
to pay,” said Nielson. “You can’t 
change human nature.” 

He added: “I don’t believe that 
one-tenth of 1 percent of the 
seemingly new cars on the used- 
car lots got there from authorized 
new-car dealers.” 





Oihers are profiting from AN Want Ads, 


why not you? See inside back cover. 
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| INTRODUCTION of a new Estate Wagon model on the Series 70 Roadmaster chassis 
| is announced by Buick. A handy car for city and country driving, the new model fea- 
| tures airfoil fenders and the high-powered Roadmaster engine. The six-passenger Road- 
master Estate Wagon is built on a 129-inch wheelbase. Buick also produces the Super 


Estate Wagon on 124-inch wheelbase, 











TRADE 





® 


obile 

last 
il of 
pow- 

car 
ig to 
cars 





, are 
liva- 
- by 


will 
} per 
laces 
hich 


an- 
hase 
} 1/3 
3 ex- 





1 un- 
years 

the 
ming 
auto 
over- 
rs of 
neri- 





sales 


is no 
n of 
d-car 
Niel- 
for 
ly. 
d the 
t the 
roing 
have 
can’t 


that 
the 


used- 
rized 


t Ads, 


TRADE MARK 









chassis 
bl fea- 
Road- 
Super 


NE an ee mea 
Cs aia as 


One mid-western Dealer* 
reports Sales of 1,800 
KARVISORS in a year... 


90% of all new car dealers* in a large metropolitan area feature KARVISOR, and in a 
single three-month period, sold over 12,000 units! These and other case 
histories show the amazing popularity of KARVISOR in certain territories . . . and there is 
no question that they can be duplicated or exceeded in your district! 

Look at these exclusive “‘extras’’ you can offer your customers: KARVISOR is custom 
tailored of one-piece welded steel . . . both sides covered with durable leathercoid for added 
appearance and noiseless performance . . . aerodynamic design prevents vibration 
at any speed, yet KARVISOR has the necessary resilience to withstand the strongest 
wind .. . clamps on in minutes—no holes to drill... thoroughly tested and proved in 
over eight years of nation-wide service! 

Here’s an item that’s really taking hold all over the country. KARVISOR sales are 
mushrooming spectacularly—bringing tremendous profits to dealers everywhere. 

Now is the time to get your stock of KARVISORS—before summer vacationists start 


swamping you with orders. Fill out coupon and mail today! 
ping } 


* Names and addresses furnished on request. 





EXTERIOR WINDSHIELD SHADE +> A DIETERICH PRODUCT 





DIETERICH PRODUCTS CORP., 1125 W. LAKE ST.,OAK PARK, ILLINOIS 
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_- AMAZING NEW PROFITS! 


Spectacular Sales Record of KARVISOR 
can be repeated in Your Territory! 





Standard KARVISOR Models Available: 


AA—Studebaker Champions (1947 only) ...A—Ford, Mercury, Nash, 
Chevrolet, Plymouth, Dodge, DeSoto, Chrysler, Series 60 Oldsmobile, 
and Series 25 Pontiac ...B—Series 76 and 78 Oldsmobile, Series 26 
Pontiac, Series 40, 60 and 90 Buick, Series 60, 61, 63 and 67 Cadillac 

. C—Packard (Clipper body only), Series 98 Oldsmobile, Series 29 
Pontiac, Series 50 and 70 Buick, Series 62 and 75 Cadillac. Packed 
six of one size to a case. Wt. 70 Ibs. Retails for $26.00. Comes with 


top surface finished in black ready to be color-matched to any car. 





Unusual Profit Opportunity 


for DISTRIBUTORS 


KARVISOR is the fastest selling “‘necessory” to hit the new and used car market in a 
decade! Sales are mounting like wildfire! So share in this tremendous profit oppor 
tunity. For complete details fill out and mail the coupon below, together with data on 


your distributional setup. 


DEMONSTRATION MODEL SPECIAL OFFER 


DIETERICH PRODUCTS CORP., AN 6-33 
1125 W. Lake Street, Oak Park, Illinois 

Please advise me how I can get a demonstration model KARVISOR 
as offered by you. Send full particulars without cost or obligation to 





CHECK: [] DEALER ( Distriputor 
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10 Top Prizes 
To Be Awarded 
Derby Winners 


DETROIT.—The first 10 place 
winners in the Akron finals of the 
i0th annual All-American Soap Box 
Derby will be awarded merchan- 
dise prizes, it was announced here 
at Derby headquarters last week. 

Prizes for the 1947 race range 
from the traditional four-year col- 
lege scholarship, which goes to the 
first-place champion, to an X-Acto 
toolmaster set of hand carving 
tools for model builders, which is 
the award for 10th place. The new 
prize list was announced by Myron 
E. Scott, general manager of the 
derby. 

The prizes will be awarded to 
the 10 place-winners at the cham- 
pions’ banquet, to be held in Akron 
the evening of Aug. 17, after the 
running of the finals at Derby 
Downs. 

The second prize is a Chevrolet 
Fleetmaster sedan. Chevrolet spon- 
sors the event with the coopera- 
tion of newspapers. 

In addition to the merchandise 
awards, trophies will be awarded 


1947 





MORE THAN 150 Oldsmobile dealers convened at the Bellevue-Stratford Hotel in 
Philadelphia last week to hear divisional production and sales plans outlined by Ss. F. 
Skinner, general manager of Oldsmobile, and D. E. Ralston, Oldsmobile’s general sales 
manager. Dealers from the entire zone were present. Photograph above shows, left to 
right: J. H. Lemons, Capitol Motors. Inc., Harrisburg, Pa.; Skinner; Wm. Lake, Dela- 
ware Oldsmobile, Inc., Wilmington, Del., and John S. Groff, Oldsmobile dealer in Lan- 


caster, Pa. 


to the boy who hag been adjudged | film; fourth place, Eastman Med- 


builder of the best-designed car, 


best upholstered car, the car with | 


best brakes and the car that ran 
the fastest heat during the day- 
long derby races. 

Other prizes are: 

Third place, an RCA 16-milli- 
meter sound motion projector with 


a copy of the 1947 Soap Box Derby | E'vctric self-charging radio. , 


| 


alist camera and case; fifth place, 
Eastman 16-millimeter magazine- 
loading motion picture camera; 
sixth place, Wilcox-Gay portable 
Recordio outfit; seventh place, 
Zenith combination radio-victrola; 
eighth place, Underwood portable 
typewriter; ninth place, General 


DAYTON’S Special Plan 


gives new car dealers 


substantial profits each 


month—from a floor 


space only 10 x 10 feet 


The hutocral—vhmnericas 


fastest selling frremtam fhe 
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Breech Tells Eastern Dealers... 


"48 Model Costs Ford 


$17 Million 


NEW YORK.—Ford Motor Co. | 
has already spent more than $17,- 
000,000 on jigs, tools and dies nec- 
essary for the production of its new 
1948 line of automobiles, Ernest R. 
Breech, executive vice-president, 
disclosed last week before more 
than 2,000 dealers gathered here 
for the first postwar general busi- 
ness meeting of the company’s 
northeastern region. 

The dealers got a verbal preview 
of the company’s 1948 models when 
Henry Ford II, president, declared 
that the new line would embody 
changes as “drastic as the switch- 
over from the Model T to the 
Model A.” 

Changes in the 1948 line of 
cars must remain a trade secret 
for competitive reasons, Ford 
asserted, adding that “only a few 
key company officials know when 
the new models will go into pro- 
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White Sidewall 


Changeover Plan 
BRINGS NEW CAR DEALERS 


© FAST EXTRA PROFITS 
@ BETTER CUSTOMER RELATIONS 
® REPEAT BUSINESS 


The ultimate in beauty... You enhance the distinctive 
appearance of your new cars when you match their sleek 
streamlines with the AUTOCRAT’S gleaming whiteness and 


ultra modern styling. 


AUTOCRAT white sidewalls stay whiter longer... For 
the finest tire built, DAYTON uses an exclusive, white 
sidewall compound that resists cracking, checking and 


discoloration. 





AUTOCRATS sell faster... True before the war—truer 


today. New car salesmen quickly experience this when 


they explain how AUTOCRATS have 20‘: more strength 
than ordinary 6-ply tires witi, the easy-riding comfort of 
4-plies— achieved by *Raytex Fortified military type 


Rayon cord construction. 


Valuable future business .. . You do the new car buyer 


a real favor when you sell him the added safety and rid- 
ing comfort of distinctive AUTOCRATS. This easy to sell 
item of equipment truly benefits the user and creates 


better relations for you. Be the alert automobile dealer 
in your territory. Make extra profits each month from 


AUTOCRAT changeovers. 


*Dayton’s specially processed RAYON — Reg. U.S. Pat. Off, 


Take advantage of this plan at once, wire or write direct to 
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| joined the execu- 


lwas 
|by Frank 
| Pierce, president. 


|nounced that O. : 
|L. Wigton, , 
| tor and implement sales manager, 
| has been promoted to eastern sales 
| manager. 
| general 


So Far 


duction.” (For a tipoff on the 
model schedule, see “On the 
House,” page 3, today.) 

Ford made it clear, however, that 
there is no secret about the goal 
of the company from a sales stand- 
point—leadership in the low-price 
automotive field. 

To achieve that goal, Ford dis- 
closed that the company plans to 
give its dealers the finest product 
on the market for 1948. 

The meeting was highlighted by 
the attendance of all but three 
members of Ford’s policy commit- 
tee and key sales and manufac- 
turing executives from the four 
districts comprising the northeast- 
ern region. 

Cc. J. Seyffer, manager of the 
northeastern region and host to the 
group at the luncheon Monday, 
stressed the importance of leader- 
ship among Ford, Lincoln and Mer- 
cury dealers in both sales volume 
in the automotive industry and in 
community building. 

“Our dealers should be leaders 
in their community in addition 
to being leaders in automotive 
sales,” Seyffer declared. 

In discussing the future market, 
J.R. Davis, vice-president in charge 
of sales and advertising, predicted 
that it is unlikely that buyers will 
see any “immediate delivery” signs 
in Ford dealerships until late 1948 
or 1949. 


Davis observed that .the company 
has 1,750,000 orders already on 
hand and that there have been no 
signs of a letup. He added that this 
figure represented an 87 percent 
increase over January, 1946. 

Other company officials present, 
in addition to the policy committee, 
were Walker Williams, general 
sales manager; T. W. Skinner, gen- 
eral manager of the Lincoln-Mer- 
cury division; Dean Sellers, assist- 


}ant to the sales manager; Joseph 


E. Bayne, general sales manager of 
the Lincoln-Mercury division; Al- 


| bert Crowley, Lincoln - Mercury 


sales manager; J. D. Ball, truck 


| and fleet sales manager of the Ford 


division, and the eight Ford and 
Lincoln-Mercury managers. 


Pomeroy Joins 


Dearborn Corp. 


DETROIT.—Lawrence Pom 
eroy, former director of national 
field activities for the public re- 
lations depart- 
ment of General oe 
Motors Corp., has 1 

4 


tive staff of 
Dearborn Motors 
Corp. as western 
sales manager, it 
announced 
R. 


Pierce also an- 


. H. Pomeroy 
trac- 


A. F. McGraw, former 
sales manager for Allis- 
is Pacific Coast sales 
Merrit D. Hill, former 


Chalmers, 
manager. 


| vice-president of Harry Ferguson, 


Inc., is general sales manager. 


Hospitalized 
2 Former Sales Chiefs 


Are Convalescing 
DETROIT. — Two former sales 


|managers of automobile manufac- 
| turers hit the hospital trail at ap- 
| proximately the same time, it was 


learned last week. 

Don Bathrick, former sales chief 
for Pontiac, is now recuperating 
from an ulcer operation performed 
June 18 at St. Joseph hospital. Pon- 
tiac. He expects to be able to leave 
the hospital some time late this 
week. 


Frank J. Denny, former sales 
manager of Lincoln-Mercury, and 
now Lincoln-Mercury dealer _ in 
Midland, Tex., is in Ford hospital 
Detroit, for rest and a _ genera! 
checkup. Condition was reported 
“good.” 
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Due to New ‘Open’ Policy . . . 
Record Attendance Seen 
For ’47 ASI Show 


CHICAGO.— The speed with 
which jobbers are sending in the 
invitation applications for the ASI 
show being mailed to them by 
manufacturers indicates that the 
1947 show will see a record at- 
tendance, officials said last week. 
The show is to be held Dec. 8-13, 
at Navy Pier, here. 

It was on May 15 that Don Teet- 
er, chairman of the Joint Operat- 
ing committee, and Hal Miller, 
chairman of the Credentials com- 
mittee, mailed to manufacturers an 
invitation application form to be 
sent to non-member jobbers of any 
association. Manufacturers are re- 
quested to process this form and 
mail it to qualified wholesaler cus- 
tomers whom they wish invited. 

By June 3, a large number of 
these applications from _ non- 
member jobbers had already been 
received in the office of A. B. 


Coffman, show manager. This in- 
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ceeds a given percentage and he 
|is otherwise qualified. 

The new system places respon- 
sibility directly in manufacturers’ 
hands for seeing that invitations 
go to all those who are properly | 
qualified to attend the show. It 
is certain to swell most substan- 
tially the number of non-mem- 
ber wholesalers attending. 

Space application forms for the 
show, together with rules and reg- 
ulations and service forms, were 
the form and mailing it. | mailed special delivery to all pros- 

The new invitation procedure was en ae gee oer saan 
—— ee ete ence ne. |available at ~~ we a ~ of | 

the last 153,000 square feet. s is more 
farce days of the 1946 ASI show |Sduare footage of exhibit space 
at Atlantic City. Under the new —_ last year at 

| c . 

pater Atlee ant ao aoe Deadline for space applications 
the show on the first three days, |t© Teach the show manager's office 
On the last three days, however, |in_ order to qualify for their spe- 
the show is open to members and cific classification is July ¥ 
to qualified non-members who have| Drawing for space will be held 
been issued credentials. at 9 am. daylight saving time, 

Non-members may obtain these |Aug- 1, in the Florentine Room, 
credentials simply by sending in|Congress hotel, Chicago. All ex- 
the invitation application mailed |hibitors are invited to have a rep- 
to them by any one manufacturer. | resentative present. 

Credentials will be issued by the | Those who attend the 1947 
Credentials committee of the J. O.| show are likely to see some in- 
C. if the jobber’s volume of auto-| novations which promise to make 
motive business at wholesale ex-| the show one of the most color- 


dicated that manufacturers, in 
many instances, have acted with 
exceptional speed. in processing 
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Extruded o 








Can you cut costs and weight with light, 


finished part, as delivered. A wide range of a 


standard methods. 


than 45 years ago, and offers practical he 


permanent or permanent-mold casting, by 
impact extruding, or whatever method is 


Building, Pittsburgh 19, Pennsylvania. 


OA aLumMINUM 





High-Strength ALCOA 


Aluminum Alloys 


extrusions of high-strength Alcoa Aluminum Alloys? In 
bumpers, for example, Alcoa facilities permit freedom in 
design, distinctive shapes, and the advantage of a semi- 


possible in the aluminum itself, or it may be electroplated by 

When you think of aluminum for automotive parts, it’s 
natural to think of Alcoa. Our automotive experience extends 
unbroken from the first use of this metal in automobiles more 
alloy choice and fabrication. Aleoa recommendations will be 


unbiased, for our facilities permit production by sand, semi- 


case, to give you best results. Call your nearest Alcoa sales 
office, or write ALUMINUM ComPpANY OF AMERICA, 1926 Gull 


1947 


FICIAL PACE CAR 
OF Foo mike Ract 
maY FORT 





NASH ECONOMY TOUR. ‘‘Cannonball’’ Baker, one-time speed merchant, is touring 
the East with the 1947 Nash Indianapolis 500-Mile pace car. (Note signatures of 
famous race drivers on body.) Here the Nash pace car is shown in Parkersbure, W. Va.. 
last week. Shown in front of the Nash deairrship are John Ludwig, service manager; 
J. W. Watson, Nash Eastern regional manager; Caper Ruff, local dealer, and Baker. 





|speed-up methods it is expected 
that delays in gaining entrance to 
the show will be cut to a minimum. 


MEWA May Hold 
Own Show If 
‘Open’ ASI Stays 


CHICAGO.—Motor & Equipment 
Wholesalers Assn. may drop out 
as an ASI show sponsor after this 
year and stage its own manufac- 
turer-wholesaler exposition, if the 
ASI show is not restored to its for- 
mer status, it was announced last 
week. 

The possibility is a result of a 
basic change made in the nature 
of the 1948 show, which permits 
more “outsiders” to participate, 
the MEWA said. The ’48 show 
will be held next December at Chi- 
cago, Navy Pier. 

Here is the MEWA announce- 
ment: 

“Backed by a very widespread 
and deep-rooted feeling on the 
part of MEWA members as ex- 
pressed individually and in region- 
al association actions, the board 
of directors unanimously adopted 
a motion evidencing their convic- 
tion that this basic change in the 
nature of the ASI show causes it 
to be no longer a bona fide manu- 
facturer-wholesaler show in sup- 
port of the manufacturer-whole- 
saler-dealer system of distribution 
and referred decision as to wheth- 
er the association shall sponsor 
ASI shows in 1948 and succeeding 
years to vote of members in execu- 
tive session at their convention 
next December with the recom- 
mendation, also unanimously 
adopted, that members go on rec- 
ord in favor of the association 
holding, under its own auspices, a 
bonafide manufacturer - wholesaler 
show if the ASI show is not re- 
stored to its former status as such 
a show.” 

At its recent session, the MEWA 
board received a very comprehen- 
sive report from the association's 
Merchandising committee. Approv- 
al was given to this committee's 
recommendations that several im- 
portant studies be placed under- 
way that will benefit MEWA 
members in their own merchan- 
dising plans and programs. 

The _ association’s Advertising 
committee’s report and recommen- 
dations covering the MEWA ad- 
vertising program was also pre- 
sented and approval was given to 
the various new phases that had 
been worked up by the committee 
and the association’s advertising 
counsel. 

Actions were taken by the board 
on several other matters, notably 
reductions in wholesalers’ margins 
especially in view of their high 
operating costs, which contributed 
greatly to the significance of the 
board’s meeting. Special attention 
is being given to such reductions 


ful and resultful ever held. This 

is hinted by reports from those 
charged with planning the big 
doings. 

One of the new features is the 
development of a slogan and theme 
which will be carried out by show 
decorations. This theme will also 
be developed in advance show pro- 
motion and publicity. 

Other innovations are promised 
in the streamlining of registration. 
Through the adoption of several 
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corrosion-resistant 


ttractive finishes is 


‘Ip in problems of 


actually or allegedly in  conse- 
: ;}quence of the Robinson-Patman 
forging, regular or | act. 





Mosher Warehouse Burns 


WATERTOWN, N. Y.—The 
Mosher Auto Sales warehouse near 
here was completely destroyed by 
fire recently, with damage esti 
mated at $35,000. Seven used trucks 
were destroyed along with quanti- 
ties of oil, tires and other equip- 
ment. John Mosher, proprietor, saic 
the loss is partially covered by in- 
surance. 


called for in your 


Fec\elsx 
ALUMINUM) 
ehiby | 

‘“‘With reference to our ad for Chevrole: 

\ ring gear and pinion, the response was 

\ very good, in fact, we received more re- 
plies than we needed. If at any time we 
are in need of parts that are hard to se- 
cure, we assure you that we will use 4 
classified ad in your paper to obtain same.’’ 


—Scarbrough Buick Co,, Pine Bluff, Ark 




















is touring 
atures of 
c. W. Va... 
manager; 
nd Baker. 


expected 
rance to 
inimum. 


fold 


ys 
uipment 
rop out 
ter this 
anufac- 
if the 
its for- 
ed last 


It of a 
nature 
permits 
icipate, 
3 «show 
at Chi- 


10unce- 


2spread 
on the 
as ex- 
region- 
board 
idopted 
convic- 
in the 
uses it 
manu- 
n sup- 
-whole- 
ibution 
wheth- 
sponsor 
seeding 
execu- 
vention 
recom- 
mously 
ym rec- 
ciation 
ices, a 
ylesaler 
1ot re- 
iS such 


MEW A 
yrehen- 
lation’s 
pprov- 
nittee’s 
‘al im- 
under- 
MEW A 
rchan- 


rtising 
mmen- 
‘A ad- 
0 pre- 
ven to 
at had 
mittee 
rtising 


board 
iotably 
argins 
* high 
‘ibuted 
of the 
ention 
ictions 
conse- 
atman 


rms 


The 
e near 
yed by 
. esti 
trucks 
juanti- 
equip- 
r, saic 
by in- 


hevrole 
ise was 
lore re- 
we 
i to se- 











AUTOMOTIVE NEWS, JUNE 23, 1947) 1 


m ore space = 






answer / 





1S the ready 


Chances are, most automobile dealers will need addi- The Quonset is every inch a quality building. Framed 
tional space sooner than they’d figured on. The Quonset and sheathed with steel, it is solid and permanent ... fire- 
offers a quick, economical way to prepare for the situa- resistant and rot-proof ... inexpensive to keep up. Yet a 
tion. This remarkable building can be delivered, erected Quonset usually costs no more than what you’d pay for 
and made “ready for business” in a very short time. a wood building of similar size. 





REG. U. S. PAT. OFF. 







The Quonset 40 is ideal for automobile storage. 
Its width is 40 feet; its length can be 40, 60, 80 
feet, or any additional multiple 
of 20 feet. Interior space is 100% 
usable, since the arch-rib con- 
struction completely eliminates 
interfering posts or beams. Two 
large, free-sliding doors, one in 
each end wall, will accommodate 
any vehicle not more than 12 
feet in height or width. 





Quonsets are meeting just about 
every type of building require- 
ment an automotive dealer might 
have. As salesrooms, service sta- 
tions, paint shops, service depart- 
ments, conditioning and recon- 
ditioning departments, they are 
consistently saving money, and 
making money, for their owners. 


Every building in the Quonset 
line—including the “20,” the “24,” 
the “40” and the “Multiple”—has amazing versa- 
tility, because building materials can be nailed 
directly to the Stran-Steel framing members. You 
can install wallboard, partitions, extra windows, 
insulation, roof ventilators—whatever you need to 
fill your specific needs. 


For further information, contact your Quonset 
dealer, or write direct. 


STRAN-STEEL DIVISION « PENOBSCOT BLDG. + DETROIT 26, MICH. 


GREAT LAKES STEEL CORPORATION see 


























































































representatives in company methods and policies took on an international flavor re- 


John ©. Bagley, director of the courses, are: H. Rudy Steffen of Erpag, Ltd., Basle; 
Bipin Patel, of Hindustan Motors, Calcutta, a grandson of Vallabhbhal Patel, Indian 


Dallas branch 


White Engineering & Mfg. Co.,| which requires flushing. The maker 
Inc., 25 W. Passaic St., Rochelle | states that only a “hot chemically- 
Park, N. J., manufacturer of the| treated solution will dissolve the 
White portable steam cleaning ma- | cooked-on rust and dirt found in 


flushing attachment known as the| circulating radiators and motor 


signed for reverse flushing of auto- 








THE TEXAS ALMANAC 
RADIO STATIONS WFAA 220 xc. WFAA 570Kc. KERA eu 
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—_______________________________________| study panel, headed by Dr. | 


accused the Republicans of plan- 
ning to shift the tax burden from 
the rich income taxpayers to the 
nation’s consumers through excise 
chines, has introduced a radiator | partially or completely clogged, slow | taxes. 

I é , The protesting Democrats—Din- 
White Radi-Flush, especially de- | blocks. gell of Michigan, Forand of Rhode 
Island and Eberharter of Pennsyl- 


___ Che Dallas Morning Netws 





AUTOMOTIVE WASHINGTON 
More Excise Taxes Seen 


In GOP Tax Program 


By William Ullman 
Washington Correspondent 


CREATION OF A special advisory group to assist the 
i Al ait alin ini House Ways and Means Committee in drafting a revised 
‘ TO thos an palteles takebaker conducts to train factory | federal tax code has been bitterly assailed by three of the 

cently with Swiss, Indian and American students enrolled. Above, in conference with| ten Democrats on the House committee. 
Charging that Chairman Knutson had exceeded his au- 
©—_ 


political leader, and K. J. Dowling, an ex-GI who will be assigned to the Studebaker thority in appointing the tax- 


Reverse Flushing Device with the proper type of connectors, ‘ 
By White Engi 8 : : can be used, the manufacturer | Roswell Magill, former Under taxes. 
y ite Engineering Co. states, for any cleaning purpose | Secretary of the Treasury, the trio 





re ae a and airplane! i costs you about a penny-a-day to | V@nia—have been steadfast sup- sions 
wha Radi s. f keep abreast of the automotive news—bet- | Porters of administration tax pol- committee 
e ite adi-Flush, equipped ter renew NOW! icies and consistent critics of! ‘what and whom to tax, at what 


every Republican 
move to 


The protesters 
contended that it 
would be 
precedent 
gerous to the 
democratic pro- 
cess” for any out- 
side group to ad- 
vise in final deci- 





In the Dallas area both population and buying- 
power are swinging into higher brackets. 
Circulation of The Dallas News has increased 
33 1/3% since 1940. 


Many News advertisers report sales totals that are 
many times their 1939 or 1940 figures. 

Has your sales curve swung steeply upward? 
Could it swing higher if you could get pro- 
duction? 


For up-and-coming sales mappers here is one of 
America’s finest opportunity markets. 

It’s a new day in this Dallas-News-covered Won- 
derland of Texas. 


It’s a market in which you can set new sales 
quotas . . . set them high . . . and make them! 
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rate, and with what exemptions.’ 


the purpose of the Magill commit- 
tee is to further a Republican pro- 
gram to get taxes off the rich and 
to impose “a host of federal excise 
or sales taxes.” 

Rep. Dingell, speaking before 
the Ways and Means committee 
hearings on excise tax revisions, 
attacked Republican plans and 
put both the automobile indus- 
try and the rubber tire and other 
industries on notice that “a 
scheme is afoot to load down 
American production with ex- 
cises which will bear on the con- 
sumers of the land as hidden 
taxes.” 

Chairman Knutson, addressing 
the tax study group on the tasks 
he wishes them to perform for the 
Ways and Means Committee, 
named 26 separate subjects which 
need exhaustive study in connec- 
tion with the overhauling of the 
revenue code. 

“We desire that taxes should be 
fair, equitable and non-discrimina- 
tory, simple and understandable, 
certain in application, and capable 
of economical and effective admin- 
istration,” Knutson asserted. 

He said taxes must raise the 
revenue needed by the government 
but “they must not destroy the 
subject taxed, for thereby the 
source of funds is dried up.” But 
to get such a tax system, he add- 
ed, is difficult and it is for that 
reason that the Ways and Means 
Committee decided to call in spe- 
cial outside advice. 

Dr. Magill issued the following 
statement: 

“Chairman Knutson and Rep. 
Doughton have invited us to give 
them and the Ways and Means 
Committee such help as we can 
on the problems which confront 
the committee in its task of revis- 
ing the Internal Revenue Code in 
1948. The membership of the com- 
mittee is thoroughly bipartisan, 
and the individuals who compose 
it can contribute a wide variety 
of experience. We all appreciate 
this opportunity for public service. 

“The entire membership of the 
committee will meet at regular in- 
tervals during the next few 
months. At more frequent inter- 
vais, subcommittees studying spe- 
cial topics will meet. 


“As the Ways and Means Com- 
mittee assigns subjects, the com- 
mittee staff will assemble data 
and viewpoints of all individuals 
and groups which have studied 
these subjects and transmit them 
to our committee. Our committee 
will also have the benefit of the 
technical studies and analyses 
made by the Joint Committee on 
Internal Revenue Taxation and 
by the Treasury department. 

“Our committee will not under- 
take to prepare a ‘tax plan.’ Nor 

will it attempt to draft legislation. 
That is the job of the Ways and 
Means Committee.” 

Despite the attack of the three 
dissenting Democrats, Rep. Robert 
Doughton, Democrat, of North 
Carolina, and former chairman of 
the committee, stated he concurred 
in the plan and had joined in an- 
nouncing the study committee. 

* + * 


Congress Hits More Power 


For Labor Department 

ADMINISTRATION efforts to 
give the Department of Labor per- 
manent authority over the unem- 
ployment service and to make the 
department supreme over the 
wage-hour administration, have 
been halted, for the moment at 
least. The action was accomplished 
by the House of Representatives 
in passage, by a voice vote, of 4 
resolution disapproving a proposed 
presidential reorganization order. 

Under the reorganization proce- 
dure, a presidential order becomes 
effective unless both Houses of 
Congress disapprove it within 60 
days. Senate disapproval by June 
30 is required to keep the proposal 
from becoming law. 

The two main provisions of 
the reorganization order of the 
President would: 1. Provide for 
permanent administration of the 
U. S. Employment Service by the 
Department of Labor instead of 
the Federal Security Administra- 
tor, and 2. transfer functions of 
the administrator of the wage- 
hour law from an independent 
administrator to the Secretary of 
Labor. 


Rep. Eberharter asserted that 
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‘What you should know about S@X 
to sell. Convertibles 


Any submarine captain worth his salt knows that beaches 
are inhabited by males and females. And any advertising 
man worth his salt knows that this country is one vast beach. 

Now a few male and female inhabitants of this vast beach 
are too inhibited to appreciate each other. But most males 
and females instinctively understand the significance of the 
opposite sex. And by a simple legal procedure their under- 
standing becomes permanent—at which time sundry mer- 
chants become very interested. 

By no means least interested is the man who sells cars, 
for he’s found that males and females are usually good pros- 
pects! He’s also found that while male and female may not 


want the same make or body style, the sale isn’t made until 





male and female agree—for a motor car’s a major family 
purchase. 

You're right, of course, that bachelors buy cars, too, and 
so do maidens and old maids. Which just helps to prove the 
point that you've got to sell both sexes—males and females. 
Either together or separately. 

And who can woo males and females like Tut AMERICAN 
Macazine! 

Dollar for dollar, page for page, no other magazine 


can match the multimillion male-female circulation 


The American 


SM egazine 


delivered by... 


Bud Schirmer, Detroit Manager e H. A. Patterson 
General Motors Building, Detroit 2, Michigan 


THE CROWELL-COLLIER PUBLISHING COMPANY, 250 PARK AVENUE, NEW YORK 17, N. Y., PUBLISHERS OF THE AMERICAN MAGAZINE, COLLIER’S, AND WOMAN'S HOME COMPANION 


1 eeteeteamntten 
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Ming / 


You’re looking at the beginning of a new day in the Engineers predict that someday you'll see this re- 
construction of the automobile. volutionary construction in all automobiles. It’s 


. inevitable. It’s the right way to build an automobile. 
...A new day of super-safety with steel girders re- 


placing body bolts, and protecting passengers from But you have it today in a Nash ‘‘600!’ And it ex- 


top and all sides. plains why Nash is so far ahead, in every conceivable 


... Anew day of bigger, far more comfortable cars, way you judge a 1947 automobile. 


operating on phenomenally little gasoline. You see it in the amazing gasoline mileage of the 


...A new day in which cars won't rattle or squeak Nash ‘‘600.’’ From 25 to 30 miles on a gallon... 
in body or frame. from 500 to 600 miles on a tankful, at moderate 


highway speed! 
... A new day in construction with mass welding 


techniques replacing bolted assemblies ... You see it in the size of the Nash interior . . . in 
extra head-room and leg-room ...in doors and 
seats that are wider, and a rear compartment 
that takes a double-size Convertible Bed. 


That’s what you see in the X-ray view—the Nash 
SINGLE UNIT body and frame... with 8,000 welds 
joining every piece of structure steel into one unit 


of ‘‘pocket battleship” strength. You feel it in the performance of a Nash. In dazzling 


pick-up ... in car quietness . . . in better road- 
ability . . . and in steering that’s immeasurably 
easier! 


You feel it in the unequaled ride of a Nash... 
cradled on coil springs all around, cushioning all 
four wheels. 


And people get it all in a Nash .. . plus the famous 
Weather Eye Conditioned Air System . . . plus the 
rugged dependability of a Nash . . . plus all de luxe 
appointments ... and all at a price that compares 
with America’s low-price automobiles. 


Yes—this is the value that’s making Nash the fast- 
est growing car in popularity today. 


And it’s the kind of value that is making Nash 
dealers No. 1 in their communities, placing them 
in an enviable position. 


Great Coed Dita 1GOZ 


NASH MOTORS DIVISION, NASH-KELVINATOR CORPORATION OETROIT 
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Chevrolet, Continental Oil, Day- 
ton Rubber, Standard Oil of New 
Jersey and Sandard Oil of Ohio 
were the automotive firms cited 
last week for their newspaper ad- 
vertising campaigns. 

They were included in the 1947 
Blue Book of 50 campaigns com- 
piled by the Bureau of Adver- 
tising, American Newspaper Pub- 
lishers Assn. 

Salsbury Motors, a scooter maker, 
was also cited. 

Chevrolet, the only auto maker 
included, was cited for its sus- 
tained endeavor to keep the pub- 
lic informed on causes of de- 
layed production and to help cus- 
tomers keep cars running, as 
well as promoting product pref- 
erence. Chevrolet ads ran about 
twice a month in more than 1,000 


papers. 
Continental Oil reported ‘most 
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—Auto Advertising 


In the Blue Book 
. . » Dearborn Campaign 
By Bob Finlay 


satisfactory results” from its cam- 
paign to increase sales of Conoco 
Nth oil. Dayton used weekly ads 
in 269 papers to build consumer 
acceptance and brand preference. 
Standard of New Jersey was cited 
for its spring and summer cam- 
paigns to increase dealer service 
business and sale of Esso products. 
Standard of Ohio increased its 
standing with the public with twice 
monthly ads to help raise the 
standard of service at Sohio sta- 
tions. 


Dearborn Advertising 


“Aggressive advertising and sales 
promotion are important now in 
the current seller’s market in the 
farm equipment industry just as 
they will be in the buyer’s market 
ahead,” Frank R. Pierce, president 
of Dearborn Motors Corp., Detroit, 


told Dearborn’s distributors and 
suppliers. 

Pierce revealed that Dearborn 
Motors, which will market nation- 
ally the Ford tractor and Dearborn 
farm equipment line beginning 
July 1, plans to spend approximate- 
ly $2 million during the next 12 
months on advertising, sales pro- 
motion, merchandising and sales 
training programs. 

Complete advertising and sales 
promotion plans will be announced 
at distributor-dealer meetings in 
33 key cities between July 15-30. 


Getting Ready 


Merchandising as the key to fu- 
ture tire selling was emphasized 
last week by W. D. Baldwin, sales 
manager of the U. S. Tires division 
of United States Rubber Co., in 
announcing new personnel appoint- 
ments. 

J. G. Schaefer was named mer- 
chandising manager of U. S. Royal 
tires, in charge of planning the re- 
tail, commercial, car dealer and 
service business of U. S. tire dis- 
tributors. 

Curt Muser was appointed ad- 
vertising and sales promotion man- 
ager. He will supervise the adver- 
tising and sales promotion program 
for all U. S. Royal tires. R. W. 














hard to get and business is good.” 

Then the ad points out that Wat- 
ers started in California, and has 
tried hard to maintain in New 
York the tradition of Western po 
liteness. 


Sun Rising 

Since December, 1946, the Chi- 
cago Sun reports a steady gain in 
daily average net paid circulation. 
May circulation was more than 20,- 
000 ahead of the figure for August, 
1946, the month in which the Sun’s 
price was increased to 5 cents. 

The August, 1946, figure was 
340,962; May of this year shows 
363,066. This compares with the 
low of 303,647 in December, 1946, 
four months after the price in- 
crease. Much of the Sun’s recent 
circulation gain is in city home 
delivery. 


Photography 

Photographer Marty Pierce tells 
us that some 60 Detroit photog- 
raphers have organized the Photo- 
graphic Specialists Assn. of De- 
troit in order to provide a customer 
clearing house for all types of pho- 
tography. 


Collings was named to head a new- 
ly created marketing department, 
which will direct and assist the di- 
vision’s field organization. 


Safety Plug 

Radio plugged for traffic safety 
last week with an all-star cast on 
the ABC network. Stars included 
Eddie Cantor, Jane Wyman, Ralph 
Edwards, Judy Canova, Jack Car- 
son, John Beal and Hoagy Car- 
michael. 


Dealer Advertising 

The Washington Automotive 
Trade Assn. has reissued its stand- 
ards of advertising to dealers, lbok- 
ing toward the day when dealers 
will again be running 90 percent of 
the ads in the classified columns. 


Refreshing 


Interesting copy marks a recent 
James F. Waters (DeSoto-Plym- 
outh) ad in the New Yorker. Wat- 
ers advertises “Western Hospitality 
—Right Here in New York.” 

“If there’s anything that drives 
us crazy,” the copy runs, “it’s 
salesmen or _ storekeepers who 
think they can give customers the 
brush-off because things are still 


New Farm Paper 


Colorado Rancher and Farmer, 
Denver, the new Colorado farm 





Sailing on the Columbia River 
near Portland. Mt. Hood in the 
background. Photo by Oregon 
Journal Staff Photographer 
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2nd Largest Evening 
Newspaper on 
the Pacific Coast! 


The JOURNAL now offers advertisers the 
largest circulation in its history, both daily and 
Sunday. You need The Journal to sell 
effectively in Oregon’s only Major Market... 
metropolitan Portland and its 
Retail Trading Zone. When you advertise 
in Portland, be sure to specify 


The JOURNAL 


Evenings and Sunday 
PORTLAND, OREGON 


Member Metropolitan and Pacific Parade Groups 
Represented Nationally by Reynolds-Fitzgerald, Inc. 








paper which will start publication 
in September, will be represented 
in the nationwide advertising field 
by Western Associated Farm Pa- 
pers. 

Sam McKelvie and Glenn Buck, 
of Lincoln, Neb., respectively pub- 
lisher and associate publisher of 
Nebraska Farmer, are publishers 
of the new Colorado Rancher and 
Farmer. R. W. Cockburn, of Den- 
ver, is advertising manager. 


Ink Driers 


Attorney General Tom C,. Clark 
announced last week that four pa- 
tents, relating to the manufacture 
of driers for the varnish, lacquer 
and printing ink industries, have 
just been made available for li- 
censing. Clark said the patents, 
formerly owned by I. G. Farben, 
can be licensed to American busi- 
ness on a royalty-free, non-exclu- 
sive basis for an administrative 
fee of $15 per patent. 


Showroom 


Meredith Willson is bringing his 
“talking people” with him to “the 
Ford Showroom,” which had its 
debut over Columbia network 
Wednesday. The chorus of five men 
and women speak in unison with 
amazing precision. 


Names 

John L. McCaffrey, president of 
International Harvester, appeared 
last week on his Harvest of Stars 
program, to tell the radio listen- 
ers about Harvester’s new Farm- 
all Cub tractor. 


Lauded as “a creator and pro- 
moter of honest enterprise” and 
“an unsparing critic of the shoddy 
and the shady,” Raymond Rubi- 
cam, New York City advertising, 
publishing and business executive, 
was awarded the honorary degree 
of doctor of laws at Colgate Uni- 
versity’s spring commencement 
last week. 


W4JR’s reporter-at-large in the 
auto capital, Bud Guest, gets an in- 
teresting writeup in the July Radio 
Mirror. 


Richard Goodwin has joined the 
research department of Brooke, 
Smith, French & Dorrance. 


Officers of the Detroit chapter of 
the National Assn. of Public Rela- 
tions Counsel include two automo- 
tive men: W. A. McGaughey, AMA, 
and W. G. Haworth, Nash. 


Roberts Directs 
New Ford Unit 


DEARBORN. — Appointment of 
Richard E. Roberts as director of 
a newly created management rela- 
tions department at Ford Motor 
Co. has been announced by John 
S. Bugas, Ford vice-president and 
director of industrial relations. 
Roberts joined Ford May 1 after 
9 years with General Motors. 

The new department will be re- 
sponsible for development and su- 
pervision of policies, plans and 
programs covering all phases of 
management relations within Ford, 
with particular emphasis on rela- 
tions concerning foremen and su- 
pervisors, Bugas said. 
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what’s it worth to you to 
reach 5 out of every 10 
new car buyers In your 
biggest new car market? 











NEW SURVEY IN NEW YORK CITY AND SUBURBS 
SHOWS HOW YOU CAN DO THIS THROUGH JUST ONE 
NEWSPAPER. THESE FACTS ARE WORTH GETTING 


Using only one weekday newspaper in New York 
City and suburbs you can reach 4 out of every 10 
new car buyers in this biggest of all new car 
markets. 


Using only one Sunday newspaper, you can reach 
5 out of every 10 new car buyers in this market. 


These facts—important to every automotive ad- 
vertiser— emerge from an independent survey 
among New York’s new car buyers recently com- 
pleted by the Recording & Statistical Corporation. 


They show that of the 166,694 new cars bought in 
1946 in New York City and suburbs—68,336 were 
bought by regular weekday readers of The New 
York Times—82,179 were bought by regular Sun- 
day readers of The New York Times. 


This was a margin of 18,311 more new cars bought 


by weekday Times readers than by readers of any 
other New York weekday newspaper. 


It was a margin of 24,157 more new cars bought by 
Sunday Times readers than by readers of any other 
New York Sunday newspaper. 


For 15 out of 17 makes of car, The New York 
Times provided more buyers than any other New 
York newspaper. 


Itis on the basis of these facts that we say: EXTRA 
advertising in The New York Times will pay off 
in EXTRA sales and EXTRA profits. 


Before you make up any new schedules for new 
car advertising in New York, it will pay you to 
study this survey. It contains facts for the whole 
market...and for your individual make of car. 
Any of our representatives will be glad to show 
them to you. 


Che New Pork Cimes 


“All The News That’s Fit To Print” 


BOSTON: 140 FEDERAL STREET + DETROIT: GENERAL MOTORS BUILDING + CHICAGO: 333 NORTH MICHIGAN AVENUE + NEW YORK: 229 WEST 43RD STREET 


ADVERTISING LEADER IN THE WORLD’S BIGGEST MARKET FOR 30 CONSECUTIVE YEARS . . . CIRCULATION NOW OVER 500,000 WEEKDAYS, OVER 1,000,000 SUNDAYS 
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In the Hopper... 


Texas Enacts Many Bills 
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Affecting Vehicles 


AUSTIN, Tex.—Only a fourth of 
the approximate 1,600 bills intro- 
duced in the Texas legislature dur- 
ing the session just ended were 
finally enacted, among them a 
number of measures of interest to 
the automotive industry. 

The 1947 session will doubtless go 
down as Texas’ most violently anti- 
labor legislature for the great 
amount of legislation that curbed 
the activities of labor unions was 
the outstanding characteristic of 
the legislative body this year. (See 
Automotive News, June 16.) 

A number of bills relating to 
motor vehicles, highways and 
highway traffic were passed. 
Probably the most important, 
from the standpoint of safety, 
was a uniform traffic code that 
makes Texas road laws and traf- 


fic control devices the same as | 


in 32 other states. The bill was 
sponsored by the Texas Safety 
Assn. 

Other automotive bills, most of 
which have already been signed by 
the governor, that passed the legis- 
lature, are as follows: 

Senate Bill 80—Raises the maxi- 
mum height limit of motor ve- 
hicles (either unloaded or with 
load) to 13 feet. 

House Bill 33—Specifies that li- 
cense plates issued vehicles owned 
or operated by a governmental 
agency that is exempt from the 
license fee shall remain attached 
to the vehicle. 

House Bill 75—Requires that a 
certificate of title shall be de- 
livered to a transferee at the 
time of the delivery of a second- 
hand or used vehicle. 

House Bill 102—Authorizes the 
state highway department to can- 

cel liens on certificates of title 








that have been on record for a pe- 
riod of six years or more. 

House Bill 129—Authorizes the 
issuance of temporary license 
plates for 30 days to applicants, 
other than manufacturers or deal- 
ers, to drive a new vehicle pur- 
chased in this state or another 
state from one state to another. 

House Bill 134— Authorizes the 
department of public safety to use 
permanent identification numbers 
instead of motor vehicle numbers 
as a major identification of motor 
vehicles. 

House Bill 166—Provides that li- 
cense plates may be-purchased and 
placed on vehicles beginning Feb. 
1, instead of Apr. 1. 

House Bill 207—Prohibits a 
person from altering or erasing 
a motor number, serial number 
or manufacturer’s number for the 
purpose of changing identifica- 
tion. 

House Bill 251—Amends the law 
(defining non-resident) that regu- 
lates the issuance of temporary 
registration of passenger cars 
owned by nonresidents. 

House Bill 286—Extends the cér- 
tificate of title law to cover trailers 
and semi-trailers. 

House Bill 273—Amends the cer- 
tificate of title law relating to ve- 
hicles owned by any state subdi- 
vision. 

House Bill 254—Provides for a 
fee for assignment of motor num- 
bers for motor vehicles and serial 
numbers for trailers and semi- 
trailers. 

House Bill 293—Extends recip- 
rocity to citizens of other states 
and foreign countries as to oper- 
ator’s, chauffeur’s and commer- 
cial operator’s licenses. 


House Bill 298—Provides recip- 





states in regard to the payment of | 
certain fees and expenses by mo- 
tor carriers operating exclusively in 
interstate commerce. 

More bills failed to pass than) 
finally were enacted. Among them 
were several that would have raised 
the state gasoline tax. The legis- 
lators, in this way, complied with 
the request of Gov. Jester that no 
new taxes be assessed at the 1947 
session. 

Among other 
failed to pass: 

A bill that would require the 
presenting, before any car can be 
registered, showing that the car 
seller has paid all ad valorem 
taxes; a bill that would compel 
drivers to bring motor vehicles to 
a complete stop 20 to 50 feet from 
a railroad grade crossing; a bill 
forbidding the sale of any type of 
new vehicle unless equipped with 


measures that 





| safety glass. 


Also, a measure that would allow 
state employes to purchase for 
their individual use automobiles, 
tires, etc., under contracts made 
for state purchases; a bill licen- 
sing automobile wrecker companies 
and junk dealers, and a bill that 
would suspend drivers licenses of 
persons involved in accidents un- 
less a deposit was made to cover 
possible damages and exempting 
persons carrying automobile liabil- 
ity insurance. 


Erie County (N. Y.) Dealers 


Must Register for New Tax 


The one percent Erie county (N. 
Y.) retail sales tax, which goes 
into effect July 1, 1947, will require 
that all vendors be required to 
register with the county tax divi- 
sion at that time, according to a 
warning to its members issued by 
the Buffalo (N. Y.) Automotive 
Trade Assn., Inc. 

Certificates will be issued by the 
state, authorizing the merchants 
to collect the tax from purchas- 
ers. A book of rules and regula- 
tions covering the new law is avail- 
able upon request. Inquiries should 
be addressed to County of Erie, 
Department of Sales Tax, 907 City 


rocity between Texas and other | Hall, Buffalo 2. 


Mr. Dodd 


couldn’t 
Say no... 


. . » Not when Mrs. Dodd was 
obviously sold on the dashboard. 





8 States Act 
To Increase Aid 


For Amputees 


WASHINGTON. — Eight state 
legislatures have enacted measures 
this year to provide additional as- 
sistance in the rehabilitation of 
amputee veterans, the National 
Highway Users Conference reports. 

New laws in five of the states 
exempt from registration fee pay- 
ments motor vehicles issued to am- 
putee veterans by the federal gov- 
ernment. The states are New 
Hampshire, New York, North Da- 


kota, South Carolina and Ten- 
nessee. 

Special features in these laws 
are: 


New Hampshire prohibits mu- 
nicipalities from taxing these vet- 
erans for local permits. 

North Dakota provides life time 
exemption, but a $1 yearly fee will 
be charged for the number plates. 

South Carolina provides exemp- 
tion from state, county and mu- 
nicipal taxes. 

Tennessee exempts from regis- 
tration fees any vehicle given by 
the federal government to a vet- 
eran of any war. 


by number or otherwise the motor 
|or engine. 

| Also approved by the governor 
| was a house bill, which amends the 
|vehicle code by establishing re- 
stricted speed zones in business 
/and residential areas. Another bill 
making a change in tractor-type 
vehicle weights became law with 
Duff’s signature. 

* + * 


Pa. Sticker Theft 


Fines would be provided for the 
theft of automobile inspection 
stickers under the provisions of a 
bill passed by the Pennsylvania 
House and sent to the Senate. 

+ +o + 


Pa. Liability Delay 
The Pennsylvania senate has 
passed and sent to the house a 
bill which would change the ef- 
fective date of the motor vehicle 
responsibility act from July 1, 1947, 
to Feb. 1, 1948. 





It costs you about a penny-a-day to 
keep abreast of the automotive news—bet- 
ter renew NOW! 





BIG DEMAND For 


Three other states, New Jersey, | 


New Mexico and Rhode Island, 
have enacted measures to assist 
amputee veterans. New Jersey will 
issue an identification card to “am- 
putee veterans” or those who have 
difficulty walking and recommends 
that all municipalities recognize 


these permits and provide special | 


consideration in the parking of ve- 
hicles driven by permit holders. 
The New Mexico legislation dif- 
fers in that it provides exemption 
from vehicle license fees on one 
car of a bonafide resident of the 


state who has lost one or both | 


legs at or above the ankle while 
in the armed services. 


The Rhode Island act, covering | 


any honorably discharged member 
of the armed forces or merchant 
marine, provides a lifetime exemp- 
tion from the annual registration 
and license fee to any person who 
lost one or both of his arms, hands, 
feet or legs while serving during 
any of the wars. 

* + * 


Senate Committee Rejects 
Pa. Semi-Trailer Bill 


Passed by the Pennsylvania 
house by a vote of 122 to 63 after 
first having been defeated and later 
called back, House Bill 1020, which 


would allow operation of semi-| 


trailer trucks weighing up to 64,000 
pounds in Pennsylvania, has been 
rejected by an 11 to 7 vote in the 
senate highways committee. 

The bill has the backing of the 
Pennsylvania Motor Truck Assn., 
which has insisted that the law is 





So naturally, he bought a Slip- 
stream Six — chartreuse uphol- 
stery, Jet-Flow body styling, 


Atomic carburetor, and all. 


“If Mrs. Dodd likes it... Well, I guess you can’t go far wrong on any good 


American car.” 


And with that observation Dodd, a master diplomat if no master mechanic, 
bowed discreetly out, leaving only a check behind him. 
. But when it comes to buying stock in the company that makes the Slipstream Six 
—or any other auto—there Dodd is a far more critical customer. And rightly so. 
Like any smart investor, he wants to know a lot about the company he puts his 
money in. What’s the earnings record? How’s the labor situation? Are rising costs 
eating up profits? Is the dealer organization strong? What shape is the plant in? 
What competition will the company face? ee 
It’s for Dodd and thousands of investors 
like him that we have just completed a com- 
prehensive review of the automotive field. 
We’ve put the findings—good and bad—on 
the industry as a whole all into our new 
booklet “Motors”, with full details on 9 auto 
companies and 15 accessory manufacturers. If 
you Own automotive securities or are consid- 
ering the purchase of any, we'll be glad to 
send you a copy. Just write to: 


DeparTMENT Z-5 





MEeErRILL LYNcu, PIERCE, FENNER & BEANE 


Underwriters and Distributors of Investment Securities 
Brokers in Securities and Commodities 


70 PINE STREET 


OFFICES IN 92 CITIES 


NEW YORK 5, N. Y. 

















needed to “correct an 18-year-old 
inconsistency” by permitting a 
tractor and tandem axle _ semi- 
trailer to carry the same weight 
as the truck and full trailer. 


W.Va. Holds Special Session 
To Legalize City Sales Taxes 


A special session of the West 
Virginia legislature to 
gross sales taxes now being im- 


posed by most of the state’s major | 
municipalities was called for today 


(June 23) by Gov. Meadows. 


Validity of the taxes was ques- | 
tioned on May 26 when the state | 
supreme court held that cities did | 
not have the legal right to charge | | 


privilege, or gross sales taxes, with- 
out specific provision in their char- 
ters. Only Huntington and William- 
son, authorities said, have clean-cut 
provisions for such taxes. 

+ * * 
Entire Illinois House Votes 


For Anti-Diversion Bill 


An act restricting the use of mo- 


tor vehicle licensing and gasoline 
tax receipts to highway and bridge 
purposes has. been passed unani- 


legalize | 


“Ever-Ready” 
Portable Milker 
Creates Easy Sales 











Increased cost of Farm Labor 
has created this tremendous 
demand. Many automobile 
dealers are now successfully 
selling the “Ever-Ready” Port- 
able Milker. 


REQUIRES NO SERVICE 


Illustrated merchandising 
literature furnished free. 


TERRITORIES GRANTED 
Dairy Supply Co. 


381 Fourth Ave. New York 





mously by the Illinois house of rep- | ~~ 


resentatives and sent to the senate. | 


The bill, supported by highway 


user organizations, was sponsored | E 
by Rep. David L. Hunter, chairman | 


committee. 


of the house roads 
7” * + 


Restriction on Truck Titles 


Becomes Law in Pa. 
Gov. James H. Duff has approved | 





House Bill 336, which amends the | 
vehicle code by providing that a | 
certificate of title of a commercial 
motor vehicle shall not describe 





REACH BUFFALO'S BUYING 
POWER thru the 


Buffalo's Only 
Morning and Sunday Newspaper 
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| Used-Car Reports | 


Cleveland 


Cleveland’s used-car dealers, in 
a tumultuous session last week, 
voted to ask the state to make 
another investigation of John W. 
Singleton, “quickie” dealer in al- 
most new cars. 

The Cleveland Used Car Dealers 
Assn. named Dealer Ohil Banks 
to meet with Edward Fogo, state 
motor vehicle registrar. Singleton, 
refused a dealer’s license, now is 
employed by a used-car dealer and 
still accepts cognovit notes for al- 
most new cars which he delivers 
in about six to seven weeks. 


Meanwhile, a survey of new cars 
sold here showed that one out of 
every 10 sales results in the new 
car being resold within hours after 
the original transaction. Most cars 
wind up in the South and Far 
West. 


Most resales, according to deal- 
ers, are made by judges, physi- 
cians, lawyers and well-to-do per- 
sons who realize “neat profits.” 

Dealers readily admit that in- 
flated prices will continue for an- 
other year and that new car own- 
ers wanting to make a “quick 
profit” will take advantage of a 
buying public who doesn’t hesitate 
to buy. 

One dealer admits sending cards 
and contacting purchasers of new 
cars. He gets his lead from pub- 
lished lists printed by the Daily 
Legal News and a daily automo- 
bile sales sheet distributed by the 
Cleveland Automobile Dealers 
Assn. 

+ * * 


Texas 


The Fort Worth and Dallas used 
car dealers associations held a 
joint meeting last week at Arling- 
ton, which is midway between Fort 
Worth and Dallas. About 175 Fort 
Worth and Dallas used car dealers 
were present. Out-of-town dealers 
from Houston, Lubbock and Am- 
arillo attended as guests. 

Lloyd Weaver, of Fort Worth, 
was master of ceremonies. Bennie 
Goldstein, president of the Fort 
Worth association, and George 
Carlan, president of the Dallas as- 
sociation, were hosts. J. B. Cald- 
well, former manager of the Na- 
tional Used Car Dealers Assn., was 
the principal speaker. 

. ” 


NUCDA Conclave 


The National Used Car Dealer 
Assn. has moved up its annual con- 
vention in St. Louis to Sept. 18-19 
from Sept. 25-26. 

+ . * 


Atlantic Coast 


Manager Bill Shuman, of the 
National Used Car Dealers Assn., 
is on a 10-day trip to organize 
local associations at Roanoke, Va.; 
Charlotte, N. C.; Macon, Ga., and 
Orlando, Fla. He will address the 
Miami association June 10. 

* * * 


Vancouver, B. C. 


Used-car dealers in Vancouver 
have decided to launch a cam- 
paign to reduce prices for automo- 
biles. Frank Higgins, president of 
the B. C. Used Car Dealers Assn., 
pointed out that used-car dealers 
were not responsible for high 
prices, and he claimed it was not 
the fault of the dealers that the 
public had to pay more for cars 
than they were worth. At the same 
time, he said the dealers were per- 
forming a real service in recon- 
ditioning cars and rselling them 
on time payments at an average 
profit of not more than 10 percent. 

Dealers represented at the meet- 
ing last week expressed a desire 
to restore public confidence and 
good will in the automobile in- 
dustry and to reduce prices to the 
public as far as possible. 

In an effort to bring prices down 
to a more reasonable level, mem- 
bers of the association set up a 
scale of prices which they would 
pay for the various year models 
of popular makes of cars. 

The car prices are as follows, 
with the prevailing prices in ef- 
fect previous to the agreement 
shown in brackets: 

1947 models, $1,900 ($2,200); 1946, 
$1,750 ($2,000); 1942, $1,350 ($1,450); 
1941, $1,250 ($1,350); 1940, $1,100 
($1,200); 1939, $900 ($1,000); 1938, 
$800 ($900); 1937, $700 ($750); 1936, 
$600 ($650); 1935, $500 ($550). 

The association is advertising 


the new scale of prices in all Van- 
couver papers. 

Other officers are M. D. Camp- 
bell, vice-president, and Art Smith, 


secretary. Directors are Carl 
Smith, Harry Morton, Earl Mc- 
Lean and Jim Elliott. 

+ * * 

Montreal 


Profiteering in used cars is not 
sufficiently widespread to warrant 
reimposition of price ceilings, Hon. 
Douglas Abbott, Minister of Fi- 
nance, told the Canadian House 
of Commons last week. The min- 
ister said he was informed by the 
Wartime Prices and Trade Board 
that there is some profiteering on 
used cars but that it is “spotty.” 


New Berlin (Ill.) Citizens 
Feted by Dealer Hughs 


Henry A. Hughs (Chrysler-Plym- 
outh), New Berlin, Ill., recently 
held a “Family Party” for the citi- 
zens of the town. Plymouth safety 
films were the chief feature. 












Ever 





That Bendix is the world’s 
largest manufacturer of 
automotive brakes is com- 
mon knowledge in the 
trade. Bendix engineering 
experience over the years 
serves as concrete assur- 
ance of better things from 
Bendix in the future. Ex- 
pect the best from Bendix 
—Brake Headquarters for 
the automotive industry. 


HYDRAULIC REMOTE CONTROLS 
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SMITH MOTORS, INC. (Chrysler), Decatur, Ala., is strictly a family affair, oper- 


ated by Fred O. Smith and his three 


sons. Left to right are James R. Smith, treas- 


urer; Fred O. Smith, president; Allison F. Smith, vice-president, and Harold W. Smith, 
secretary. The dealership recently opened new facilities. 


Old Timer Unit 


Formed in Pa. 


PHILADELPHIA. — Members of 
the Automobile Old Timers resid- 
ing in Pennsylvania organized a 
state council at a luncheon held 
here June 11. J. Maxwell Smith, 
president of the Keystone Auto- 
mobile Club, presided as chairman 
of the organization committee. His 
associates included John H. Fas- 
sitt and William Phillips, presi- 


| dent and secretary respectively of 


Built 


BENDIX 





SOUTH BEND 20, 


Bendix 


PRODUCTS 


the Philadelphia Automobile Trade 
Assn. 

At the conclusion of the lunch- 
eon the organization was completed 
with the election of the following 
officers: Charles S. Snyder, hon- 
orary president; John H. Fassitt, 
president; Smith and Herman P. 
Schade, vice-presidents, and Phil- 
lips, secretary. 

Friedman to Build 

Friedman Motor Co., Inc. (Chry- 
sler-Plymouth), Des Moines, plans 
to build a new building this sum- 
mer. 


PRODUCTS DIVISION of 


DIVISION 
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Canada Reports 
Passenger Car 


Exports Up 


OTTAWA.—The External Trade 
branch of the Department of Trade 
and Commerce reports that Cana- 
dian exports of passenger automo- 
biles increased tremendously dur- 
ing the first four months of 1947 
compared with similar shipments 
in the same period of last year. 

Shipments amounted to $11,798,- 
000 in 1947 up to the end of April 
as against $373,000 in the same 
period of last year. 

Exports of freight automobiles 
during these four months of 1947 
ended April amounted to $16,833,000 
compared with $17,422,000 in 1946 
and decrease was also shown in 
the exports of automobile parts, 
having been $5,965,000 in the first 
four months of this year as against 
$7,679,000 in the same period of 
1946. 


Miller Motors 
Sam Miller Motors, Inc., 625 W. 
70th St., Kansas City, Mo., has been 
incorporated by Sam and Minnie 
Miller and Melvin S. Friedman. 


Experience is the reservoir of precedent that holds many of the 
answers to problems of the future, and makes it possible to avoid 
errors of the past. The most promising plan can go astray in one 
tiny error that experience would have forestalled. And in the auto- 
motive field —where experience is the keystone of success — Bendix* 


can point to thirty years’ cooperation with a progressive industry. 


*REG. U.S. PAT. OFF 


AVIATION CORPORATION 


HYDROVAC* POWER BRAKING ) 
B.K.* VACUUM POWER RELAY VALVES 
TRAILER VACUUM POWER BRAKES — 
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normal times is a must, insofar as 
|the successful handling of a large 


Dealer Business Counsel 




































new car volume at retail on a 
p ; ; : ? highly competitive basis. The mer- 
Retail Used-Car Gross Profits Exceed chandising of used cars at retail c 
| inl’ Y also furnishes a dealer with more |- on 
New-Car Gross Profit customer contacts, which usually Citi 
By J. B. Van Tassel | still make a good net profit on | result in a good bank of new car ote 
frrom recent statements that I) his full new car gross profit sales. | and service and parts prospects. Th 
have received for analysis from| But he is not preparing the way When used cars are sold at plete 
dealers from all parts of the coun-| for the need of successful new wholesale, the dealer loses the bill | 
try and handling all makes of new, and used car merchandising | advantage of obtaining these conc 
cars, the gross, methods that lie ahead for every | used car retail purchasers as pass 
profit on used, dealer, when new and used cars prospects. Dealers are very hap- the 
cars sold at re-| have to be sold on a highly com- | py and contented in these days large 
tail is averaging petitive trading basis. to sit back and pile up the chips, It 
23.14 percent of| The gross wholesaling of used| with no used car problem to A HIGHLIGHT of the recent visit to St. Louis by Pontiac executives was a banquet increé 
used oar sales, as cars today is an easy way out for! worry about, ttle or no selling | <i cols letcenrnt'y Taste Simmons LeU. Wie ewe Nareas mated nont 
ae aaome Teale en he ae gly Lag Boren ry and Slee pectin, he general salesmanager, und Gordon Hersh, St. Louis zone manager. y aie 
Ss siness rs, some S, ic i. 2 < a. ask Ie Le eee = ; 
on total new car | new-car profits that always exist/ these are not too serious, and | fight it takes to make money and dirt 
saree including |in a sellers market, They, are not| litte oF no collection problems. {stay in this business in com-| DuPont Slashes P 
ding and accat| a's large fow'of compettive re | 2%, fet, deniers, have all the/petiive market | Bolwthene Price ~ 
sories sold with| tail new and used car volume; the - 
oe mag cars, aver-| are not making provisions in their oe ee gh oo a. Ill Wind Blows Good F r F rth Time A 
aging 22.82 percent. However, the| shop for used car reconditioning; ae 3 ws Langan alpen * prow For Boening in Texas Oo ou com! 
used cars sold at wholesale are| nor are they concerned with the ket cracks, and we again get bac ; ARLINGTON, N. J.—For the incre 
showing only an average gross| future need for expanded facilities in the business, the dealers wae After being struck by violent hail fourth time since beginning the to p 
profit of 4.05 percent. | with which to trade in and sell a pnt a — os aioe be storm and suffering damage, Boen- commercial manufacture of poly- prog 
The sale of used cars by deal- | Volume of new and used cars. e es 0 8 Cas ae Eo ng to| ing Motor Sales (Ford), Fredericks- thene in 1943, DuPont Co. has re- the 
° : - nd it very expensive in many | burg, Tex., instead of redecorating, ; : 
ers at retail in today’s market is | oa ; : duced the price of the plastic ma- Th 
not only profitable but is also |More Customer Contacts a te covetep an — oe a terial. priat 
farsightedness. In these lucrative | ; sites on short notice. Also their | room. The present reduction, the com- of t! 
profitable new-car selling days, | /hrough U. C. Sales car-selling organizations will be| The building as a whole has been| ,.ny said, is made despite demand 
a dealer can afford to dump used THE merchandising of used car completely untrained and inexpe- | renovated, and the dealership re- far exceeding available production Mil 
cars in wholesale quantities and | * trades by dealers at retail in| rienced to put up the kind of aj|cently held its formal opening. facilities. . 
=o Te ay Uncompounded molding powder, For, 
with no coloring, is reduced from In 
53 cents a pound to 50 cents a of ai 
pound. Polythene molding powder, lice 
compounded in standard colors, is war! 
reduced from 63 cents a pound to abou 
56 cents a pound. cars. 
Polythene is used in insulating, Si 
yak refrigerating, and in the electrical cam 
and packaging industries, as well from 
as in such household items as bot- of 1 
tle caps, tumblers, bowls, cigarette 1947 
cases, shower curtains, food covers 
and novelties. 
The price of polythene as first ‘Inc 
introduced by DuPont in 1943 was F 
$1 per pound. Since then, “there ac 
has never been a time when de- Ar 
mand has not exceeded production state 
but prices have been steadily re- hicle 
duced,” the company said. a di 
nianinieeiies or il 
. sign 
Agrees to Trim * 
° liste 
Sealer Claims AB 
\ WASHINGTON. —In a. stipula- tion: 
tion approved by the Federal Trade appl 
Commission, Carl Magnussen, for- 
’ * = a merly trading as Esta Liquid Weld Ant 
Co., Omaha, has agreed to discon- 

It , like shoein a Centi ede tinue certain advertising represen- Sen 
tations in connection with the sale Fl 
of “Esta Liquid Weld,” a product tives 
for sealing leaks and cracks in state 
automobile radiators and cylinder stitu 

On a ali blocks, the FTC announced last all ; 
week. lic | 
Magnussen agreed to _ refrain Pr 
from using the word “weld” as riou: 
part of his trade name or to des- ; 

It takes a lot of footwear to keep a farm Ohio Farmer and Pennsylvania Farmer. ignate or describe his product or ra 

family going—up to three times as many ; the results accomplished through gene 

different kinds of shoes as the average city There never was a better time to sell the its use, or from otherwise repre- need 
farmer. You'll enjoy bigger units of sale, senting that use of the product in 

dweller needs. But Golden , broken or cracked automobile ra- 

farmers are well-shod because they have the and low enles cost now... and none ane diators or cylinder blocks results Roe 

money to pay for the extras thet make farm valuable consumer preference in this sub- in ee ae — a Gai 

lif : stantial market—future sales volume to help or welding Of tne broken or crack- Th 
ife more enjoyable. 3 ed parts. He further agreed to stop ; 
balance your production. representing that the product ef- mitt 

To sell shoes, or anything else, in big volume M d : the fects a permanent seal or repair en 

i. an G leldlnns Brostedt, sie: demu sale ay we send you specific facts about of broken or cracked automobile — 
cial copy that explains how your product Golden Crescent TRemees pede for ar ": TC ee 
> cording to the ; 

meets the farmer’s special needs. Your story oe eee ee 

is best told in the magazine that has their Write for your copy of Study Number One Oxygen Shot d 

confidence and family-wide interest. Ft 

The Continuing Study of Farm ie, ae Steelmakers Speed Output LC 

Fortunately, this isn’t expensive at all. You PubReations —_ With Gas Catalyst syste 

can thoroughly cover more than two-thirds Ca THE OHIO Fa NEW YORK.—The technique of eo 

of the farm folks that live in the three ee ee an tee ee tend 

; ; , reactions in the open hear ro- 

rich Crescent states with just Capper-Harman-Slocum, Inc. Morea is, cess of steslentkinng and to apeen oon 

three publications — Michigan Farmer, The 1013 Rockwell, Cleveland 14, Ohio "mn a mets up the production of steel is now re 

— 4 | being initiated in the steel indus- aaa 
try, according to the American Ge 

Iron and Steel Institute. tucks 

Commercial oxygen is used in follo 

the manufacture of open hearth man’ 

steel in two distinctly different aaa 

ways. One use of it is to enrich 

the open hearth flame to speed up Ka 

the melt-down period. Man 

The second use in open hearth othe: 

involves bubbling the oxygen into in ¢1 

the molten bath and so speeding ever 

Genet 00, up the rate at which carbon is the | 

Capper-Harman-Slocum, Ine. removed from the liquid metal. Ph a 
McLean-Hanbury Pontiac > 

McLean-Hanbury Pontiac Corp., Safet 

Portsmouth, Va., with maximum Ashl: 

capital of $200,000, has been formed State 

be national, but your selling is always LOCAL” to conduct an automobile business. Step! 











Raymond A. Hanbury is president. 
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Conn. Legislature Aids 
Cities on ‘Dirt Road’ Fund 


The Connecticut House has com- 
pleted action on the controversial 
bill concerning “dirt road” grants, 
concurring with the Senate in 
passing the measure reallocating 
the dirt roads funds in favor of 
large cities and towns. 

It carries with it a million-dollar 
increase, which brings the total 
aid to $5,000,000. The bill, propo- 
nents said, aims to prevent future 
“unwarranted accumulations” of 
dirt road surplus among towns. 

* * * 


Pa. Bill Would Create 
Safety Commission 

A Pennsylvania public safety 
commission to develop plans for 
increased safety on highways and 
to promote and coordinate safety 
programs would be created under 
the provisions of Senate Bill 831. 

The measure makes an appro- 
priation of $50,000 for the operation 
of the commission. 

* a s 


Milwaukee Police Warn 
Forgetful Drivers 


In order to reduce the operations 
of auto thieves, the Milwaukee po- 
lice department has been issuing 
warnings similar to parking tags 


about leaving ignition keys in 
cars. 
Since the beginning of this 


campaign, car thefts have dropped 
from 455, in the first five months 
of 1946, to 255 in a comparable 
1947 period. 


* * * 


‘Incompetent’ Drivers 
Face Calif. Crackdown 


An act giving the California 
state department of motor ve- 
hicles specific authority to deny 
a driver’s license to “a negligent 
or incompetent operator” has been 
signed by Gov. Warren. 


The measure, which had been 
listed in the state legislature as 
AB 165, makes traffic law convic- 
tions prima facie evidence that the 
applicant is a negligent operator. 

* a x 


Anti-Diversion Amendment 


Sent to Florida Senate 


Florida’s House of Representa- 
tives has passed and sent to the 
state Senate a proposed state con- 
stitutional amendment earmarking 
all gasoline tax revenue for pub- 
lic roads, highways ‘and airports. 

Proponents said there was a se- 
rious need of funds for road build- 
ing purposes. Opponents contended 
it would deprive schools and the 
general state revenue fund of 
needed money. 

* + * 


Road Toll Payment Bill 


Gains in N. H. House 


The New Hampshire House com- 
mittee on public improvements has 
reported favorably on House Bill 
466, relating to the payment of 


Safety Parley 
1,000 at Ky. Conference 
Urge Inspections 

LOUISVILLE, Ky.—A_ regular 
system of motor vehicle inspection, 
periodic reexamination of drivers 
and numerous other proposals in- 
tended to curb motor vehicle acci- 
dents were advocated at the first 
governors’ highway safety confer- 
ence, which was attended here last 
week by more than 1,000 delegates. 

Gov. Simeon Willis urged Ken- 
tuckians to obey traffic laws and 
follow safe-driving rules for “hu- 
manitary. selfish and patriotic rea- 
sons.” 


Karl Richards of the Automobile 
Manufacturers Assn., Detroit, and 
other speakers joined the governor 
in emphasizing that no rules, how- 
ever good, will be effective unless 
the public wants to obey them. 

Besides the reading and adop- 
tion of committee reports, action 
at business sessions included the 
formation of the Kentucky Traffic 
Safety Assn. with Paul Blazer, 
Ashland, as president pro tem. 
State Highway Commissioner J. 
Stephen Watkins was_ general 
chairman of the conference. 


Highways & Safety 


motor vehicle road tolls by cities 
and towns. 

The bill, which, it is estimated, 
would cost the state approximate- 
ly $35,000 to $40,000 annually in 
gasoline tax revenue, would per- 
mit cities and towns to ask re- 
bates on the taxes paid on gaso- 
line for road equipment owned by 
the local governments. 

* * 


Conn. Police ‘Up in the Air’ 
Over Crowded Traffic 


Automobile traffic control by 
helicopter was instituted by Con- 
necticut state police recently in 
a successful experiment in mod- 
ern traffic control which took 
place during and after collegiate 
boat races between Yale and Co- 
lumbia. The decision to use heli- 
copters came after Police Commis- 
sioner Edward J. Hickey decided 
that traffic control by ground pa- 
trols alone could not handle the 
thousands of motor vehicles which 
converged on the scene. 

Through use of helicopters and 
two-way radio, police were able 
to keep a check on traffic condi- 
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DAVIES MOTORS (Nash), San Diego, is the scene of an interesting experiment and 
better employe-management relationship, according to Fred Davies, president. Each 
month the Davies service shop becomes the scene of a buffet dinner provided by the 
management. Following the dinners, Davis employes hold meetings which provide an 
opportunity to ask questions, voice opinions and get rid of ‘‘gripes.’’ A representative 
of management attends the meetings, but the employe group is entirely on its own, 
elects its own officers and devises new ways to augment its treasury, The Davies dealer- 
ship makes available life insurance in varied amounts based on wage or salary brack- 
ets, as well as weekly sickness benefits and hospitalization protection. The firm also 
distributes prizes occasionally, and finances two picnics a year, deep sea fishing trips, 
special excursions, or whatever form of outing is voted for by the employes. There 
ix a definite feeling among the personnel that the meetings have been effective in 
stimulating interest, maintaining high work standards and, in general, promoting good 
will and a fine spirit of cooperation between management and employes. 





state police patrolmen at various | 1,170 police officers to its police 
traffic posts and in patrol cars. | department as a result of a traf- 
* cg a 


| fie survey conducted this spring 
Lee Angeles to Add | by the traffic division of the In- 


1.170 Poli Offi | ternational Assn. of Chiefs of Po- 
> otlice cers 


‘ice, Evanston, III. 
Los Angeles, described for sev-| The new officers will be added 


tions on the main routes, and by/eral years as “America’s worst|as rapidly as they can be ade- 
radio, direct approximately 30!traffic city,” will probably add/| quately trained, approximately 100 
=. 
ae, 
Wien i - 








Signal Influence... 


STOP the driver whose car must live up to his 


higher living standard. 


STOP the driver whose good taste influences the 


buying habits of hundreds of others. 


START him in your direction through House & 
Garden—the manual that gives him the pattern of 


living he is looking for. 


House & Garden 


© 1947 THE CONDE NAST PUBLICATIONS INC 
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each month, according to present 


plans. 
* * 


Reflecting Plates 
Conn. Cites Safety Idea 
Of License Tags 


HARTFORD, Conn.—Connecticut 
motorists will receive new alum- 
inum reflectorizing registration 
plates in 1948, according to Com- 
missioner Elmer S. Watson of the 
state motor vehicles department. 


Through a reflectorizing process 
developed in the department, the 
plates will provide a high safety 
factor in night driving and park- 
ing, since beams from headlights 
of approaching cars will be re- 
flected from the plates at a dis- 
tance of more than 100 yards, Wat- 
son declared. 

* - * 


Wis. Rejects Speed Limit 


A Senate-approved bill which 
would have allowed the Wisconsin 
state highway commission to set 
speed limits on 2,000 miles of state 
trunk highways was rejected by 
the lower branch of the state leg- 
islature. 


‘‘Dealers Tell Me,’’ by John O. Munn, is 
an open forum for the expression of deal- 
ers’ opinions. 





* 
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Auto Finance 


Auto-Lite Earnings 


Hits $1.40 Per Share 


Electric Auto-Lite Co. reports 
net earnings of $2,095,381.72, equal 
to $1.40 per share, for the first 
quarter of 1947 after providing for 
taxes and all necessary reserves. 
This compares with a loss of §$1,- 
483,228 for the like period a year 
ago. 

Royce G. Martin, president of 
the company, stated that increased 
sales for the quarter of $43,407,985 
attained a new high in the com- 
pany’s history. This volume com- 
pares with the first quarter of 
1946 of $24,249,094, or an increase 
of 80 percent. 


Graham-Paige Attains 
$100,000 Monthly Net 


J. W. Frazer, chairman and pres- 
ident of Graham-Paige Motors 
Corp., told the stockholders at the 
annual meeting June 11 that opera- 
tions of the corporation were pro- 
gressing satisfactorily and _ that 
earnings were $100,000 per month. 

Stockholders approved a resolu- 
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tion increasing membership of the 
board of directors to seven and 
elected the following: Frazer, J. 
L. Cotter, W. M. Flook, F. L. Hop- 
kinson, W. M. Jennings, O. B. Mot- 
ter and D. Fraser Sullivan. Hopkin- 
son and Jennings are the two new 
members named to the board. 
* * * 


Steel Firm Profits Fail 
To Reach Recent Highs 


Although steel company earnings 
improved in 1946, after four years 
of decline, they were only the 
third best of the past ten years, 
according to reports from 51 com- 
panies accounting for approxi- 
mately 91 percent of the industry’s 
production of steel ingots. 

The steel company earnings in 
1946, totaling $264,439,213 after all 
charges but. before dividends, were 
19 percent lower than in 1941 and 
6 percent lower than in 1940, ac- 
cording to the American Iron and 
Steel Institute. 
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Equal to 2 Cars 
Stinson Compares Plane’s 
Working Capacity 

WAYNE, Mich.—As proof of 
personal aircraft utility, William 
H. Klenke jr., Stinson general sales 
manager, states that a 4-place Stin- 
son plane has the working capac- 
ity of two 5-passenger automobiles, 
or more than 1.7 times the carry- 
ing ability of a half-ton pickup 
truck. 

Klenke bases his comparisons on 
the carrying capacity of Stinson’s 
new convertible passenger-cargo 
plane, the Flying Station Wagon. 
This ship, which cruises at 125 
miles an hour, serves either as a 
4-place passenger plane or as a 
cargo carrier capable of flying 552 
cargo pounds. 

The Flying Station Wagon is 
new in production, along with an- 
other Stinson model, the 4-place 
Voyager. 


Wis. Corporations Listed 
In Ashland, West Allis 


The following new corporations 
have been formed in the automo- 
tive field in Wisconsin: 

Ashland Motor Co., Ashland, with 
capital stock of 100 shares at $100 
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4. A. BYRNES, president of Byrnes Motors, Inc., 102 First St., Hackensack, N. J., 
is congratulated by Mayor Paul Forschini at the recent opening of his new Lincoin- 
Mercury dealership. W. T. Roweroft (left), New York district L-M mankger, smiles his 
approval. The new dealership has a slate-roofed, tudor-style exterior and includes a 
modern parts and service department. 





par value per share. Incorporators: 
Fred W. and Beatrice J. Roffers 
and Helen Bratton. 


National Auto Sales Co., West 
Allis, with a capital stock of 200 
shares at $100 per share par value. 
Incorporators: Leo A. and Jean 
Martin and Roman Budzinski. 













Chrysler Grads 
Urged to Stress 


Human Relations 


DETROIT.—Handling people is a 
more important fundamental of 
success than handling money or 
materials, R. A. Hayward, presi- 
dent of Kalamazoo (Mich.) Vege- 
table Parchment Co., stated in his 
baccalaureate address at the 14th 
annual commencement exercises of 
the Chrysler Institute of Engineer- 
ing June 16. 

Hayward was introduced by J. 
C. Zeder, president of the Chrysler 
institute and chairman of the en- 
gineering board of Chrysler Corp. 


The institute, with an enrollment 
of 615 undergraduate students and 
51 graduate students, awarded 
master of automotive engineering 
degrees to 25 graduates. In addi- 
tion, 46 certificates were awarded 
to members of the undergraduate 
school: 18 in science, 18 in body 
drafting and design, and 10 in me- 
chanical drafting. Two members of 
the undergraduate school were 
given diplomas for completion of 
preparatory high school work. 

“It has been said that you prog- 
ress in proportion to your ability 
to handle men, money and mate- 
rials,” Hayward told the graduates. 
“It is my conclusion that you can- 
not successfully handle either 
money or materials unless you are 
able to handle men. 


“All problems are human prob- 
lems. Everyone deals with them 
everyday; some more successfully 
than others. Certainly anyone who 
carries on research in this field 
is going to make greater progress 
than one who does not.” 

Comparing human endeavor to 
the automobile, which accelerates 
in speed according to the amount 
of power applied through the en- 
gine, Hayward stated: 

“The rate of speed at which you 
travel and the distance that you 
go will be as much governed by 
the resistance you encounter as by 
the power you apply. A smile and 
a sense of humor are the lubri- 
cants of human relations and a 
friendly attitude on the part of all 
the people you know will greatly 
reduce your resistance.” 
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McCreary Offers 


Neoprene Tires 


INDIANA, Pa.—Neoprene, which 
was developed in the rubber labor- 
atory of DuPont, now is intro- 
duced in a passenger car tire by 
McCreary Tire and Rubber Co. 
here. 

DuPont and McCreary tech- 
nicians have worked together for 
more than two years in the perfec- 
tion of these tires, it was stated. 

This new tire will provide com- 
parative safety because of its tread 
design of vertical and longitudinal 
slits, McCreary said. 


Lempco Named Exporter 


For Polson Tubes 
CLEVELAND. — Lempco Inter- 
national, Inc., has been appointed 
export representative for Polson 
Rubber Co., Garrettsville, O. 

The Polson factory eoncentrates 
in making tubes and Lempco In- 
ternational has been given selling 
rights in all countries except the 
U. S., Canada and Hawaii. 





Better Homes & Gardens’ 3,000,000 circulation is same block. Their cars park at the country club as 

big enough to take 6 out of every 7 of this year's well as at the super-market. 

cars into the pace-setting homes you want your cars 

to go to. Better Homes & Gardens can deliver your best mar- 

ket like this for one sound reason: 

Better Homes & Gardens’ more than 3,000,000 fam- 

ilies must have cars. They live the widely spread-out SCREENING 

= « if, >» . V Vv ve Ss s ‘oo ssi 2. . . . . . . 

suburban life that only your cars make possibl Our editorial material is aimed deliberately 

: al and exclusively at the more prosperous of the 

Better Homes & Gardens families want new cars Roc i" ; : : 

: suburban families who can live the way they 

often: 2.8 years was the average in 1940. ” , 
do only because you gave them the cars to 


Better Homes & Gardens reader-income is among do it with. 


the highest for all big magazines. 
Does any other single magazine funnel your story 


Better Homes & Gardens families are pace-setters. with such efficiency and directness to the very fam- 
They pay more for their homes and everything that ilies you'd pick for your cars if you could go out in 


goes into them than even their neighbors in the the field and choose them? We’d like to tell you more. 


a tirbacte WYOTORLOON 


through - and Gardens PLABgiZgZ7Z 


CIRCULATION OVER 3,000,000 









Dealer 





Traynham and Roberts Buy 






J. C. Traynham, owner of Trayn- 
ham Motor Sales (Packard), Wi- 






erts have purchased the Massey- 
Harris farm implement 
ship, operated in Wichita Falls 
for the past five years by J. C.| 
Self & Co. 

The automotive firm will be 
moved to the north side of building 
at 1313 Scott and the farm im- 
plement dealership will be oper- 
ated as the Traynham-Roberts Co. | 


+ * * 












Superior Coach Names 


New Distributors | 

Superior Coach Corp., Lima, O., 
in expanding its distributor organ- | 
ization, has announced the award- 
ing of several full-line franchises 
in Michigan, Tennessee, Kentucky 








| Sales, 


Building in Wichita Falls 





chita Falls, Tex., and Grady Rob- | 


dealer- | 


Doings 





300 E. Market 


St., 
Louisville 2, Ky., W. H. Blackburn, 


Inc., 


president; Superior Coach Sales, 
Sterrick Bldg., Memphis, Tenn., R. 
D. Key, president; Linn-Baker 
Equipment Co., under John Baker 
and Floyd Linn, Box 757, Lansing 
1, Mich., and Hoekstra Equipment 
Co., John F. Hoekstra, owner, 18 
Coldbrook St., N. W., Grand Rapids 
5, Mich. 


* * * 


Firestone Store Added 


By Vorachek Motors 
Addition of a-Firestone service 


| store in one end of his building 


has completed the multiple auto- 


| motive operation started by S. C. 


Vorachek of Vorachek Motors 
(Kaiser - Frazer - Crosley - Mack), 
Olympia, Wash. - 

Vorachek has added Gordon Foy, 
manager of the Firestone store; 
Hobart Peters, automotive depart- 


and Missouri, as follows: ment; John Pantier, Crosley car 
Superior Coaches, Inc., Don Ros-| manager; E. L. Vorachek, sales 
ser, president, P. O. Box 48, St.| manager for the entire establish- 


Louis 19, Mo.; Superior Coach! ment; Victor Dawson, farm ma-| 








chinery manager, and Amos Mar- 
tin, service department manager. 
+. * * 


Eagle Tire Opens Branch 


For U. S. Line in Bronx 


Eagle Tire Co., one of the larg- 
est distributors of U. S. tires, an- 
nounces the opening of a new 
branch in Bronx, N. Y., at 4750 
Third Ave. at 189th St. This branch 
will carry a complete stock of pas- 
senger car and truck tires and 
tubes, batteries, radios, heaters 


and other automobile accessories. | 


Distributors for many nationally 


| known manufacturers of automo- 


tive products and electrical appli- 
ances, Eagle also operates branches 


}at Union City and Hackensack, 


N. J. 


Hawkinsville Ford Co. 


Opens New Showroom 
Hawkinsville Motor Sales Co. 

(Ford), Hawkinsville, Ga., has for- 

mally opened its new showroom. 
The building occupies one-fourth 


of a city block. 
« a7 +. 


Mulville Resigns From Ford 
To Join Chicago Dealership 
Edward J. Mulville has resigned 


as assistant district manager of | 








Fechape you believe that one. Most people do. 


We have never kept vital records on snakes, so 
we asked. Brayton Eddy, Curator of Insects and 
Reptiles at the Bronx Zoo. Here’s what he told us. 

“Snakes, being cold-blooded animals, continue 
to live for a time after a fatal wound, while warm- 
blooded animals die quickly. The reason is that the 
blood circulation of snakes is slow and does not 
cease entirely for several hours. But snakes have no 
preference as to what time they will die. The time 
and nature of the wound, not the setting of the 
sun, determine the time of death.” 

But, unlike the snake, the myth of its sunset 
death seems to live on forever. And there are myths 
about newspapers that never seem to die. 

For instance: In the same city—the small news- 
papers are class newspapers, read by those fortu- 
nate people in “silk stocking” neighborhoods. The 
bigger newspapers are mass newspapers read only 
by untouchables on the wrong side of the tracks. 

You might think that business men, charged with 
the responsibility of selecting advertising media, 
would forego myths and examine facts. But they 
interpret facts in the terms of the myths. 

Four New York newspapers have made a joint 
study of the city, breaking it down into districts by 
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SNAKES DIE ONLY AT SUNSET 





JUST OPENED is 


the new building of Nash-Redford, 


22326 Grand River Ave., 


Detroit. Shown is the modern showroom with its full-view observation bay. Partners in 
the dealership are William H. Miller and W. P. Felix. 


the Ford Motor Co. in the Chi- 
cago area to become a partner in 
Charles Baron, Inc., the Michigan 
Ave. dealer for that make of car. 

Mulville started with Ford as a 
factory worker in 1927. Five years 
later he went into the accounting 





residential rents. We can show the Mirror circula- 
tion in any district. But that means nothing to the 


die-hards. 


Show them the Mirror’s circulation in the “Fifth 
Avenue District,” and they laugh it off by the 
explanation that “it’s all chauffeurs and domestic 
servants.” So we show more Mirror readers in this 
one district than the U.S. census totals of chauf- 
feurs and domestic servants in the United States 


... not New York alone! 


Are they convinced? You don’t know a die-hard. 
hey are the kind of people who believe that snakes 


die only at sunset. 


Here are the simple, incontrovertible facts. All 


newspapers are mass newspapers. All newspapers 
reach the rich, the middle-class, the poor. The only 


difference is that a big newspaper reaches more of 


the rich, more of the middle-class, more of the poor. 


It reaches them at lower cost per reader. It does a 


more effective job, not only in the city as a whole 


but in every neighborhood where an individual 


dealer needs advertising support. 


Currently there is only one other newspaper in 
the United States that has as big a circulation as 
the Mirror—daily more than 1,044,000, Sunday 


more than 2,213,000. 


NEW YORK MIRROR 








department, remaining there for 
two years and subsequently be- 
coming a sales traveler, assistant 


sales manager and sales manager. 
* * * 


Mammoth Invitation 
Massillon (O.) Dealer 
Uses Giant Ad 


Two full pages of a Massillon 
(O.) daily newspaper were used 
by the C. S. Henrich Motor Co. 
(Chrysler - Plymouth - Internation- 
al), to invite the public to its new 
building at 1208 E. Lincoln Way. 
Pictures of the executive staff and 
personnel were included in the ad- 
vertisement. 

Cyril S. Henrich is owner and 
president. V. F. Rombach is gen- 
eral manager, Earl Rodebaugh is 
service manager, and Ira Wertz 
is bookkeeper. 

+ * + 


McKinley-Gregg Leases 


Building for Showroom 


McKinley-Gregg Auto Co., Pitts- 
burgh, has leased a building com- 
prising 24,000 square feet at Baum 
Blvd. and Liberty Ave. for an auto 
salesroom and autmotive whole- 
sale distributing quarters, reports 
E. B. Gregg, owner. 

Company’s present building, 
which comprises 60,000 square feet 
at 5803 Center Ave., will be used 
exclusively for truck and auto ser- 
vice, wholesale opération and truck 
sales. 

* ok 


Dowd-Feder Purchases 


Rockefeller Home Site 


The original site where the 
Rockefeller mansion’ stood has 
been purchased by Dowd-Feder 
Ine. (Chrysler-Plymouth), Cleve- 
land. 

Tentative plans call for the con- 
struction of a sales and service 
building covering 180,000 square 
feet of space. Temporarily, the 
property will be used as a _ used- 
car lot. 


* * * 
Bonner Willys to Erect 


New Home in Houston 

Bonner Willys Motor Co., Hous- 
ton, Tex., is planning erection of a 
new building on a recently pur- 
chased site. 


Nelson Bonner, president, esti- 
mated the construction cost at 


$15,000. 


BS * * 


Gehman Dealership 


| In Up-to-Date Plant 


William A. Gehman Sons Co 
Ince. (Chrysler- Plymouth), Em- 
maus, Pa., recently opened its new 
building. 

Gehman’s is the oldest dealership 
in this area, and is operated by 
Francis and Kermit Gehman. 

* ro * 


Bays Co. Improves 
Bays Motor Co., Inc. (Chrysler- 
Plymouth), Onaga, Kan., has made 
many improvements in its facili- 
ties. 
* * * 


Cariboo Motors Quens 
Cariboo Motor Sales (Ford-Mon- 
arch), Ashcroft, B. C., has an- 
nounced its opening. Terry John- 
son is manager. 
* * a 
Security Spruces Up 
Security Service Garage, 
bing, Minn., has redecorated 
service department. 
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Dealer 


Doings 





New Auto Corporations | 
Listed in Wisconsin 


The following new ee 
were formed in June in the auto- 
motive line in Wisconsin: 

Swenson Motors, Inc., Shawano, 
with 5,000 shares of capital stock 
at $10 per share par value, to deal 
in motor vehicles, their parts and 
accessories. Incorporators: Clar- 
ence Swenson, Russell W. Bogda 
and Norbert J. Christman. 

Alfred Rasmussen Garage, Inc., 
Denmark, Wis., to operate a gen- 
eral garage and machine shop and 
deal in cars, trucks, etc. A capital 
stock of 250 shares at $100 each 
par value has been authorized by 
the state authorities. Incorpora- 
tors: Alfred and Anina Rasmussen 
and C. M. Denissen. 

At Jackson, Wis., the E. Z. Mo- 
tors Co. has changed its corporate 


name to Strauss Motors, Inc. 
+ * * 


Pederson Building Addition 
Set in Raymond, Wash. 


Added sales and service space 
for Ed Pederson Sales and Service 
(Chrysler - Plymouth), Raymond, 
Wash., is being provided through 
a $10,000 addition to the firm’s 
present building. 

A modern showroom is planned 
for the front of the addition with 
a large shop in the rear. The pres- 
ent building will be used chiefly 
for stock and parts room, service 
facilities and office. 

* * * 
Holmes (Lincoln-Mercury ) 


Opens in Waterloo, Ia. 


Holmes Motor Co. (Lincoln-Mer- 
cury), Waterloo, Ia. opened its 
new dealership. 

J. R. Holmes, who for the last 
13 years was Chevrolet St. Louis 
district manager, is the owner. 

+ + * 


Miller Joins Mullen Motors 
In Charleston, W. Va. 


Paul Miller has joined Frank S. 
Mullen Motors, Inc., service and 
parts division, Charleston, W. Va. 

Miller, a 25-year man with Pack- 
ard in Nebraska, Kentucky, Ten- 
nessee and West Virgnia, joined | 
the staff of Mullen Motors short- 
ly after the Hudson distributor oc- | 
cupied new sales headquarters at 
Virginia and Hale in downtown | 
Charleston. 

* x 


Long Island Service Shop 


Opened by Merrill-White 


Merrill-White Motor Sales has 
opened extensive service quarters 
at Riverhead, N. Y., in Suffolk | 
County, Long Island. The quonset- 
style building offers the latest in 
equipment for the maintenance 
and repair of trucks. 

Merrill-W hite, distributor of 
White trucks and buses, is owned 
and managed by D. R. Merrill. J. 
A. Armstrong is sales manager. 

* * * 


Himmel Motor Co. Builds 
New Plant in Beaumont 


Construction of a one-story hol- 
low tile and concrete building to 
house Himmel Motor Co. in Beau- 
mont, Tex., got underway May 26. 
Cost of the building was estimated | 
at $90,000. 

J. P. Himmel, president of the 
firm, said the new building will 
house a salesroom, parts depart- 
ment and a repair shop. 

*« * * 


Parket Expansion Set 
In Jamestown, N. Y. 
Parket Motor Sales Co., Inc., | 
Jamestown, N. Y., plans to expand | 
into an adjoining building next | 
year. The additional space will be 
utilized for service and repair. | 
= 


* * 
/ / 
Pay No More! 
Fla. Dealer Lists Prices 
To Stop Gouging 
East Coast Motors, Inc., Buick 
dealer in West Palm Beach, Fla., 
for the last 25 years, has taken 
space in the newspapers in order 
to combat the black market in new 
cars. 
The advertisements list the prices 
for 1947 Buicks, delivered fully 





equipped in West Palm Beach. 
.East Coast Motors also states 


that it does not require a trade-in 
and unwanted accessories need not 
be bought. 

The firm estimates delivery 
should take nine to 12 months and 
says that orders are filled in strict 
rotation. A. W. Huguley is presi- 


dent. 
* a * 


Wyatt Chevrolet 


Wyatt Chevrolet Co., Danville, | 
Va., has enlarged its purposes, ac- | 
cording to an amendment to its 
charter filed with the Virginia Cor- | 
poration Commission by H. L. 
Wyatt, president. 

+ * 





* 


Poe Expands Shop 


Poe Motor Co. (Chrysler-Plym- 
outh) announces the opening of 
service and parts departments in 
its new building at North Little 
Rock, Ark. George B. Newby is 
parts manager; Vernon L. Felix, 
sales manager, and Morris F. Stan- 
ley, service managet. 

* * 


Pennington Buick 
Pennington Buick Co., Galveston, 
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CLARENCE G. CARNEY, Clarksville, Tenn., celebrates 35th anniversary as a Ford 
dealer, in opening this new, or third, Ford Sales & Service establishment. Carney has 
26 employes, in a town of 15,000. The shop handles an average of $25,000 a month. 
The new building cost approximately $125,000, while there is an additional $10,000 of 
equipment in the service department. 


$120,000 authorized capital stock by |to conduct an automobile business. 
E. J. Pennington, Esther Penning- | Dorothy S. McCready is president. 
ton and E. J. Pennington jr. * * & 


ee aie Military Motor Sales 
McCready Motors Military Motor Sales Inc. has 


McCready Motors, Inc., with| been incorporated in Buffalo with 
maximum capital of $50,000, has| capital of $20,000. Incorporators are 


Tex., has been incorporated listing | been formed in Portsmouth, Va.,|Thomas D. Powell, Gertrude Nie- 


Idea to simplify design 
of automatic transmissions 






Sich ai ee AM neta 
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EALLY, it’s three ideas in one, as the sketch above 


indicates. 


First: Because of their tapered roller design Timken 
bearings carry both radial and thrust loads. No need for 
special thrust bearings on the countershaft. Second: Be- 
cause the tapered construction of Timken bearings permits 
take-up in assembly, machining tolerances of surrounding 





the cone is mounted directly on the axle or drive shaft, 
and the cup mounted in the end of the axle housing. 


Timken tapered roller bearings have long since proved 
their ability to carry effectively the tough loads in differen- 


NOT JUST A BALL CD NOT JUST A ROLLER C— THE TIMKEN TAPERED ROLLER C—> BEARING TAKES RADIAL 6 AND THRUST —-@])— LOADS OR ANY COMBINATION “we 


timKen Bearings 
carry greater { 


25 


| mola, John Van Sickle and Keith 


Strimple. 
* * + 


Moore Manages Parts 


Greenville Willys Co., Greenville, 
S. C., announces the appointment 
of Marvin Moore as manager of 
the parts and service department. 

+ * + 


U. C. Display Room 


Drover Motor Co., Inc. (Chry- 
sler-Plymouth), Barrington, IIL, 
has erected a used-car display 


showroom. 
* * 


Shults Buys Out Tuttle 


Doice Shults has purchased the 
share of his partner, Dick ‘Tuttle, 
in T and S Motor Co. (Stude- 
baker), Mesa, Ariz. The new gen- 
eral manager is Forrest Webb. 

+ * + 


Shelor Motor Co. 


Shelor Motor Co., Anderson, S. 
C., has been organized with capi- 
tal stock of $10,000 to deal in auto- 


mobiles, trucks, etc. George W. 
Shelor sr. is president. 
* + . 


Gilbert Motors (Nash), Charles- 
ton, S. C., announces the appoint- 
ment of G. R. Craven as manager 
of the electrical and carburetor 
department. 
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tials, pinions, transmissions, and front and rear wheels. 


So when you’re designing an automatic transmission, do 


parts may be greater. 
Third: The line contact 
between the rolls and 
races gives greater load 
capacity, permits use of 
minimum size bearings. 


Plus advantages: Tim- 
ken bearings eliminate 
deflection and end-move- 
ment, hold gears and 
shafts in rigid alignment, 
assure smooth meshing, 
reduce wear on parts. 


LOOK AT REAR WHEELS 
FOR EXAMPLE... Here’s 
a typical layout in which 





these two things: First, remember that Timken bearings 
have been first choice in the automotive industry for nearly 
50 years because of precision manufacture, design leader- 
ship, quality control and special analysis Timken steels. 
Second, call upon Timken engineering facilities for help 
or information in planning the bearing applications in 
your design. In Detroit the phone number is MAdison 
1380. The Timken Roller Bearing Company, Canton 6, O. 


NOTE TO P.A.'’S. Because every step of the manufacture of Timken 
bearings is controlled within our company... because our vast 
manufacturing facilities are widely dispersed . . 
Timken Company a supply source of outstanding reliability. 


TIMKEN 
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N THE BRIEF space of half a century America’s great §facture 
I automotive industry has grown into a force that is Jas orig 
helping shape the destiny of the world. built b; 
the rec 
that ha: 
manufa 


Before the turn of the century Auto-Lite supplied head- 
lamps for the first motor vehicles that were so soon to 
revolutionize our way of life. Since that day, an ever- 


increasing service has been rendered the industry. TH 


Today more than half of America’s automotive manu- Jterento, 
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This impressive display portrays Auto-lite products, manu- 
facturing plants and a capsule production of the famous 
Dick Haymes radio show. The reception of this exhibit has 
been so enthusiastic that a first showing for Detroit has 
been arranged at the Industrial Finishing Exposition. 





1. Lailisliy... 


facturers incorporate in their cars, trucks and tractors 





‘reat 
at is as original factory equipment many of the products 
built by 26 great Auto-Lite manufacturing plants. It is 
the record-setting achievement of this great industry 






ead- 
| ; that has made Auto-Lite the world’s largest independent 
n to 
manufacturer of automotive electrical equipment. 
‘ver- 
THE ELECTRIC AUTO-LITE COMPANY 
antu- Toronto, Ontario Toledo 1, Ohio 
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Winston-Salem 
Dealers Publicize 


Resale Rackets 


WINSTON-SALEM, N. C.—Pub- | 
licizing of new-car resale racket | 
practices has been initiated through , 


a cooperative sponsorship of news- 
paper advertising by dealers 
this area. 

EF. B. Rannells jr., manager of 
sales of Twin City Motor (Ford), 
and other dealers worked up-and 
ran a full page policy declaration 
in a Sunday issue to tell their side 
of the story. 

The following day, the newspaper 
in which they advertised gave 


front page attention to their cause | 


by featuring an article on resale 
practices and commended the deal- 
ers editorially on their stand. 


Included in the copy was a list- 
ing of 16 makes of cars and their 
delivered price in Winston-Salem 
by the following: 


Auto Repair & Sales Co. (De 
Soto - Plymouth); Central Carolina 
Motors (Cadillac - Oldsmobile); 
Davis-Miller Motors (Lincoln-Mer- 
cury); Forsyth Motors (Buick); H 
& H Motor (Studebaker); Hiatt’s 
(Dodge - Plymouth); Kirkland Mo- 
tor Co. (Hudson); McLean Motor 
Co. (Kaiser-Frazer); Modern Chev- 
rolet Co.; Motor Sales Co. (Chry- 
sler- Plymouth); Stabler Pontiac 
Co.; Twin City Motor Co. (Ford) 
and West Motor Sales (Packard). 


Conn. Will “ill Tax 
Outstate Buyers 


HARTFORD, Conn. — To protect 
the automotive industry in Con- 
necticut from loss of business to 
neighboring states because of the 
recently-enacted 3 percent sales 
and use tax, the legislature has in- 
cluded provisions covering out-of- 
state purchases. 

In the cases of automobiles, trail- 
ers and tractors, the sales and use 
tax provides that before such ve- 
hicles can be registered in Con- 
necticut by the motor vehicles de- 
partment, evidence must be fur-| 
nished that all taxes due on such | 
vehicles have been paid. The law | 
requires that forms be furnished 
requiring a check of both the mo- 
tor vehicles and tax departments | 
before granting of licenses. | 


New Orleans Sales 
Hit 737 in May 


NEW ORLEANS.—A total of 737 
new passenger cars were regis- 
tered in May in Orleans Parish, 
according to the New Orleans Au- | 
tomobile Dealers Assn. 

Ford topped the list with 172, 
Chevrolet was second with 105 and 
Oldsmobile third with 72. Follow- 
ing were Plymouth, 65; Dodge, 44; 
Studebaker, 41; Pontiac, 39; Buick, 
37; Mercury, 37; Nash, 32; Chrys- 
ler, 16; Cadillac, 15; Hudson, 15; 
Kaiser, 11; Linco;ln, 11; Frazer, 6; 
DeSoto, 8; 3 Wiis, 5; Packard, 4. 





Broken Promise 
* Plaintiff in Delivery Suit 
Wins Car or Cash 


ST. LOUIS.—In a settlement out | 
of court, John L. McManus, a city | 
| 





engineer, has been promised a new 
Dodge by Aug. 15 or $1,150. 

In Circuit Judge James E. Mc- | 
Laughlin’s court, McManus alleged 
that the Chambers Motor Co., Inc., 
promised delivery of a new car in 
six months, allowing him $950 for 
his 1941 Dodge in trade. 

The company, he testified, sold 
his Dodge for $1,260 and cancelled | 
his order. After a jury was im- 
paneled to try the case, attorneys | 
for both sides asked for a recess | 
and the agreement was reached. 

Other dealers in St. Louis are 
now wary about making delivery 
commitments in view of the settle- 
ment made in the MeManus case. 


Kees Co. Enlarging 


In Brookhave, Miss. 


Kees Motor Co. (Chrysler-Plym- 
outh-Diamond T), Brookhave, 
Miss., is enlarging present quarters 





to accommodate a new showroom 
and parts department. 

The firm is operated by Gerald 
and Earl Kees. 


in | 
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| Connecticut 47,335) (108) 541, «103,21; 88] 268, 588,22] 48) C52 64) +196) +229) «315; = 81, «432; 358 
_'41| 764) 199] 1764) 289) 215; _453| 1036 135 | _54) 155; _—:195| 624) ~—-231{ +1036) 843 
Missouri "47, ««478| = 72) 2063; «203; = «42] 124) 300) «1436; 56) 9-223) S72 16, 238) 251; «447; 87; 782] 360) 
z 41) 657/128} 3545] 268| —s1}_—«:162| ~—-460)—«:1915 104 42| 245! 254) 574, 94) 1164 657 
Tennessee "47, 906| ~=—:166) 2014) 365) =—«152| 231) 764) 2390; += 52) 354) (83 65, 511) 615) 553) 182; 872; 735 
____— 41} «582i 98} 3405) 232; | 158] 588} 2059) 119 38} 214) == 230/ ~—-460| _—«123, +1234! 531 
All States for °47| 19663) 3996, 50494, 7779) 1403) 5660) 16762) 45992) 1771] 9424) on 2122) 9914) 9892] 15696, 3859| 28397| 17669) 
March '41| $2623) 5854| 99236| 14340| _—28/ ~—-8353| 20763! 63085 6724 | 1772| 8378, 8844| 24058) 5911) 46749| 32256) 
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Delaware Sa an 10) 180 - fa) 84) 120) 13) 41) 17] 50) 10) 59) 75) 
‘41!_—_:120) 352 &3| 1 27 75| 154) il| a 21| 18; 126) 43; 191) 119 

Dist. of Col. 47) —«145) 3 519 63 10} 40) s«170)—S 3334) i6j 52) 20) 16) $2; 52) = :123] 34) 219) 124 
i ‘41, 437; 116) 9875) 216 4) 117) 307! _~—454! 66) 28) 55| 47| 293: 105) 593) 359 
Tilinois "47| «1316; 401) «3749; 584 58) 410) (1402) 2985) 206 634, 218) 207; 759; +606) 1213; 251; 1906) +1206) 
___‘41| 3199] _871| 7883] 1704 _4| 945] 2218) 4703) 832) 168| 772) 1158) 2617| 748; 5027, 2961| 

Utah "47| 45) 17; 196 28) 22) 76, 165 13} 31) 201 32) 41) 41| 9) ‘101 69 
‘41| =. 207 27; 422) 80 _ 81 91}; 240) _—*«| 54| | 8} 42| 34/ 137) 34/ 193) 149 

West Virginia "47] 101) 27\ 468) 75) 12) 42; 155) 386) 69) 34) 13) 66 56) 120) 27; 281 91) 
ie se 53] 1145] 213; | 99) — 276) 635] __ 92 21) 87 62; 243! 73; 771i 252! 
Nevada *47| il} 25) +89) 35) 23) 22 38) 83 12) 26) 18 61) 20) 22) 13: 66 35 
"41! 43) 13 98) 36! 17| 24; 45] __ 4 4 11) 10! 24) 16) 43 34 

New Mexico *47/ 71) 10) 274) 43) 1] 15) «66, ~—«192) 21) 36) 23) 8) 28) 37 47] 13; 116 42 
a "41| 93) 10} 292) 44| 5| 66, 235) —S | 5i < 22 77} 7] 187 62 

North Dakota *47| 35) 12; 217] 35) 4 13) 43, 257] 13) 23) 2, Fy 38 54 10; —*139) 61) 
"41/ 67! 3| 523) 23! | 21| 52| 370) 8! | i 33 48) 5] 181 56| 

South Carolina 47) lil} 30) 519) 45) 35) 150) 556) 3 84) is 59) «115 ; 1981 173 
*41| = -274| 29; 1393] 122) 62| 216| 967] | 103! 30) 134 34| 273 59! 615} 283 

° States for "47, +1948) 581) 6211; 922) 125’ 616) 2154) 5078) 981; 397, 286) 1155) 926) 1785) 393) 1876) 
May *41| 4758) 1150/ 12983) 2501) 9| 1374) 3325) 7803 1187) | 270) 1205) 1418) 3838) 1090! 7751; 4265) 
"47| 68975) 14616|182458| 27317; 4250! 20298) 58870/155253| 6490) 30493] 11224) 7003) 3: 33847) 55431) 12899) 95572) 60381 

'41| 119356) 21790|345305| 51068/ —_147| 29610! 75370|222607| 25584 6488| 29832| 30940| 90776) 20841 [169735 /111669 
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Passenger Car Registrations, 39 States for April, 1947-1941 
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44 States for Hf 7 18272|  699/ $05| 8946/ 397) 14702) 117| 4098| 331/ 7517) 536 8} 1000, 38) 3117) 28) 864) 2543] 216) 63999 
March '41| 164 B7| i7ra8| 447| 198] 4648) = 91) 18938) 8! RBRN! 77! TRB 596 122; 32) 344 663; 143} 972) 52868 
Louisiana "47 2) 403,10) 3) 308 60 3) 130) 12; 12 75) ) ib) 35 3) 1246 
41| 310) 7 55 __ 330 30 117 3 3| | 10 13 879 
Missouri "47, i 1033) 33) ~—=«13)—=—«425 9) 669 187] 8) 304 7] 27] 121 | 24) 6 7 
i m ‘41! 15 910; 11) | 140 1| 730 158 2) 281! 8| 6| 6| | 26 ‘ 38 2336 
46 States for 47) 282! 196) 19708) 742/320) 9542) 411) 15679) 117) 4345/3432; 7951) 555) 8; 1039; 38) 3313! 28) 226 68178 
March ‘41| 179! ~—87| 18948) 465) + 198| 4843) —92/ 16998| —33| 3418) + =—79' +7753, «607 | 128} 32) 353 6991 14 148 1023 3 





Commercial Car Registrations, 37 States for April, 1947-194. 



















































































27 States for M7) ~ 150° «142; (9196) 415) 187) 4992) 255) 8236) ss] 1 ‘1877; «139! —=—«4361) S318 | & 1643 13} 446) 1519 86| 34565 
April "41 87! 82] 9683} 283) 113] 2637/ " 7429) 6| 1609} 41! 4030! 327 70 14 188 | 362 73| 446| 27557 
Alabama "47| | 579) 7] 2) 243 5| 354] | 104 4 307] 4 29) 44 1 22) «117 2| 1824 
‘41 7 464; | 95 | 300 | 126! _1| (153; _—«6 | | 4i | a aL a3] ia 
Florida "47 5 383) 16) | ih 3] (262) 1| 51| 4 97 10 12) 40) i 12 58 1) 1072 
: "41! a | 254] _—‘14/ 57 1; 247 20 1! 88 22| 4| 1 { 5 6 16| 736 
Iowa 47) 3 1) 454 26) 5) 249) 7| 405) 3 66 5) 282! 17) 29) | 136, 21) «160 2] ‘1871 
"41! L 516 19 104| 1} 398) 1| 49 3| 257! 3) 1} 12! | 5 2 28 1399 
Minnesota "47 1 621) 4 6) (148) 7| +549) 3} 2 3) 224) 17 2) 28 2) 8] 13 2; «1743 
= Ae ie 567/77 | 112) 2! 308) | __—54| 3} 251/26 | 3| 8 | 7 4} 21] ~—«:1368 
Mississippi *47| i 428 13) | 201) 8) 347) | 39) 2; +141) 2] ii 46 | 7) 116 1402 
a = —<_. | 55) | $332) 1 68 | 99) 1 | 3 | Hi 1 8| 929 
Ohio 47 21 6) 755 38) 37] 676) 32] 1006) 2] 266) 22) 613) + 56 97) | 180) 1) 159) “550 25| 4542 
es "4! at 920; _25/ 6! 323) 11/ —627/ | 254! 3! 487/ 39 9} | 17 | 421! 10) 64| 2875 
Pennsylvania 47, ~—«C« 81, 1115; —+58) 20; «823 44) 1052) | 287 19’ 765) ~—«:100) 5) 121) 9) 285 10) 113) 193) li| 5171 
pai 41| 52} 43|_«:1041/_~—s61]_— 35] —«888} 9} _790! | _ 257 6| 599/158] | _—-24! 5] _—-28| | 16| 117] 3686 
Vermont "47| 3 3 57] 2] 40 4 77] 28) 2) 37] 3 13) 1] 9 4 27 1 311 
"41! _| 4] _ 128; 4 : = | 161| 39 3! 103! 6| 5| | 3/| 3| 11 541 
Washington "47 6 | $16) 27] 10; 192) 310) | «(988 7| +152) 9 14) 2) ‘1it} 12 62 10) 1337 
ar "41 cle) 13} 16; 155) 1} 319) | 97 | 196! 20/ i| 18) e 11| d3| 1287 
Wisconsin 47) 7 er] 30) 35) 324] 15) 464) 9) 132 il fey 17] 1 45) 5 81) 7] 2) 2265 
41] — 2 | 614 29) | 143] 2; 399) 7| 97 $| 235 1| | 6 1| 12| 41} 1599 
37 States for ‘47 260| 233) 14575, 646) += 302) 8005) +383) 13062) 52) 3075) 218! 7298) 553 6| 922] 25) 2603) 27] i56 a 142| 56103 
April ___ "4%! 150/129) 15006/ 461/170) +4140) —104/ 11305) 15| 2670! _—-64|_+«6438/ ~=609]_ =~ | =s117}_—2|_~—-296 | 597; 129]. 787! 48208 
Commercial Car Registrations, 7 States for May, 1947-1941 
Delaware ‘47 1 3 36 2 8g 46 67 26 2 | “a i4 i —aT F tas 
cae | Re 2) 89| 27 38 1 20 29 5 1 1| 4) 219 
Dist. of Col. "47 i 1; 38) 6 10 41 59) “w.060U;:tC<“<C‘ )S:C 3) “ae a. OF) Ca oe 
"41| 3/ 11 79) 5| 21; 62 _26 59| 6 10 5 10 296 
Nevada "47 i 15 i 22 " wa 3 5) i 20) cca se an 6 eo 1] 109 
*41| = i el _ 16 | 6 | 14/ 1/ 3| 16 
North Dakota *47| 18) 1| 25 50) 5) 33) 3) ae 8) fi 1 21) j 168 
*41| | 189} [ | 191 2 108 13 87! 7 | 6 381 
Utah 47) | 55] 1| 6 4 7 7) 1] 21) | 3) 2] 20) 2 24] 4) $ 
‘all _{ uy 4 | os | 85 | 3a | asf | 5 | 4 6| 338 
West Virginia *47 i 3) 200) 5) 2) 166 8) 27)0~C~C~=«&:! 53] 1) $41 2] a 86! 1 17] 3] 869 
-— 283] 1 4) 83} —s1i_—s«177 | 34! 2! 98) 1 2 3 | 5 4| 25) 725 
Wyoming °47) 41) 6 338) 2 _.. | l a5 4) 4 14) 7 53) 299 
a Le 1 4 ae _| 56| 2 20) 1|__—43! 1| on | | | 6| 1! 241 
7 States for "47 4 7) 403)" 27; 3821 17| 550 4) 156) 5) 296) 15) | 30) ; 106) 2) 32) 1771 8) 2242 
May ae 13 814) 10) 4| 210 4| 542! 3] 157] 3| 378! 16) | 5 | 18| | 22 10! 55] 2271 
Year to 47! ~—«:1390| 1220) 69789) 2879! 1298) 36376) 1549) 58443) 421/ 15013) 1049) 30107; 2314) 4143) 132) 11508) —-176| 3657) 10419) 802) 25275 
Date ‘41| 664! 512| 66347! 1819! 671! 17830! 456! 61173! _—89! 12751) 274! ~+29006! 2437! 419' 122! 1129) | 2638! 451! 3728! 30281 6 
(Comptied by R. L. Polk & Co., Detroit. Reproduction rights reserved. ) 
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Allard Joins Elco Corp. 


As Detroit Manager 


Elco Lubricant Corp., Cleveland, 
announces the 
appointment . of 
W. J. Allard as 
Detroit district 
manager. 

Allard served 
as chassis engi- 
neer of Ford Mo- 


tor Co. for a 
number of years, 
as well as re- 


cently having 
been associated 
with Kaiser-Fra- 


zer as chief chassis engineer. 
* + * 





W. J. Allard 


Ford Boosts Asquith 


In Somerville District 


Promotion of John William As- 
quith at Ford’s Somerville (Mass.) 
sales district office from manager 
of the business management de- 
partment to assistant district man- 
ager has been announced by Walk- 
er A. Williams, general sales man- 
ager. 

Asquith succeeds W. E. 
brough, who recently was trans- 
ferred to the central office at Dear- 
born as manager of the truck sec- 
tion, truck and fleet sales depart- 
ment. H. M. Strout is manager at 
Somerville, and C. W. Rowan also 
is an assistant manager. 

* + * 


Reddig and Edgerton 
Promoted by White 


At the annual meeting of the 
board of directors of White Motor 
Co., all present officers were re- 
elected. In addition, two promo- 
tions were made. 


Edward S. Reddig, controller of | 


the company, was elected vice- 
president, while continu. ng the for- 
mer office. Alfred D. Edgerton, sec- 
retary of the engineering depart- 
ment, was also made assistant sec- 
retary of the company. 

* * ok 


Temple, Radio Battery Expert, | 


Joins Winchester Arms Co. 


L. M. Temple, radio battery en- 
gineer, has been appointed chief 
engineer of the battery division 
of the Winchester Repeating Arms 
Co., according to W. S. Allen, sales 
manager. 

Temple comes to Winchester 
from Raytheon Mfg. Co., where he 
headed the Minitronics division, 
and where he developed the vest- 
pocket radio. 


* * * 


Davis Made Vice-President 
Of Sales for Alcoa 


Ralph V. Davis, Robert B. McKee | 


and Donovan Wilmot, assistant 
sales managers for Aluminum Co. 
of America, Pittsburgh, have been 


promoted to vice-presidents of the | 


company. 
Davis will also become general 
sales manager for Alcoa, succeed- 


ing George J. Stanley. Stanley re- | 


cently retired after 42 years of 
service, but will continue as a di- 
rector of the company. 

* . * 


Peavy Named Chief Engineer 
Of Houdry Process Corp. 

Appointment of Dr. Claude C. 
Peavy as chief engineer of Houdry 
Process Corp., Philadelphia, 
been announced by Arthur V. Dan- 
ner, executive vice-president. 

Dr. Peavy joined Houdry Process 
a little over a year ago as chief 
of the process design division after 
many years experience in all 
phases of petroleum refining en- 
gineering, including catalytic 
cracking. 

a + * 


Geyer Boosted By Firestone 


In Pacific Northwest Area 


Appointment of Ralph A. Geyer 
as manufacturers’ sales represen- 
tative in the Pacific Northwest for 
Firestone was announced last week 
by Leonard.K. Firestone, presi- 
dent of the Firestone Tire & Rub- 
ber Co. of California. Geyer has 
been associated with Firestone 
since 1941, serving in the Portland 
(O.) area. Upon completing the 
company’s sales training course at 
Akron, he became manager of the 
Firestone stores at Vancouver, 
Wash., and later was appointed 


Kim- 





has | 


| sales for the Portland district. 
| * * * 


Malleable Founders Elect 


Moriarty as President 


Wilson H. Moriarty, vice-presi- 
dent of National Malleable and 


elected president of the Malleable 
Founders Society at the foundry 
society’s 50th anniversary meeting 
at Hot Springs, Va. He succeeds 
Frank Shumann, president of Le- 
high Foundries, Inc., Easton, Pa. 
Collins Carter, president of Albion 
Malleable Iron Co., Albion, Mich., 
was elected president. 


The society chose George E. 
Bean as the first recipient of the 
Charles H. McCrea medal, an an- 
nual award. The selection was 
made because of Bean’s work as 
chairman of the committee which 
produced the handbook, ‘American 


Malleable Iron.” 
+ * + 


Foster Named Director 
Of Goodyear Division 
H. D. Foster has been named 





Steel Castings Co., Cleveland, was | 


| manager of Goodyear Tire & Rub- 
ber Co.’s mechanical goods divi- 
|sion, Akron, O., succeeding the late 
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| 


W. C. Winings, it is announced by | 


|R. S. Wilson, vice-president in 


manager of truck and bus tire |charge of sales. 


| At the same time Wilson an- 
}nounced that Sam DuPree, sales 
|manager of Goodyear’s molded 
| goods plant in St. Marys, O., will 
;}come to Akron as assistant man- 
ager of the mechanical goods divi- 
sion. 
* * * 


|Marschner Gets Promotion 


At New Departure 


Milton L. Gearing, general man- 
ager of the New Departure divi- 
sion of General Motors, has an- 
nounced the promotion of F. W. 
Marschner, western sales manager, 
to the position of executive assis- 
tant to the general manager. 
Marschner joined New Departure 
in 1914. 


Goodyear Names Ginaven 
Chief of British Plant 


Howard L. Ginaven, Akron, has 
| been appointed general superinten- 
dent of Goodyear Tire & Rubber 
Co.'s plant in Wolverhampton, Eng- 
land, it is announced by G. K. 
Hinshaw, vice-president and pro- 








A. L. LITTON (right), president of Washington Motors, Inc. (DeSoto-Plymouth), 
New York, was a recent visitor at the DeSoto plant in Detroit. He is shown conferring 
with A. B. Nielsen, eastern sales manager for DeSoto. 





duction manager of the company’s 
foreign operations. according to Commissioner Elmer 
Ginaven joined Goodyear here in|S. Watson. 
1934, starting on the production i ae 
training squadron. oe oe he Mack Boosts Van Nest 
has been on the foreign operations 3. G. Van Nest has been named 
staff as ee to eesti assistant to O. L. Lear, purchasing 
agent at Mack Truck Co.’s Allen- 
Pratt Returns to State town (Pa.) plant. Van Nest joined 


Edwin B. Pratt, former general |M@ck in 1928. 


manager of Grody Chevrolet Co., Toledo Steel Ups Truman 


West Hartford, has returned to 

the Connecticut motor vehicles de- Russell E. Truman has been pro- 
partment as chief of the revived | moted to Chicago district manager 
of Toledo Steel Products Co. 


and augmented division of dealers, 


repairers and gasoline licensing, 





Ringing Up a New Recor 


is the South’s 1946 rural retail sales index 
(1929-31 = 100). This means that, in places 
of 2500 and under in the 14 Southern states, retail sales 
are three times as great as they were in 1929... twice 


412.5 


as great as they were in 1941. 


This record-breaking ring of the cash register is sweet 
music to alert advertisers. In 1945 and again in 1946, 
The Progressive Farmer made greater gains in advertising 


linage than any other monthly farm magazine. 


MILLION 
SOUTHERN 
FARM FAMILIES 





Advertising Offices: BIRMINGHAM, RALEIGH, MEMPHIS, DALLAS, NEW YORK, CHICAGO 
Pacific Coast Representatives: Edward S. Townsend Co., San Francisco, Los Angeles 





Send today for your free copy of OPEN THE DOOR TO $ALES, a new book of market information on the Rural South, 
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Ta siiitili lump wallets full of new-car-buving money 
ving 4 


waiting to be plucked by smart dealers like vou. 

One of them represents the purchasing power of those 
people who read America’s second biggest weekly 
magazine. 

Both wallets together represent the purchasing power of 
the people who read LIFE. 

For nearly TWICE as many people read LIFE as 
read the next biggest weekly. 
Here are the figures: LIFE—22,550,000 readers every 
week. Saturday Evening Post—12,700,000. Collier’s— 
10,900,000.* 

But that’s just part of the story. Look what else vou 
get when you get both wallets: 

1. More people able to buy new cars read LIFE. (In 
the top 20% income group LIFE covers 37% of the people; 
the Post 21%; Collier’s 17%.*) 

2. More people in car-owning families read LIFE. 
(7,050,000 more than read the Post, 8,400,000 more than 
read Collier’ s.*) 

3. More people buy LIFE. (About 1,525,000 more than 
buy the Post, about 2,350,000 more than buy Collier’s.) 

Advertisers know this informative, exciting magazine 
moves goods. Last year, as for the past 5 years, adver- 
tisers placed more advertising dollars in LIFE than in any 
other magazine. 

If the top magazine being used to advertise the cars 
you sell isn’t LIFE, don’t you think it ought to be? 


*Data from CSMA #8 


THE LARGEST WEEKLY MAGAZINE AUDIENCE 
IN AMERICA 
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Commercial Car News 


4 Regular Monthly section for the men who make, sell and service America’s 5,000,000 


Trucks, Buses and Commercial Vehicles. 











Over Flow 
Two Timing 
Soft Grits 





By Jack Weed 





facet equipment shows are on 
“= the march. 

The Chevrolet shows, which are 
put together and managed by the 
truck men in the zones, have now 
been staged by nine zones and from 
last accounting will be put on by 
the remaining zones before the 
summer wears around. 


The big Dodge truck equipment 
show being headed up by Loren 
F. Van Nortwick, which was first 
scheduled for the Agricultural 
building at the Fair Grounds in 
North Detroit, has not only over- 
flowed that building and the Coli- 
seum next door but is fast taking 
up all of the space outdoors be- 
tween the two buildings. The show 
will be as big outside as in. 


Seems there is a true meeting of 
the minds in these equipment 
shows—the manufacturers of the 
equipment want to show off their 
newest stuff and the truck build- 
ers want to get their dealers and 
truck salesmen reeducated in what 
it takes to make a cab and chassis 
an economical and efficient work- 
ing tool. 





* * * 


HERMAN UDE, in charge of 
truck equipment at Dodge, tells 
me that ever since he started to 
put this July show together, there 
has been no question about hav- 
ing enough exhibitors. Rather, the 
problem has been where Dodge 
could gracefully chop off the re- 
quests for space to keep the show 


from getting unwieldy, without 
offending good friends. 
And, Mister, if you’re in the 


equipment end of the truck busi- 
ness, that is no small-sized job. Not 
these days at least. 

Body builders, hoist builders, axle 
builders, auxiliary transmission 
builders, trailer builders, tank 
builders and gadget builders are 
anxious to get their products be- 
fore the dealers, because they know 
that if the truck dealers of this 
nation get behind their product 
tRey are made for all time—and 
their equipment will be recom- 
mended in thousands of places that 
might never hear of the product 
otherwise. 

So Dodge decided to eliminate all 
gadgets, parts and operating sup- 
plies. That sounds easy—but I'll 
give you an example of a headache 
(without calling on Herman for 
help). Is a rearview mirror a piece 
of equipment, a gadget or an ac- 
cessory or a part? 

+ a + 

AN speaking about headaches— 

I’ve had a slight touch of nos- 
talgia ever since I was hosted by 
Jann & Kelley, Dave Sampson et al 
not to overlook Roland Ladreyt of 
the New Orleans Times-Picayune— 
at Mrs. Wardell-Sheraton’s eating 
house up the main stem here in 
the auto city. 

To entertain us—and possibly 
sell us a little on the wealth of the 
state of Louisiana—they showed a 

(See TRUCKIN’, Page 39, Col. 1) 
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Equipment Shows 


In Truck Selling 


Salesmen Reeducated 
On Fitting Units 
To Do the Job 


DETROIT. = The zone 
truck equipment shows, being | 
held in various parts of the 
country by Chevrolet, and 
the big Dodge truck equip- 


ment show, to be held in De- 
troit the second week in July, are 
filling a great need in the industry, 
according to both dealers and fac- 
tory sales executives. 

The shows not only point out} 
new things, and improvements in 
old equipment, that have been 
brought out since the war but also | 
serve a more valuable purpose— 
that of re-educating the truck 
salesmen on the profit opportuni- | 
ties of selling more than the bare | 
cab and chassis. 

It has been the history of the 
truck business that the success- 
ful dealer was the one who sold 
trucks fully equipped for the job 
they were to do. Selling fully- 
equipped trucks not only in- 
creased the dealer’s profit po- 
tential, but gave the buyer a 
truck that was an efficient work- 
ing machine. 

In the mass production truck 
field, it has been estimated that 
the average total sale of equip- 
ment would equal one-half of the 
price of the cab and chassis, and 
would increase the dealer’s gross 
profit on the sale from one-third 
to 50 percent. 

In the past few months at least, 
this percentage of equipment to 
the cost of the truck, has gone up 
considerably. Many sales this 
spring have been recorded where 
trucks, costing from $1,200 to $1,- 
500, have been sold carrying equip- 
ment that ran from $2,000 to $2,500. 

In these sales the dealer’s gross 
profits—and the salesman’s earn- 
ings—have gone up, not 50 percent, 
but have exceeded the profit on the 
truck itself by over 50 percent. 
It’s a rare truck sale these days, 
live truck dealers claim, where the 
extra profit on the sale of a fully 
equipped truck does not run over 
$150. 

Another feature of the truck 
equipment shows and _ exhibits 
that pay out for both dealer and 
truck salesman is their educa- 
tional value. The salesman, in 
order to be able to properly sell 
truck equipment, must know 
something about how it is used 
and what service the truck is go- 

(Continued on Page 37, Col. 1) 








Truckers See Jeopardy 


In Added Safety Laws 

WASHINGTON.—Witnesses at 
the Interstate Commerce Com- 
mission preliminary hearings on 
proposed new and revised safety 
regulations for motor carriers 
have gained little knowledge of 
the commission’s reaction to 
some of their objections, it was 
disclosed here last week by the 
National Highway Users Con- 
ference. 

Changes in driving regulations 
and equipment requirements 
especially stirred dissent, NHUC 
said. The driving regulations, 
imposed atop state and local 
laws, were seen as putting oper- 
ators in “double jeopardy.” Tech- 
nicians said they feared a safety 
loss, rather than a safety gain, 
in proposed requirement for all- 
wheel braking. Among other 
things, they said, they feared the 
effect front-wheel brakes might 
have on steering in some cases. 








Comfort, Safety Stressed 


In New Chevrolet Trucks 


New Styling . . 


. New Features 





RADICALLY DIFFERENT, the new ‘‘Advance-Design’’ line of Chevrolet trucks and 


commercial cars, which wili be shown for the first time June 28, features numerous ad- 


vancements and improvements for the comfort and convenience of the driver. Shown 
above is a light delivery pickup model of the 3100 Series with a gross vehicle weight 


of 1,600 pounds and a payload capacity of 1,200 pounds. 


The unit has a 116-inch 


wheelbase. All pickup bodies have a usable width of 50 inches for their full length. 





NEW VENTILATING system, termed ‘‘the cab that breathes,’’ is a feature of the 


new Chevrolet trucks. 


supply of air. 


Windows, cowl and foot-eooling ventilators are combined with 
a ventilating, heating and defrosting unit that is said to assure a constantly changing 





STRONGER, MORE massive frames are the foundation upon which Chevrolet has 
developed its new line of trucks and commercial vehicles. Heavy-duty frames are of all- 


channel-type design, with sections enlarged 


in depth, flange width and metal thickness | 


‘Design Is Based 


‘On User Survey 


Panels, Pickup Units 
Feature Wider Bodies, 
More Load Capacity 


DETROIT.—Advancements 
and features for the comfort 
and safety of the driver, as 
well as numerous mechanical 
improvements, are incorpo- 
rated in the new and advance- 
design line of trucks and commer- 
cial cars to be announced publicly 
Saturday (June 28) by Chevrolet. 

“The comfort, convenience and 
safety of owners and drivers, who 
operate the thousands of trucks 
in our vast system of highway 
transportation, are given first con- 
sideration in the engineering of 
cabs and bodies of the new Chev- 
rolet trucks now in production,” 
said J. W. Burke, manager of the 
commercial and truck department. 

“Recognizing the physical, as 

well as mental, demands upon 
those who drive trucks in to- 
day’s heavy traffic, Chevrolet has 
pioneered development of the de- 
sign and construction features 
most frequently requested in a 
recent nationwide survey of 
truck users. The survey, con- 
ducted through personal inter- 
views in many lines of business, 
gave Chevrolet engineers first- 
hand information as to what the 
users want in trucks, and the re- 
sults were used in designing the 
new vehicles,” he said. 

“Near the top of the lists of 
‘wants’ were larger, roomier cabs 
with more comfortable seats and 
better vision. The new Chevrolet 
cabs are 8 inches wider and 7 
inches longer, with larger wind- 
shield and windows. The new fully 
adjustable seat, which accommo- 
dates three persons comfortably, 
moves forward or backward on an 
inclined plane to provide maximum 
vision for the driver. 

“As a further contribution to 
driver comfort and safety, Chevro- 
let offers as an option a new ven- 
tilating system. This new feature, 
which draws fresh air from the 
outside, forces used air out through 
vents at the rear of the cab, and 
minimizes fogging of windshield 
and windows,” Burke declared. 

“In providing for the needs of 
the driver, Chevrolet has not over- 
looked the fact that trucks are 
made to haul loads, and has de- 





to increase beam strength. Stronger, sturdier and more rigid frames with heavily rein- | ~~ . * 
forced side and cross members in the light and medium duty lines are designed to carry | Signed chassis and bodies with full 


maximum loads and give longer service. 


DETROIT. 


(Continued on Page 42, Col. 1) 





Dodge a Stage Equipment Show July 10-11 


One of the largest | more than 125 Dodge “Job-Rated” | pressors, sprayers and other items 


truck and special equipment shows | trucks—each equipped with a spe- of equipment. 


ever staged will be held July 10-11 cial body or other items of special | 


on the Michigan State Fairgrounds 


here, it was announced last week | 


by L. F. Van Nortwick, director 
of truck sales for Dodge. 


| truck equipment. 

Space outdoors will be devoted 
|to other displays and demonstra- 
| tions. They will include semi-trail- 


This display is made possible by| ers, large machinery in operation 


51 distributors of special bodies 


|}and equipment cooperating with 


Dodge. The several hundred items 
of special truck equipment and 


| accessories in the show cover 84 


different vocation uses. 
Van Nortwick said more than 
60,000 square feet of floor space 


and many unusual uses of the 
Dodge Power-Wagon, the four- 
wheel-drive truck with power take- 
off and front-mounted winch. 


The Power-Wagons will be 
equipped with cranes, shovels, 
snow plows, sweepers, wreckers, 


in the Coliseum and Agriculture| oil field equipment, hole diggers 
buildings will be used to exhibit! and post setters, welders, air com- 


The show is under supervision 
|of an exhibitor’s committee con- 
| sisting of Ralph R. Redwine, sales 
| manager of Knorr-Maynard, Inc., 
|chairman; Frank Jursik, distribu- 
tor for Anthony Co., and Walter G. 
Retzlaff, of Acme Trailer Co. 

The displays will range from 
special bodies on the Dodge WC 
(42-ton) chassis to tractor-trailer 
combinations using the WR and 
WRA (3-ton) series rated at 40,000 
pounds gross train weight. 

The show will be open from 10 
a.m, till 10 p.m. Admission is free. 
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Great Trucks 
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BACK OF THE TRUCK — THESE 3 


International 
TRUCK SERVICE e 


International 
ENGINEERED PARTS oe 


International 
APPROVED ACCESSORIES 





Enternational Truck Service is consistently advertised in 
national magazines and in trade papers to truck operators. 
That means service business for International Dealers. 

An outstanding feature of International Service is the 
specialized training given dealers’ shop personnel by Inter- 
national experts. In the past year alone more than 3,000 
key personnel from dealers’ shops have beefs trained at 
International Triple Diamond Service Schools. 

International Engineered Parts and Approved Acces- 
sories also are extensively advertised to truck operators. 


And that also means business for International Dealers. 


An outstanding feature of International’s Parts and 
Accessories program is the expert help given Dealers by 
trained International personnel on parts and accessories 
inventory control, parts department arrangement, and parts 
and accessories merchandising display. 

Yes, International Service, Parts and Approved Acces- 
sories make their important contributions to the prosperity 
of International Dealers—each earns customers, keeps cus- 
tomers satisfied and brings repeat business. 

The International Franchise is the most valuable in the 


truck industry today. For an outline of reasons why, address 


Motor Truck Division 


4 INTERNATIONAL HARVESTER COMPANY 


180 North Michigan Avenue 


1907-1947—Forty years of International Truck Service to Industry, Commerce, Agriculture 


40" ANNIVERSARY OF INTERNATIONAL TRUCKS I (\ 





Chicago 1, Illinois 


/\ 


NBC Network. 


Tune in James Melton on 


“Harvest of Stars’ every Sunday. 
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RALEIGH, N. C.—North Caro- 
lina faces a “critical” school bus 
situation because of inability to 
obtain equipment replacements, it 
was declared here recently by C. 
C. Brown, director of the state 
board of education. 

Brown pointed out that there are 
approximately 1,100 unfilled orders 
for North Carolina school bus 
bodies, and that manufacturers are 
not holding out any hope for 
quick delivery. 


Of the state’s fleet of 4,980, at 
least 1,200 of the buses need to be 
replaced, Brown said. They are 
still in running condition, he said, 
but they have worn parts and 
should be replaced immediately. 
The lack of sheet steels is hold- 





Postwar Export 


Of Trucks Tops 
13,000 in Canada 


OTTAWA.—Since the end of hos- 
tilities, trucks sold by foreign gov- 
ernments amounted to 5,481 vehi- 
cles, it was disclosed here last 
week. 

Most of them were Ford, Dodge 
and General Motors three-ton jobs. 
China, France, Greece, Korea, Po- 
land, the Netherlands, Yugoslavia, 
Hungary and Venezuela were prin- 
cipal buyers. 

Likewise, in addition, Canada 
sold 8,009 trucks to exporters for 
export, including mainly three-ton 
types. 

There were quite a large number 
of lighter models sent to Arabia, 
Argentina, Bulgaria, China, Greece, 
Palestine, Poland, Russia, Turkey 
and South America. 

Meanwhile, Canadians imported 
9,415 tractors valued at $10,000,000 
from the U. S. in the first quarter 
of 1947 compared with 5,759 trac- 
tors valued at $5,100,000 in the same 
period of 1946. 

In the last prewar year, 1938, 
such imports amounted to 4,124 val- 
ued, at $3,300,000 and even in the 
prosperous year of 1929 these im- 
ports were 6,086 valued at $5,000,000. 


N.C. School Bus Crisis 


State Board Sees Little Hope of Getting 
1,100 Bodies on Order 


|filled specifications requested by 
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ing up production of the bodies, | 
he explained. 

Two lone bids for school bus 
chassis were opened and tabulated 
by the state division of purchase | 
and contract. Neither of the bids 


the board of education, which was 
to study the bids before the let- | 
ting of any contracts by the pur- 
chase division. Specifications call- 
ed for 400 new chassis of 160-inch 
and 190-inch wheelbases. 

Lowest bidder. was Chevrolet, 
which offered to supply 400 units 
with an option for the state to 
purchase an additional 400 if need- 
ed. The company promised ap- 
proximate delivery of 50 in July, 
100 in August, 150.in September, 
and 150 each subsequent month. 

Deviating from _ specifications, 
Chevrolet set a net price of $1,118.24 
for 161-inch wheelbase, and $1,- 





| 201.82 for 199-inch wheelbase. Ex- 


tra charge for loading and condi- 
tioning the chassis would be $12.50 
each if sent by rail and $10 each 
if driven away from the factory. 

Much higher and even less in 
accord with requested specifica- 
tions was the International Har- 
vester bid. The company bid on 
100 chassis, promising delivery 
during November and December. 

The bid was $1,389.81 for a 195- 
inch wheelbase, with an _ extra 
charge of $56.50 each for condi- 
tioning and loading if sent by rail 
and $46.50 if driven away. 


Wis. Denies Permit 
To Gateway Truck Line 


MILWAUKEE.—tThe application 
of Gateway City Transfer Co., La 
Crosse, for permission to operate 
truck lines from La Crosse and 
other points in western Wisconsin 
to and through Milwaukee, has 
been denied by the Wisconsin pub- 
lic service commission. 

The transfer company sought 
permission to operate on five main 
routes in the state. The reason 
given by the commission in deny- 
ing the application was that the 
territory is satisfactorily covered 
by other truck lines. 


Farm Truck 


Ownership 
1945 
% 
Number of all 
trucks 
United States . 1,490,300 30.8 
Geographical divisions: 
New England .. 74,151 25.2 
Middle Atlantic 148,632 20.3 
East North Central 240,161 28.2 
West North Central 285,597 43.5 
South Atlantic ...... 175,872 29.3 
East South Central 105,736 34.2 
West South Central 187,775 32.7 
Mountain 118,528 43.3 
Pacific 153,848 28.2 
New England: 
Maine 17,849 35.4 
New Hampshire 9,191 29.1 
Vermont . 9.567 $8.0 
Massachusetts 18,751 17.1 
Rhode Island . 3,142 14.5 
Connecticut 15,651 22.6 

Middle Atlantic: 

New York 69,141 22.7 
New Jersey . 23,220 15.7 
Pennsylvania . 56,271 20.2 
East North Central: 
Ohio ..... ‘ 42,808 21.4 
Indiana ......... 38,411 26.1 
Tilinois __........ 56,629 26.6 
Michigan . 41,303 27.8 
Wisconsin . 61,010 42.7 
West North Central: 
Minnesota 47,413 41.2 
Iowa 37,386 36.5 
Missouri . 47,225 30.8 
North Dakota 36,674 ‘ 
South Dakota 22,230 
Nebraska . 33,761 
Kansas .. 60,908 
South Atlantic: 
Delaware 3,800 
Maryland 19,197 
District of Columbia 35 
Virginia ........ 31,956 
West Virginia . 16,285 
North Carolina 32,924 
South Carolina 15,348 
Georgia . 34,688 
Florida .. ‘ 21,639 
East South Central: 
Kentucky ........ 27,194 
Tennessee ....... 26,326 
Alabama ....... 23,940 
Mississippi .. 28,267 

West South Central: 

* Arkansas ........ 33,134 
Louisiana ..... 20,974 
Oklahoma .. 44,381 40.4 
BOER cccerecee 89,286 29.0 

Mountain: 

Montana ..... 29,388 61.6 
MEIN “énaregeneonece 19,096 49.6 
Wyoming . 8,917 44.1 
Colorado .... 28,794 40.1 
New Mexico . 11,902 40.0 
Arizona. ....... 6,859 23.3 
ree 10,969 40.9 
Nevada . . 2,603 27.4 
Pacific: 
Washington 40.034 39.1 
Oregon 28,118 34.1 
California 85,696 23.8 
Source: Division of Highway Transport 


Research, U. S. Public Roads Administra- 
tion. 





Promote Your Seals... They’ll Push Your Service 


Look at your customers’ tires for missing caps. 
Valve cores should be protected with Schrader 
Standard Caps that not only protect the core from 
dirt and grit, but give a positive air-tight seal to 


the valve mouth. 


Here’s protection against costly underinflation 


Schrader 


PRODUCTS 
CONTROL THE Aik 





that burns up tires, causes flats, blowouts. You 
know the story; your customers are learning 
about it through Schrader advertising in national 
consumer and farm magazines. Tie in with this 


advertising . . . call attention to missing caps and 


Sell a Schrader Gauge for Every Vehicle 


THE COMPLETE LINE—ONE SOURCE ONE RESPONSIBILITY 
Tire Valves, Valve Caps, Valve Cores, Tire Pressure Gauges, 

Chuck Gauges, Couplers, Blow Guns, Air Chucks, Vuicanizers, Serv- 
ice Tools, Hose Fittings, Spark Plug Pumps, Accessories 


Order from your regular supplier today 


VALVE CORE 


you'll be well repaid in repeat business. 







¥ 


ma 
Sell them by the box of 5 





A. SCHRADER’S SON,) Division of Scovill Manufacturing Company, Incorporated, BROOKLYN 17, N. Y. 
Originators of the Comparative Air Loss System for Flat Tire Prevention 


| 
| 


Exclusively for Trucks . 





EXCLUSIVE TRUCK facilities are included in the $150,000 expansion program just 


by the Glenn E. Thomas Co. Inc. 


(Dodge-Plymouth) dealership in Long 


Beach, Calif. This photo shows the new truck salesroom with the adjacent parts sales- 
room. There is also a used car and truck plant, as well as a ‘‘ready department.’’ 





A COMPLETE STOCK of parts for Dodge trucks is maintained in the spacious parts 
salesroom, which is a part of the new exclusive truck facilities set up by Glenn E, 


Thomas Co. Inc. (Dodge-Plymouth), Long 
cent to the new truck salesroom. 





NEW YORK.—Motor bus travel 
on urban transit lines reached a 
new alltime high of 1,807,200,000 
vehicle miles last year, according 
to a summary covering operations 
of 1,359 transit companies released 
last week by the American Transit 
Assn. 

Street railway cars’. traveled 
894,500,000 miles in 1946, a decrease 
of 45,300,000 miles from 1945, while 
subway and elevated cars, show- 
ing an increase of 500,000 miles, 
covered a total of 458,900,000 miles. 

Trolley coaches, with an in- 
crease of over 10,000,000 miles, 
traveled 143,700,000 miles. 

Excluding subway and elevated 


| passengers, the report showed that 


gasoline buses carried the major- 
ity of passengers last year, ex- 
ceeding street railways by 1,172,- 
000,000 riders. A new record high 
of 23,372,000,000 passengers were 
carried on urban transit vehicles 
last year. 

Guy C. Hecker, ATA executive 
manager, in releasing the totals 


| for 1946, pointed out that a very 


substantial increase in capital ex- 
penditures in 1947 is expected. The 
forecast is for a total of $279,300,- 
000 as compared with $143,700,000 
last year. 

Most of the increase, he indi- 
cated, will go for new buses, but 
a substantial amount will be ex- 
pended for new cars. The expected 
total of $507,800,000 for capital and 
maintenance expenditures, if real- 
ized, will be a long step in the 
rehabilitation of the industry’s 
physical property, he stated. 

Deliveries of new vehicles in 
1946 totaled 7,150, of which 6,463 
were motor buses. The report 
showed that of the 90,308 ve- 
hicles owned by transit com- 
panies at the end of 1946, 52,450 
or 58 percent are buses. Railway 
cars comprise 33,962 units, of 
which 9,232 are subway and ele- 
vated cars and 24,730 surface 
streetcars. 

A record total of almost 23% 
billion passengers paid $1,397,100,- 
000 in fares, and of this large sum, 
exactly half was returned in wages 
and salaries to the quarter million 
men and women on transit’s pay 
roll. 

Despite alltime highs reached in 
passengers carried and operating 


Alltime Coach Record 


Motor Buses Travel Nearly Two Billion Miles 
On Transit Lines in 1946 


Beach, Calif. The parts salesroom is adja- 


revenues, Hecker stated that the 
operating income of transit com- 
panies declined 6.78 percent over 
1945, due largely to heavy increases 
in wages and other operating ex- 
pense. 

Hecker stated that this was the 
third consecutive year in which 
operating income available to meet 
fixed charge and pay a return on 
the investment had declined, even 
though operating revenue had in- 
creased each year. 

He pointed out also that pre- 
liminary figures for the first few 
months of 1947 show small de- 
clines in operating revenue while 
operating expenses continue to rise 
primarily because of additional 
wage increases. 

Of the transit dollar collected 
in 1946, 49.43 percent went to pay- 
roll, 12.9 percent to materials, 9 
percent to general expense and 
claims, 8.3 percent to depreciation, 
10 percent to taxes, 6.6 percent to 
interest and rentals and only 3.6 
percent to dividends and surplus. 


Teamsters File 
138 Strike Notices 
During Month 


WASHINGTON. — The trucking 
industry was the target for 138 
union notices of intention to strike 
out of a total of 990 for all indus- 
tries filed during May with the 
labor department, according to an 
analysis by the American Truck- 
ing Assns., which showed the no- 
tices against the industry were 14 
percent of the total and involved 
1,028 companies and nine employer 
associations. 

All of the May notices were 
filed by the AFL International 
Brotherhood of Teamsters. 


Pennsylvania led all the states 
with 32 notices. Indiana was sec- 
ond with 14, Illinois and New York 
next with 12 each, and Kentucky 
and Ohio followed with 11 each. No 
notices were filed in 21 states. 


Greenwald Appointed 
H. K. Greenwald has been ap- 
pointed used-car sales manager for 
Windolph Motor Co. (Pontiac), 
Portland, Ore. 
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ATA Sessions Ferret Out 


Freight Campaign On 
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Causes of Damage Claims, 


High Insurance and Thievery 


WASHINGTON.—The freight 
claim section of the American 
Trucking Assns., Inc., moved last 
week to set in action a far-reach- 
ing program designed to cut 
claims payments by motor car- 
riers to a minimum. The program 
grew out of a four-day meeting 
here at which trucking industry 
and shipper representatives sat 
down together to work out their 
mutual problems. 

The program called first for ex- 
tension of the “Perfect Shipping 
Month” campaign into an all-year 
drive with John M. Miller, secre- 
tary of the section, designated to 
act as coordinator for the state 
and regional groups. 

Discussion of overlapping activi- 


ties of the weighing and inspection | 
bureaus and the freight claim sec- | 


tion led to appointment of a spe- 
cial committee from the _ section 
to meet with a similar weighing 
and inspection bureau group to 
study the sphere of activity of 
each. 


Two other developments at the 
sessions involved plans for a pack- | 


aging clinic, scheduled for the ATA 
convention at Los Angeles in Oc- 
tober, and a “Loadeo” contest de 
signed to bring out skills in han- 
dling freight. No definite date for 
a “Loadeo” was fixed. 

Walter W. Belson, director of 
public relations of ATA, declared 
that activities of the claim sec- 
tion are important not only be- 
cause of the financial savings 
they effect, but also from a pub- 
lic opinion standpoint because 
they are responsible for shaping 
the opinion of a “forceful and 
articulate” minority. 

Joseph C. Colquitt, chairman of 
the national classification board of 
ATA, told the meeting that many 
claims resulting from damaged 


freight would never be entered if | 


the carriers refused to handle ship- 
ments not prepared in accordance 
with existing rules. 

William H. Rodda, secretary of 
the Transportation Insurance Rat- 
ing Bureau, Chicago, told the meet- 
ing that insurance companies ac- 
tually prefer low premiums and 
work constantly with the truck 
lines they insure so as to effect 
reductions in the carriers’ insur- 
ance costs. The best drivers, Rodda 
said, are those over 30 years of 
age and insurance credits go to 


*" companies where 90 percent of the 


drivers are over 30. 

Also, an insurance credit goes 
to the company with good me- 
chanical maintenance, he - said, 
adding that run-down equipment 


GMC Discussing 
Model Changes 
With Dealers 


PONTIAC. — Announcement of 
plans for GMC’s new line of 
light and medium-duty trucks will 





be the highlight of a nationwide | 


series of GMC Truck & Coach 
dealer meetings during June, ac- 


cording to J. P. Little, general sales | 


manager of the General 
division. 

“In 175 meetings from coast to 
coast, we will discuss sales plans | 
for the balance of this year and 
into 1948,” Little stated, “and cover 
the many product changes and im- 
provements throughout our entire 
line of light, medium and heavy- 
duty trucks.” 

Among other topics on the pro- 
gram will be GMC’s new parts and 
accessories warehouse system, now 
underway, and parts merchandis- 
ing as well as truck service plans. 

The division said forthcoming | 
light and medium duty trucks will 
feature “complete restyling, revo- | 
lutionary cab construction and 
many engine and chassis advance- | 
ments.” 

In the heavy-duty gasoline and | 
Diesel lines, GMC said that many 
mechanical and_ structural im- 
provements will be featured, pro- 
viding more powerful engines and 
greatly strengthened chassis con- | 
struction. 

Fifteen crews, each one headed | 
by a GMC zone manager and a| 


Motors 


|is likely to indicate sloppy opera- 
{tion in other respects as well. 

| A efficient check-in and check- 
;}out system is also essential, he 
|said. “Truck lines have sometimes 
|objected to our recommendation 
|for a more complete check on the 
| ground that it is expensive,” Rodda 
said. “We believe it is expensive 


not to have a proper check Sys- | 


tem.” 

In a session dealing with theft 
| prevention, C. E. Hennrich, Fed- 
eral Bureau of Investigation, 
Washington field division, warned 
that thieves and hijackers have 
“as good an espionage system 
as any enemy.” “In all cases,” 
he said, “they know exactly what 
they’re getting.” 

He pleaded with the carriers to 
|report any theft at the first pos- 
| sible moment and to refrain from 


| destroying clues and urged that} 








to 


ALL-PURPOSE FARMALL 





ee 


CUB. This view shows the new Farmall Cub tractor 


and farm truck with all-steel box hauling a load of corn away from the corn shredder. 
The tractor is being offered at $545 f.0.b. factory by International Harvester. 





O'Neill, Geo. F. Alger Co., Detroit, 
as its chairman, and named Leroy 
C. Welch, Des Moines Transporta- 
tion Co., Des Moines, as first vice- 


Morgan Moves 


The Geo. Morgan Pontiac Co., 
formerly located at 211 E. Elm, 


|carriers have witnesses available | .nsirman and W. P. Downey, East-| El Dorado, Ark., has moved to 


when FBI agents arrive. 
The section reelected T. W. 


RIVER RAISIN HAD @ 


ern Motor Dispatch, Columbus, O., larger quarters in a brick building 


as second vice-chairman. 


|}at E. Block and Madison. 
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Chevrolet Contest Draws 


Hundreds of Entries 


DETROIT.—The search for the 
oldest Chevrolet truck still in ac- 
tive service is attracting entries 
from all parts of the country at 
the rate of several hundred a day, 
J. W. Burke, manager of the com- 
mercial and truck department, 
Chevrolet Motor division, declared 
here last week. 

The contest to find the oldest 
Chevrolet truck started May 10 and 
ends this week, June 15. The owner 
of the oldest truck will be given 
as a prize one of the new “ad- 
vance-design” trucks, to be an- 
nounced to the public June 28. The 
contest rules provide that the own- 
er of the old truck must drive it 
to his nearest Chevrolet dealer for 
official entry. 


Lansing Dealer Obtains 
Tire Distributorship 


Trevellyan Oldsmobile, Inc., Lan- 
sing, Mich., has announced its ac- 
quisition of a wholesale and retail 
distributorship for U. S. Tires. 

In its new store at 315-33 S. Cap- 
itol, used tires, batteries, tubes and 
accessories are also handled. 


REASONS 


UMS RT Cee ee ee dee 


to their fleet, River Raisin Paper Company got: 








factory official, are in the field this | 
month. { 





In each of these new Supercargos just added 


ADVANCED DESIGN. There are no old fashioned, 
out-of-date ideas carried over from pre-war en- 
gineering methods in these trailers. 
advanced design means better performance 
lower maintenance. 


right material used in the 


outstanding choice 





Operators everywhere are adding Bantam 
Supercargo trailers to their fleets for these 
same 3 reasons. 
are still open. Why not cash in on the grow- 


Some excellent territories 


WLU) 


AMERICAN BANTAM CAR COMPANY, 


— 
Ke 2 ¥, . Te 


é 


papta CO. 
* wor 


CUBAN 





Supercargo 


ENGINEERED CONSTRUCTION from the ground up. The 


right place means minimum 


dead-weight . . . maximum payload .. . ability to “‘take it.” 


in trailers today. 


RIVER RAISIN 
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PAPER CO, 


MONROE MICHIGAN 


PRODUCTION -LINE ECONOMY. Straight production-line man- 
ufacture means more value per dollar. Makes Supercargo the 


ing popularity of Bantam Supercargo? 
Write us today for distributorship and 
dealership details! Let us send you a copy 
of “A Great Name in Trailers’. 


DAG RU 





BUTLER, PA. 
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246 HOUR WRECKER SERVICE 
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THIS IS “JUMBO’’—a wrecker with a personality, reports R. W. White, vice-presi- 
dent of George Fuller Chevrolet Co., Tulsa, Okla. Heavily promoted in Fuller's trading 
area, the wrecker can handle anything up to and including heavy .trucks and carries a 


complete acetylene cutting torch equipment. 


and three-way radio. 


Trucks Parked in Suburb 


Tax Exempt in Ky. 


FRANKFORT, Ky.—Trucks serv- 
ing a city firm are exempt from 
city taxes if they are regularly 
parked outside the city at night, 
. it was ruled last week by the as- 
sistant attorney of Kentucky. 

Advising that he permitted three 
or four of his truck operators to 
drive them to their homes in the 
country nightly, a Russell (Ky.) 
wholesaler had asked if these 
trucks were exempt from city 
taxes, since they were his personal 
property and were not parked at 


REBUILT 





Order Now! 





Also has three fire extinguishers, flares 


the warehouse inside the _ city 


limits. 


Mirro-Nitials Identify Cars 
For Owners at Night 


Mirro-Nitials, the owner’s mount- 
ed initials, in silvery light-reflect- 
ing letters 4% inches high, are be- 
ing offered by Rudson-Wood, Inc., 
15 W. 44th St., New York 18. They 
are made of cast aluminum alloy. 
Mounted on a durable black back- 
board, the set may be either slip- 
ped into the front license plate 
holder, or fastened to the car near 
the lights. 








Immediate Delivery On All Models Cars and Trucks 1929 - 1946 


MERCURY 


V-8’s-60-85-90-100 H.P. 
and 6 cylinder Available 


« DEALERS SELLING 


rebuilt engines WILL 


MAKE VISUAL INSPECTION and decide if 
old engine is rebuildable, or junk, and tag return 


engine accordingly. 


BLOCK DEPOSITS ARE REFUNDED IN FULL except 
when there are missing parts; or when trade-in engine is vis- 
ually a junk engine, allowance of $5.00 will be given. A junk 
engine is one that is not in rebuildable condition, that has 
been damaged through freeze cracks or when a connecting 
rod has broken and damaged the block or when engine is 


heavily rusted. 
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2 Recommendations 


Wis. Legislators Reject Probe Cost Plan, 
Study Revision in Licensing 


MADISON, Wis.—Two proposals 
of import for truckers in Wiscon- 
sin have been laid before the Wis- 
consin legislature in recommenda- 
tions by Griffenhagen and Asso- 
ciates, public administration anal- 
ysts retained to examine into the 
administrative structure and per- 
formance of various state govern- 
ment agencies. 

The recommendations propose 
the assessment of costs for motor 
carrier investigations by the pub- 
lic service commission, and a dras- 
tic revision for purposes of sim- 
plification of the truck license 
schedules now contained in the 
laws administered by the motor 
vehicle department. 

The report said that the assess- 
ment of costs in motor carrier in- 
vestigations would be “in fairness 
to utility companies which are 
now so assessed.” It was _ indi- 
cated, however, that the sugges- 
tion would not be acted upon by 
the legislature. 

The legislative committee to 
which the proposal was submitted 
made a public statement explain- 
ing that the law now specifically 
requires carriers requesting oper- 
ating authority to pay filing fees 


in lieu of investigating cost as- 
sessment. 

The legislative group, however. 
announced that it favored the cre- 
ation of a special legislative in- 
terim committee to study the 
methods possible for a revision of 
the license structure. 

“At present a truck operator pays 
a registration fee, a permit fee 
and a weight tax,” the legislative 
group commented. “A great many 
commodities, notably unprocessed 
agricultural products, are exempt 
from the weight tax. 


“The schedule of charges is the 
basis for 400 different combina- 
tions or rates, with the result that 
errors are frequent and enforce- 
ment difficult.” 


Tucker St. Louis Outlet 
Leases Corner Building 


A. A. Michels, Inc., Tucker dis- 
tributor in St. Louis, has leased the 
building at the southeast corner of 
Leonard Ave. and Locut St. 


Michels expects to use the first 
two floors in operation of the 
Tucker distributorship, and other 
floors are to be made available in- 
dividually to tenants. 
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* CHEVROLET 


DODGE — CHRYSLER 


DESOTO — PLYMOUTH * 
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and up exchange 


Block Deposits $15.00 to $25.00 


NO CHARGES OR DEDUCTIONS: For valve port and 
other repairable cracks—oversize cylinder bore—cast iron or 


steel sleeves—valve seat inserts—undersize crankshaft—cam- 


shaft—connecting rod—broken studs—dirty engine. 


NO CHARGE BACK FOR NEW BLOCKS 
ALL ENGINES GUARANTEED 
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LARGEST ENGINE REBUILDERS 


Write for Price List or Call PLateau 2400 


Automotive Rebuilding Company 


5200 Virginia Avenue 


A. C. (ANDY) BURGER 


PRESIDENT 





IN THE WORLD 


St. Louis 11, Missouri 








TRUCK SECTION 


Kaiser, Sullivan 


| 
| 





Named by IHC 


CHICAGO.—W. K. Perkins, man- 
ager of sales for International Har- 
vester’s motor truck division, has 
announced the appointment of B. 
M. Kaiser as southwest district 
manager of motor trucks. 


Perkins also announced that J. 
T. Sullivan, formerly district man- 
ager of the southwest district, has 
been transferred to the eastern dis- 
trict in the same capacity. 

Kaiser’s 22 years of experience 
has included all phases of the mo- 
tor truck business. He has been 
retail salesman, retail manager, as- 
sistant branch manager at Cincin- 
nati and Baltimore, and in April, 
1945, was appointed branch man- 
ager at Baltimore. 


Delbard Motors 


Delbard Motors, Inc., High Point, 
N. C., has been formed with capital 
stock of $100,000 to engage in a 
general motor business. Principals 
are Frank DeLuca, A. Peter De- 
Luca and A. Bill Lombardi. 















ASK THE 
BRANHAM MAN 


« Why 


FABRICS 


FOR 


MANUFACTURERS 


of Seat Covers 


“SATIN TWILL” 


Vat Dyed and Water Repellant 
Maroon, Navy, Royal Blue, Green 


Brown and Silver Gray 


“NYLON FABRIC” 


Vat Dyed 
Maroon, Blue and Green 
Also 
Fibre, Artificial Leather and 
Plastic Materials 


Sample Swatches on Request 


PLASTIC FABRICS INC. 


83 Elizabeth Ave. 





Newark, N. J. 
JOBBERS & CONVERTERS 


VAN TASSEL’S BOOK 


DEALER BUSINESS COUNSEL 
For Guidance of Automobile Dealers 


$2.00 Per Copy 
Send Check to 
J. B. VAN TASSEL 
332 8S. Michigan Ave. 


Chicage 4, Mlinois 
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Salesmen Reeducated ... | Inventor Reports 
ee aEEanEnEEEeEeeeennaeaaeenamamamednant 
* * 
uipment Shows Called ee ee 
7° * 7. 
,man- : Refrigeration Unit 
ty ° ° > SAN ANTONIO, Tex.—A light- 
™ 1 Aid in Truck Sellin wage friesticn talk te Mitt 
istrict trucks hauling perishables will be 
(Continued from Page 32) manufactured here, according to 
t i tor, J J. nday, 922 
hat J. ing into. These shows give him | ment to make the unit they sell baie ee 
‘go an opportunity to broaden his | an efficient hauling vehicle for the Sunday said the new unit is a 
t, has knowledge along those lines. owner. development from a larger, 2,500- 
rn dis- This makes the salesman dig for The day has passed when the pound unit now being used on 
more information and makes him| OWner will take any ae just large trailers, which he patented 
rience collect facts about the customer’s| because it was available—or in 1937. The impracticability of 
ie mo- business that invariably help tre-| Could be obtained in a minimum the larger unit for use on small 
| been mendously in not only selling the| length of waiting time. In many trucks led him to experiment on 
er, as- truck itself but in cementing the} reas today the buyer is getting a smaller, more compact model, 
rincin- salesman to the prospect. He gets| Very selective, and the salesman he added. 
April, to know enough about the pros- must sell his vehicle against com- His new unit is said to weigh 
man- pect’s hauling problems, so that he| Petition. about 600 pounds, including a 97- 
can talk intelligently about his|, AS competition gets keener in| HERE IS A PORTION of the shop of the ultra-modern new headquarters of Diamond | pong engine. A 100-pound com- 
customer’s truck needs. pe at on Miata duane T Motor Co., San Francisco. More than 18,000 square feet Is provided for service oper-| Lrocsor and evaporators and con- 
With many thousands of new of ‘the sain a Sai aie a ations. Total floor area of the building is more than 30,000 square feet. densers weighing another 400 
truck salesmen entering the pic- : if * . : _| pounds is small enough to be at- 
Point, “Eure sinc the war this educational |" Only well equipped ar 19 Maul /Lewig Named Manager | A¢er of the Amociated Motor Car-| fched to the outa’ of trllers 
a a process is, in itself, very necessary good wetting: knowledge of the} Of S. D. Truck Group Lewis will assume his new duties | 2//owing maximum space for the 
cipals to the success of the dealer who! truck equipment that is available, WASHINGTON Lauren Lewis,|July 1, with headquarters in the freight load. 
r De- is selling trucks and truck equip-| phyt who also make their sales stick roa ’| Policyholders Bldg., Sioux Falls, S. Thompson Moves 
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ment. 


The shows, such as are now be- 
ing held, give the dealer and his 
truck man an opportunity not only 
to see the different types of bodies 
and other equipment now being 
built for specific vocational uses, 
and to get the “talking” points of 
each, but to obtain a basic under- 
standing of the hauling problems 
of these vocational haulers from 
the builders of the equipment. 

Good truck salesmen must also 
be transportation engineers. They 
must know enough about the re- 
quirements of most’ vocational 
users, especially those operating in 
the dealer’s trading area, so that 
they can recommend the proper 
size truck and the proper equip- 





and win customers because they 
have sold the prospect the type of 
truck that performs the most eco- 
nomically. 


assistant general manager of the| 1 tHe had been affiliated with ATA 
regular common carrier conference | for four years. 


of the American Trucking ASSnS.,| ‘here are profit-making opportunities in 
has been appointed general man-| AN Want Ads. See inside back cover. 


Thompson Motor Co. (Kaiser- 
Frazer), Eagle Pass, Tex., has 
moved to larger quarters. 

















in single-reduction 
drive 





Tice Declares 
24-Hour Trailer 


Differential case and gear assem- 
bly of typical hypoid final drive 
for Timken ‘3 for 1"’ Axle. 

















Shuttles Possible 


DETROIT.—Fleet operators can 
make more efficient utilization of 
available motorized equipment by 
increasing their ratio of trailers to | 
power units, according to A. K.| 
Tice, vice-president in charge of 
sales, Fruehauf Trailer Co. 

A survey of leading interstate 
operators showed that 241 carriers 








The Companion is double walled 
and fully insulated. It is 16 feet 
overall and has a hardwood frame- 

































Single-Reduction 
Hypoid Gear* 


*INTERCHANGEABLE IN SAME AXLE HOUSING USING THE SAME AXLE SHAFTS 































Double-Reduction* 







































DETROIT 32, MICHIGAN 
AXLE DIVISION, OSHKOSH, WIS 
E BRAKE DIVISION, DETROIT, MI 


CONS 
cH 


AN owned 17,050 trailers, 13,069 truck- | 
tractors, and 2,429 straight trucks, | 
Tice said. 
“Many of the companies report- 
ing operate twice as many trailers 
as tractors. Some have a ratio of 
three to one,” he said. “One trac- Cuter bina 
tor operating 24 hours a day can, Faareal , . . 
on hauls up to 300 miles, success. fit in axle housing Increased torque capacity, sturdier 
fully handle three trailers. While Shim adjustment for pinion bearing mounting, longer life 
a trailer is being unloaded and positioning hypoid and increased dependability, slower 
7 reloaded at one point, the tractor eee gear ratios for high-speed engines 
is pulling a loaded trailer to the wove caquived to cbtata with increased durability—you get 
destination, where still a _ third desieed pre-load of 
trailer is being loaded. Thus, there neanns all these - re og Pte 
is no waste of manpower or equip- formance benefits from Timken’s lan tie gp in. 
BS nae. locked agen ed new line of “3 for 1” single-reduc- onttes ease poe hg Ey oh waue- 
“In for-hiré services, as well as - compenten Range nvt tion axles with Hypoid Gearing. Soe anlieeeee dieaoaiiae atier ntaten 
private fleet operations, the major Th h and thrust loads to a_ negligible 
|” item of cost and operating ex- i cic ese are varies one to minimum. 
pense is the power unit. And when make cost-minded operators cheer. 
power units are kept on the move, 
lant = te aa a a, a eaeia ce annie gy tape — “Conical-Truss” differential case (right) 
an spreading them over more miles | protecting seal ; ; ; : ' 
per day,” Tice said. a new and stronger housing with “Full-Corner” rectangular section at the 
reen “Where an adequate number of | High-capacity radial High-capacity Timken spring seat, a new hollow-rib differential carrier housing, new and stronger 
trailers is employed, a trailer can straight roller bearing _— tapered roller bearings axle shafts with 16 slant-sided splines and increased root diameter .. . plus 
be spotted at the shipper’s dock enough other new features to fill this page. 
for loading and unloading while ee 7 ‘ 
97 the power unit is hauling another. Improved Timken hypeid pinion seesing mounting. The point is: Look under the next new trucks you buy. Specify Timken 
Terminal congestion is avoided aan eae eahenans Ue cb cued aatertenas a “3 for 1” Axles—to fit your trucks to the job they are to do—to get the 
Simolt’ tar aeeue can — = final answer, the modern answer to your final drive problems. 
sferring freig 
from city pickup trucks direct to 
waiting trailers. 
id Kit Producing 
= 
test Home Trailer 
VC. NORWALK, Calif. — Production | 
N. J has been started here by the Kit | 
— Mfg. Co. on a four-passenger, 16- 
is foot trailer coach. The new trailer, 
— to be marketed under the name of 
— the Kit Companion, was designed Ve 
to fill the needs of ex-GIs and 
K their families who are without 
; housing. It will sell for $1,095 de- 
er livered in Los Angeles. ao rs THE TIMKEN-DETROIT AXLE COMPANY 


work throughout, an all-aluminum 
exterior and all metal top. 
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Studebaker Clinic 
On Truck Service 


Draws Dealers 


SOUTH BEND. — A series of 
Studebaker truck service clinics 
are now being completed 
field. 

Approximately 200 meetings will 
have been staged by the end of 
the proOgram and reports thus far 


indicate much interest and attend- | 


ance. 


“There are several reasons why | 


the sessions have been drawing vir- 
tually 100 percent dealer represen- 
tation,” commented Don O. Wilson, 
general service manager of Stude- 
baker, “but I believe they can be 
summarized under three headings: 

“One is Studebaker’s increased 
importance in the commercial car 
market. Another would be the deal- 
ers’ added appreciation of truck 
service profit possibilities. Yet a 
third is the wider appeal of tech- 
nical training engendered by the 
war.” 

The clinics are attended by both 
service and sales personnel of 


in the | 
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Studebaker dealers. 
the plan, regional offices 
charge of arrangements for meet- 
ings at central dealer points and 
service and sales experts cooper- 
ate in staging the conferences. 
“Instead of broad coverage of 
the vehicle, we decided to concen- 
trate on two mechanical features 
which enjoy popularity in the re- 
tail market,” explained R. G. Hud- 
son, manager of the truck division. 
“These are the Hi-Tork brakes and 
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The 
Fa Mh Eke 
SOPPORTS—- 


Double Your Loads with Fruehauf Trailers | 


Here is the modern way 


to step up city pick-ups 


and deliveries. Just couple your small truck to a 
Fruehauf “Flyer” and increase its hauling capac- 


ity up to 8 tons. Built expressly for city work, the 
gets around fast in heavy traffic. It is 
maneuvered with ease because the ‘Flyer’-and- 
truck combination turns in the same radius as the 
short-wheelbase truck which pulls it. 


“Flyer” 


Lower Delivery Costs with ‘Shuttle Method’’ 
Shown above—the “Shuttle Method” at work. 


This illustrates how hundreds of firms save haul- 
ing dollars. Only the Trailers (the load-carrying, 
“detachable bodies”) need be left standing for 
loading and unloading without tying up trucks 
and drivers. And one truck can handle two or 


more ‘‘Flyers”—pulling 


first one, then another 


to destination. Thus, trucks work constantly. 


And You Save Further with ‘‘Automatics”’ ! 


Peak hauling efficiency is attained with Fruehauf 
Automatics on the job. Coupling and uncoupling 
time is cut. No cranking Supports up and down. 


They lower and lock in 


the power unit is disengaged—and raise as the 


truck is coupled. It takes 


place automatically as 


only a jiffy to drop one 


“Flyer” and couple to another. “Automatics” are 


big money savers. 


FRUEHAUF TRAILER COMPANY 


TRUCK 1S LIKE A HORSE 


TYPICAL OF truck service clinics staged by Studebaker was this meeting under | 
| auspices of the Cleveland branch. The session in the showrooms of Bill Dunn, Inc., 
at Youngstown, drew 58 dealer representatives. 


According to|our two-speed axle with vacuum 
have | operated easy-power shift. By em- 
phasizing these two phases of our | 


truck superiority we have been 
able to treat the subjects exhaust- 
ively and benefit far more than in 
a general discussion of all of the 
truck’s highspots.” 

Slide films of the visual education 
nature supplement the oral outlines 
and the meetings emphasize as well 
the special tools required for prop- 
er servicing. 


Trucking 


TRUCK SECTION 
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Milestone 


Silver Jubilee of Wash. State Truck Group 
Marked by Rodgers’ Farewell 


SEATTLE. — The first statewide 
truck roadeo and a $750,000 truck 


parade featured the silver anni- | 
versary convention of the Wash-| 
ington Motor Transport Assn., af- | 
filiate of American Trucking Assns., | 


held here recently. 
Ted V. Rodgers, ATA president, 
made his announced farewell ap- 
pearance as president at the 
convention, concluding 14 years 
as president of ATA. 
At the business sessions on the 
closing day the following officers 
were elected: George Cadwell, 
Portland-Seattle Freight Lines, 
president; John McDonald, Pacific 
Highway Transport, F. C. Fairchild 
|of Fairchild Freight Service and 
Gust Neiman of Consolidated 
Freightways, vice-presidents; C. 
C. Soike was named treasurer, and 
| R. H. Culbertson was reelected sec- 
| retary-manager. 
The parade, with its  three- 
quarter million dollars worth of 


“Flyers” Available in 


18 and 20 foot Lengths 


“AUTOMATICS” WORK! 


Li CN 
hen 3 
b) eS 


SUPPORTS COME DOWN 


BACKS IN 
& (eo) Se ). 


SUPPORTS GO UP 
AUTOMATICALLY 


Lad Ula 4 
ae eee re 


NUR eer Wale vee 


Coupling is entirely mechanical — operation is 


positive. Wide V-guides permit coupling at wide 


angles. Wheels have roller bearings for ease of 


operation. Working parts are protected from dirt. 


Rubber-cushioned mounting cuts shock. 


Arrange For a Demonstration at Your Nearest Fruehauf Branch! 


World's Largest Builders of Truck-Trailers 


DETROIT 32 


10 Factories — 66 Factory Service Branches 


MOTOR TRUCK DEALERS—This ad is appearing in a number of newspapers and national magazines read by your prospects! 


trucks and trailers, impressed 
thousands of spectators and the 
“roadeo” finals, which were run 
off at Boeing Field, drew nearly 
2,500 spectators. 

Here the emphasis was on skill, 
speed and safety, attuned to the 
convention theme of improved pub- 
lic relations and increased high- 
way safety. 

The three winners—one in each 
| classification—will compete in the 
ATA finals at Los Angeles this fall 
They are: solo truck, Albert 
Smith, of Lee & Eastes, Redmond, 
Wash.; semi-trailer, Edward R. 
Bird, of Robertson Motor Freight, 
Seattle, and truck-trailer, Fred A. 
Betts, of Manlow-United Truck 
Lines, wponane. 





Rochester ‘Shops 
Still Searching 


~|For Mechanics 


ROCHESTER, N. Y.-— There's 
still a strong demand for automo- 
bile mechanics and other repair 
specialists in this metropolitan 
area. 

The New York State Employ- 
|ment Service office reported re- 
|cently it has 21 calls from em- 
| ployers listing openings for one or 
| more men—ranging from workers 
;}On passenger cars to trucks and 
| heavy work, and including broad 
| fields of specialization such as ig- 
| nition men, paint and body men. 
etc. 
| Advertisements — classified and 
| display—appear almost daily in 
the local press, offering immediate 
| and permanent employment. The 
| service departments of local auto 
| dealers are running into heavy re- 
pair work, much of it due to the 
spring-summer fix-up drive, and 
| to the battered condition of many 
|ears on the road. 

In one Sunday’s paper, 11 ads 
| asked for mechanics, five for paint 
| men, four for body men, one for 
parts room man, one for a tire 
man and one for a porter. 

Competition is still keen to get 
the service trade. There were 103 
display inches of advertising for 
service work alone recently in the 
afternoon daily. 

Carmon J. Tyner, senior office 
manager of the employment serv- 
ice, said the openings for mechan- 
ics vary widely as to hours and 
pay—from 40 to 56 hours, night 





or day work, with time and a half 
starting at 40 or at 44 hours. 

Some offer 40 percent bonuses 
after a $1.25 hourly base, some 50 
percent over a certain base, some 
42 percent straight commission. 
Only one opening is for a GI’s on- 
the-job training. 


Chrysler-Plymouth Firm 
Is Opened by Liddy 

Jd. C. Liddy has resigned as dis- 
trict manager of the Chrysler di- 
vision and has opened the dealer- 


ship for Chrysler and Plymouth 
automobiles in McAllen, Tex. 


Top Trucks 


New truck registrations for 
two months, plus 46 states for 
March, 37 for April and 7 for 


1941 
Pos. 
66,347— 1 
61,173— 2 
17,830— 4 
Internat] 29,006— 3 
GMC 12,751— 5 
Studebaker 1,129— 9 
Willys 451—14 
Reo 419—15 
White 2,6388— 6 
Diamond T 1,819— 8 
Mack 2,487— 7 
Federal 456—13 
Autocar 664—11 
Divco 671—10 
Brockway 512—12 
Hudson 274—16 
FWD 89—18 
Ward 
Sterling 
Oshkosh 
Total All Makes 
252,752 202,516 
For further details, see page 
28, today’s issue. 


Make 
Chevrolet 
Ford 
Dodge 
4—30,107 
5—15,013 
6—11,508 
I—10,419 
8— 4,148 
9— 3,657 
10— 2,879 
1l— 2,314 


122—17 
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(Continued from Page 32) 


technicolor sound film made under | 
'a method of “gunning” the textile 


the label of Standard Oil. I don’t 
know whether to blame Hank Jann 


and Vince Kelley—or Standard Oil/|day this is the basis of the used 


-for showing those scenes of bass 
and tarpon fishing and quail shoot- 
ing—when we have had such a cold 
wet spring that I haven't had a 
chance to feel a fishing rod so far. 

’Sfunny, come to think of it, that 


in movies like that, the fish always | 


snap at any lure that is offered on 
the first cast and one never really 
gets into a field before the dogs 
go “onset” for a covey of quail— 
and the hunters never miss—take 


|up” used by Arndt-Palmer in their 


| fibers than those commonly known 
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| spots in the United States that can 
take the NADA and a show at the 
same time—New York, Chicago and 
Atlantic City. And Atlantic City— 
“Gyp City, N. J.” as it has become | 
labeled in the automotive industry | 
—did its level best during the ASI | | 
and NADA conclaves to sour as| 
many automotive people as possible | 
against it. 

New York's hotel men throw up 
their hands at any convention that 
7 7 ao will bring in from 7,000 to 10,000 

renew kit, which is meeting such | people—so Chicago is the only port 
high favor with dealers. |of call open for either show—the | 

And as they experimented with| Pier and a piece of every hotel 
the process in textiles, they also de- | from the “Gold Coast” on the north | 
veloped a better grade of textile | side to the extreme lower south | 
side. 


textile material—so they developed | 
fibers on to any surface—and to- 


car—and customer car—rear deck, 
dashboard and door panel “clean 


as flock and which they are mer- 
chandising today under the trade 


+ * * 


REFRIGERATION BODY now attracting business to Canell Enterprises of 595 






name of Stylon. So Behr-Manning, 
abrasive manufacturer, is now in 
the textile business as well. 


* + + 
A SHOP equipment show to run 
*% coincident with the NADA con- 
vention in Chicago next February 
is now assured—Ray Chamberlain, 
who will direct the show, was in 


doubles and scattered singles with 
equal ease. Oh well, movies are 
supposed to be a type of fiction 
anyway, aren’t they? 

- * + 


I'VE GOT another question that 
is bothering me too, which some- 
one might as well answer and clear 
up before it becomes a problem 
child. 





; 
— is an old saying that you Palisade Ave., Jersey City, N. J. This concern specializes in bodies for jeeps and is 
can’t tell how far a frog can| currently featuring a station wagon body for jeeps at $259. 


; leap by his looks, and this seems 
to be particularly true with Chet 
Moore, secretary of the ATA and 
chairman of the board of the Cen- 
tral Freight Assn., Inc. in Chicago. 

I gave Chet a little ride in this 
column last year on his last trip— 


was that Mrs. Moore—a fine shot | and yearly summaries of truck op- 


herself—got the best goat head of 
the three weeks’ trip. 
. + + 

OREN VanNORTWICK, truck 

4 sales manager of Dodge, tells 


to see us last week and gave us| he took Mrs. Moore along—when | me that they have put their oper- 
just a peep into the problems that he went into the wilds of British ating record for motor trucks and 


erating costs again. The revised 
edition has had the aid of dealers 
and operators in making it even 
more valuable than it was in pre- 
war. It had to be discontinued dur- 
ing the war. 


Miller-Ladden Motor Sales, Inc. 


Who's double-timing who? 

On the south rim of Columbus 
Circle in New York, Chevrolet has 
a big sign with a nine-foot clock 
at one end—and overlooking it, but 
higher up and in the background, 
General Motors has one of those 
signs that gives the correct time 
every minute — 9:17, 9:18 you 
know. 

Now does Chevrolet-General Mo- 
tors feel that there are enough 
people who should know what time 
it is that they have to show them | 
a clock and spell the time out too. 
Or are they afraid that one or the 
other might stop some time and 
throw millions of clock watchers 
out of gear—or is GM and its big- 
gest division just two-timing New 
York to show those Easterners that 
it can be done? 

* * * 
@PEAKING of New Yorkers and | 
\” “New Orleaners,” Jack Poole, | 
of Mamaroneck and Butler Engi- | 
neering, was in town the other day 
calling on the trade in the interest 
of Butler Descalers—those nifty lit- 
tle numbers you put in your radi- | 
ator hose to keep scale and rust 
from clogging up your engine’s | 
cooling system—or to unclog it if | 
you have neglected it too long. 

His product, proven by thousands | 
of applications in the nation’s larg- 
est industrial boilers, bids fair to 
make an annual drain-off period an 
institution in most dealerships. The | 
descaler, which looks like a spool 
with a metal core, that goes into | 
the upper hose of the cooling sys- 
tem, is guaranteed to prevent scale 
and rust for a minimum of one 
year. 

All the dealer has to do now to | 
assure sweet engine cooling system 
operation is to sell a flush and 
drain-off once a year and install a 
descaler. Once the dealers get go- 
ing on that one it may do away 
with all of the chemical rust in- 
hibitors, scale removers and save 
thousands of radiators from get- 
ting clogged due to neglect on the 
part of the owner. 

+ * 

AD another visitor who is out | 

beating the automotive bushes 
with a product that came out of 
experiments in a totally different | 
type of business—John Cook, of | 
Behr Manning, who explained how | 
sandpaper and abrasive manufac- | 
turers happen to get into the tex- 
tile business. 

It seems that Behr Manning, like 
all abrasive manufacturers, always 
had a problem of gluing sand and 
grits to their papers and abrasive 
wheels. The only known process, | 
up to the time they invented their | 
present electrically controlled 
method, was to put the adhesive on | 
the paper and then scatter the 
grit over the paper. This not only 
kept the air in the machine room 
full of fine grit, wore out machin- | 
ery altogether too fast and made 
working conditions bad, but the 
coating job was kind of a hit and 
miss operation, because _ they 
couldn’t control the amount of grit 
that would stick in the adhesive. 

After a lot of experimentation, 
they evolved their present method 
of blowing the stuff on the paper 
and other surfaces under electrical 
control, which eliminates the dust 
in the air and gives them control 
over their product. 

This same method was found to 
work equally well with flock-ground 





* 





men who put on conventions and| Columbia with a pack train after! passenger buses back into print, 
national shows these days are| mountain sheep, grizzly and ante-| and dealers can now get this sim- 
facing. lope—and got 'em. The only fly in| ple and practical method of keep- 

For instance, there are only three | that ointment, according to Chet,|ing accurate day-to-day records 


BE SAFE... on the Down Grades — 


in Heavy Traffic—and on the Straightaway! 


(Chrysler-Plymouth), Chicago, has 
purchased an adjoining lot for the 
sale of used cars. 
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Power Brakes 


Designed and engineered for greater safety and more dependable 
service under all operating conditions. Ruggedly constructed — offer 
more positive control — easy to install — interchangeable in fleet opera- 
_tion. Economical. 


















Available in complete kits, all ready to install, for trucks and truck and 
trailer outfits. Air or vacuum. 


Backed by Midland’s famous ‘‘Factory Rebuilt Exchange Plan” and 
serviced by a nation-wide organization of Midland distributors and 
dealers. Write to us today for complete details. 


The MIDLAND STEEL PRODUCTS CO. 


6660, MT. ELLIOTT AVENUE -; DETROIT ll, MICH. 
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School Bus Revisions 


Thirty Changes Are Made in Standards 
By West Virginia Board 





revisions in West Virginia school; of 35 miles per hour, 





cifications rests with dealers and | gencies. 








GOOD NEWE FOR TRUKERS 


IMMEDIATE DELIVERY ON 
MONROE PLATFORMS AND RACKS! 
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HOW’S THIS FOR GOOD NEWS! 
immediate delivery on strong, husky Monroe Heavy 
Duty Truck Platforms and Racks! 100% welded 
frame construction—welded high tensile strength 
steel platforms, with up to 50% greater strength 
combined with lighter weight—no wonder Monroe 
Heavy Duty Truck Platforms carry more pay load 
per haul and outlast most trucks under normal oper- 
ating conditions. Heavy hardwood plank platform 
is treated to resist deterioration—planking seams are 
reinforced with steel moulding that makes them 
practically leak-proof for hauling grain and other 
loose material. Steel floor plate available. Stake 
pockets protected in heavy side rails. Self-contained 


You can get 

























List prices start at $152.00. Call, wire, or write utility tool compartment. Open side, stock racks, 
for complete particulars and name of your tight side, and combination racks available for all 
nearest Monroe dealer. platform lengths—9’, 12’, 14’ and 16’. 





Monwe Truck Platforms 


C.N.MONROE MFG.CO., * 2525 S. DORT HIGHWAY * FLINT 7, MICHIGAN 





DEALERS: Write for information regarding the Monroe franchise. 








CHARLESTON, W. Va.—Thirty | of governor with maximum speed 


bus standards have been approved | horn, overall length increased from 
by the state board of education, | 33 to 35 feet for 60-passenger buses, 
effective June 1. improved steering gears to assure 

The revisions were drawn up by| safe and accurate performance at 
the division of school transporta-| maximum load and maximum 
tion of the department of educa-| speed, weight distribution changed 
tion, of which Paul Boggs is di-| from 72 percent on rear axle to 78 
rector, and apply to all buses or} percent to comply with national 
other vehicles with a seating ca-| standards, small hand axe to be 
pacity of 30 or more. carried in each bus to be used in 
“The responsibility for compli- | case of wreck to cut steel, to break 
ance with these school bus spe- | out windows and for other emer- 


manufacturers,” Boggs stated, Heaters sufficient to maintain in- 
and added that corrective meas- | side temperature of 50 degrees 
ures will be taken in case of | Fahrenheit at average maximum 


WHEN THIS HEAVY-DUTY Chevrolet truck, with ‘National Champion” brightly | violations. 
emblazoned on its panels, is seen on the highways, motorists will know 4t is being driven ¢ P ; J anuary temperature were also 
by the champion truck driver of the United States—Charles Goins of Indianapolis, an Major revisions included: oil| prescribed. Buses with seating ca- 


See rece tensa, te Taeeoe tees scenes teed Sea ve | ne (PO, alt cleaner for each mo-| pacity, in excess of 48, shell ‘be 

ae ) eacnonton : ~|tor, air brakes for passenger | provided w auxiliary heater or 

ay ‘aa nak te Banh 0 Sb aes cae ee io oy sasamaned buses, heavier material bumpers} extension duct in order to provide 
by J. W. Burke, commercial and truck department manager of Chevrolet. and anchoring of rear bumpers| heat for pupils in rear seats. 

: to the chassis frame, new auto-| Words “SCHOOL BUS” must be 
Kokomo Lincoln-Mercury | John M. Updefraff as the new gen-| matic locking no-spin differential} on front and rear of body and in- 
Brelsford Motors, Inc., Kokomo,|¢eral manager. He succeeds Ken-/or electric sanders to prevent side height be increased from 66 

Ind., has been changed to the Ko-| neth Brelsford, who has gone into| skidding and spinning of wheels.| to 68 inches. 


komo Lincoln-Mercury, Inc., with] business in Miami, Fla. Also listed were: carburetor type Directional signals and two 
Se ae a ial came ingens lea deaennaniandianadtomaacintaarenes 


TRUCK SECTION 


flashing stoplights at front and 
rear of bus at roof lines will be 
required, according to Boggs. 
Also two electric flares or two 
reflectors must be carried for 
use in event of prolonged stop. 
Boggs added that overhang is 
changed from 72 to 78 percent on 
the rear tires in order to take 
some of the weight off the front 
axle. Seats must be upholstered 
with durable padding material of 
a thickness no less than 1% inches 
at any point with a layback of five 
inches and slope of three inches. 
Seating arrangement remains un- 
changed. 


Chamber Urges 
U.S. to Curtail 


Business Loans 


WASHINGTON.—Curtailment of 
government lending for business 
purposes and rejections of new leg- 
islation for guarantees of business 
loans and control of consumer 
credit were urged last week by 
the Chamber of Commerce of the 
United States. 


A statement filed with the House 
Committee on Banking and Cur- 
rency favored restrictions upon 
any extension of authority of the 
Reconstruction Finance Corp.; op- 
posed guarantees of business loans 
by the Federal Reserve Banks and 
advocated termination of Federal 
Reserve consumer credit control 
and rejection of legislation for its 
continuance. 

The RFC has performed a use- 
ful function under depression and 
war conditions but “its powers 
have expanded so much as to form 
a menace, if continued unchecked, 
not only to private lending institu- 
tions but to the private enterprise 
system,” it was stated. 

Objections to continuance of con- 
sumer credit control were asserted 
to outweigh any possible advan- 
tages. 

“While it was desirable during 
the war to regulate such credit,” 
the Chamber stated, “that regula- 
tion now tends to interfere with 
marketing processes which must be 
allowed free play for attainment 
of full production, lower prices 
and a high level of employment.” 


Air Brake Movie 
Half-Hour Film Is Released 
By Bendix-Westinghouse 

ELYRIA, O.—A 25-minute sound 
film subject titled, “Air Brakes, 
Operation and Maintenance,” has 


been released by the Bendix-West- 
inghouse Automotive Air Brake 
Co 





Emphasizing the air brake sys- 
tem’s operation and maintenance, 
this 16mm motion picture produc- 
tion is available for meetings 
through all authorized Bendix- 
Westinghouse regional offices and 
distributors. 


Corner Light Optional 


On Mid West Bodies 

PARIS, Ill.—Development of a 
new type of protected corner light 
as optional equipment on Mid West 
truck bodies has been announced 
here by Mid West Body & Manu- 
facturing division of Electrographic 
Corp. 

Clearance lamps are located in- 
side each of the four corners of 
the truck body platform frame, 
affording three-directional vision 
with maximum protection, the 
lamp assemblies being protected 
by the steel rub rail of the truck 
body platform. Light from the 
clearance lamps shines through 
special openings in the rub rail. 


Chrome Cleaner 


Tedious labor keeping bumpers 
and chrome trim bright and 
gleaming will be largely elim- 
inated by a new metal finish con- 
ditioning kit containing both 
Kleen-Krome Concentrate and 
Seal-Krome. The kit is popularly 
priced and attractively packaged 
for counter impulse sales. Kleen- 
Krome Concentrate is a particu- 
larly effective reagent for the re- 
moving of rust and stains from 
chrome, stainless steel, brass, por- 
celain enamel, tiling, and other 
smooth surfaces. Seal-Krome is a 
durable protective coating for the 
protection of bright surfaces from 
corrosion and is particularly re- 
sistant to salt spray. 
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TRUCK SECTION 


Used 


CONCORD, MASS. 
(Concord Auto Auction Sales. E. LeRoy 
Cox, manager. Auctions held every Mon- 
day. Prices are for BUlcK 9.) 


’41—Convertible, $1,425. 
’40—4 = $1,275. 


$525. 

CA DILLAC 

"46—(62) 4 cae 
EVROLET 


‘4%—Convertible™ $2,450; SM 
$1,850. 
"42-4 door, $1,1 


Cor $210; 2 door, $910; 
4 door, —* 2 door, 1,135. 


coupe, 


*41—Convertible, $1,325. 
'40—4 door, $625. 


47 —(6) 2 on, 31.800. 


'46—2 oor, $1,425; coupe, $1,500; 2 
door, $1,600; door, '$1, : 

5 evereibte, $1,050 ambulance, , 
$700. 

’41—2 door, $925. 


’89—114-ton stake, $390. 
GMC 
'47—Three-quarter ton (at $1,675. 
HUDSO 


*46—(6) 4 door, $1,610. 
*41—(6) coupe, ’ 
KAISER 
'47—4 door, $1,835. 
NASH 
’89—4 door, $425. 
OLDSMOBILE 

"46—(98) Convertible, $3,100. 
"42—(76) 4 door, $950. 
*41—(98) 4 door, $700. 

PACKARD 
’40—Convertible, $800; 4 door, $675. 
'88—4 door, $650. 


"46—4 door, $1,67' 
*41—Convertible, o. 150; 4 door, $1,160 


'88—2 door, $400. 
ONTIAC 


*46—(6) 4 door, $2,100; (6) club coupe, 
$2,025 ; ‘6) club coupe, $2,075. 
*42-—(8) 4 seer, $1,275. 
"41—(8) 2 door, $950. 
STUDEBAKER 
"44 Champjon 2 door, $775. 


VALDOSTA, GA. 

(Tom Hewitt Auto Auction Sales, auc- 
tions every Friday. Prices are for June 18.) 
CHEVROLET 

'42—2 door, $1,150; 2 door, $855. 
'‘#i—Coupe, $1,180. 
*40—Club ORY $910. 


YSLER 
'40—4 door, $950. 
DODGE 
'47—1%4-ton stake, $1,675. 
’40—2 door, 


FORD 
"a —Chud omon, SE! 2 door, $2,105; 
-ton, C » $1,550. 
on 46 -Convertible, $1,975; 4 door, $1,725. 
35; coupe, $1,100 


$475. 
MERCURY 
’41—-Convertible, $1,200; 
oer $1,150. 
LYMOUTH 
*41—2 door, eet 180. 
NTIAC 


'46—(6) 2 on $2,100. 
STUDEBAKER 
2. 4 door, 
’42—4 door, $97 
TOLEDO, OHIO 


(DOC GREINER) 
(Auctions heid Thursday. Prices are for 
June 12. (Colonel Carl Marker, auctioneer. ) 
BUICK 


4 door, $950. 


$2,400. 


'46—Super 4 door, $2,360; Roadmaster 
4 door, $2,425 ; Roadmaster 4 door, $2,45v. 
‘41—Special 4 door, $1,000. 
'40—Special 4 door, $925. 
CADILLAC 
'46—Convertible, $4,575. 
CHEVROLET 
’47—Club coupe, $2,075; 


2,060, 
Oe 2 door, $1,985; FM 2 door, 
$1,745; FL 2 door, $1,950; 2 door, #y 650 ; 
SM 4 door, $1,730; panel, $1,705. 
‘41—4 door, $ 


'89—2 door, $4 
. CHRYSLER 


°47—Windsor 4 door, $2,750. 
’39—4 door, $900. 
DE SsOTO 


'89—4 door, $680. 
DODGE 
’47—-Club coupe, $2,050; %-ton panel, 
$1, a: a -ton stake, $1,800. 
2 door, $900. 


SM 2 door, 


FORD fe 
’46—Convertible, $2,075; 2 door, $1,575; 


4 door, $1,725. 
=, $985; dump truck, $1,680; 


1%-ton, $760. 


HUDSON 
’41—-(6) 2 Gost, $830. 
RCURY 
‘0-~Convertibies $1,000. 
NASH 
*41—4 door, $850. 
PLYMOUTH 
’47—2 door, $1,900. 
'46—4 door, $1,605. 


’42—4 door, $925. 
’41—Convertible, $1,250. 
’40—Convertible, $1,150. 
’89—Convertible, $850. 

PONTIAC 
’47—(8) 


Convertible, $2,650. 
STUDEBAKER 
’42—4 door, $1,150. 
NEW ALBANY, IND. 
(Schaefer-Connell Co., Inc., 108 W. Main 


St., Col. R. V. Martin, auctioneer. Auc- 
tions held every Monday. Prices are for 


June 9.) 
CADILLAC 
'41—(62) 2 door, $1,760. 
CHEVROLET 
"41—FL 4 door, $2,255; FM 2 door, 
'41—2 door, $990. 
FORD 
’47—2 door, $1850. 


‘oupe, : 
’898—Convertible, $670. 





door, $2,300; 2 door, $2,285; 2 door, 
$2,150; 2 door, $2,025. 

46—4 door, $1,645; pickup, $1,355; 4 
door, $1,615; 4 door, $1,655; 2 door, 


$1,740; 2-ton, $2,000. 


GMC 
'47—Three-quarter ton, $1,770. 
*40—-Pickup, $1,360. 

HUDSON 
’42—-2 door, $930. 


E. M. McElroy and R. A. Waldrep, man- 
for June 9.) 
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IHC '40—Coupe, $1,000. 
‘47—1¥4-ton, $2,500. CHEVROLET 
ar uc ion rices 387—Stake, $875. '46—FL 2 door, $1,925; 2 door, $1,680; 
be MERCURY 4 door, $1,520. 
LINCOLN een 91,178. i ee” $1,795; 2 door, $1,700; 4 snd? 800g, $1,200; half-ton pickup, 
2 oor, oor, 9 le , . 25. 
"46—4 door, $2,225; 4 door, $1,900. '41—Club coupe, $1,075; 4 door, $1,070; ’42——Club coupe, $1,150. 8 DOD GE 
: MERCURY coupe, $1,190; 4 door, $1,240; 2 door, "41—4 door, $1, vy 2 pane, $1,175; *47—Half-ton pickup, $1,500. 
46—4 door, $1,675. $1,175; 2 door, $1,000; 2 door, $1,080;]4 door, $1,055; cou $99. ’89—Coupe, $700. 
NASH 1%-ton, $1,010. '40—Club coupe, : > “door, $1,920. ORD 
"46—4 door, hetrac CHRYSLER 44a WAS : Lat. Convertible, $2,160; Sportsman, 
oor, ,700. 2 
'87—Coupe, $41 a '41—4 door, $600; coupe, $800. '46—Convertible, $2,060; 2 door, $1,595 
PL ‘MOUTH Coupe, $770. 9 
, "20.4 denn $010. OLDSMOBILE 2 door, $1,620. 
a3 &: SS E SOTO A7—(78) 2 door, $2,650;. ‘412 door, $1,080; 2 door, $825. 
STUDEBAKER 42-2 door, $1,085. '42—(78) 4° eae 
DODGE —(78) 4’ door, $1,120. NASH 
41-2 “foot, "$600 '47—Pickup, $1975; 1y4-ton, $1,460. | “40—Clud ome Tit. 16 2? door, EDSMOBILE 
’ TRUCKS '46—Pickup, $1,875; 4 door, $1,900; 2] 4 4 door, $800 '41—2 door, $1,150 
‘ ; ;|door, $1,900; 1%4-ton, $1,400. . i ae 
Mom, pane $1,500 as ‘ a ae door, $1420. '40—2 door, so 
610; 4 1%- ear eeer® S41 134-ton, i: ym. wat “Pickup, $610; 2 door, $1,000; 4 414 door, $000; 4 door, fe. 1 2 2 door, $2,500. 
eine: + a “RRetpgenrter ton pickup, "46 army) nest car, $370; pick- “ $500; coupe, $440; 2 door, ‘a Conner sig 
up, * ’ . 
: - ERAL PONTIAC 
White: 21%-ton cab, $880. “45—Three-quactiar ton, $1,825. '41—Club coupe, $800; 4. door, $745. INDIANAPOLIS 
OKLAHOMA CITY FORD ete Sets SNS dee, GONG: Aor) ees Ganeeet Co) 
47 , $1,975; 2 door, $2,100. uctions ursdays. Col. R. V. 
¢- ge oe Pri 5 o$3"2. 1%-ton, Sias0, "B94 door, $725. Martin, auctioneer. Prices listed are for 
Meh ae” Pad on Wednesdays. Prices for! > door, $1,580; 2 door, $1,650; 2 door, 17-14, 08 DEPAKER, June 12.) sete 
1,600. 47— -ton, $990; 2-ton $1,505. we 
+ hapa +92 door, $1,100; 2 door, $1,000; 2] '41—Pickup, $650. ,47—Convertible, $3,550; Super. 
46—4 door, $2,300. door, $1,220; 4 door, $1,190. WILLYS 47—RM convertible, $3,550; Super con 
'41—4 door, $1,140; 4 door, $1,135. 4i—Pickup, $1,500; 2 door, $1,040; ’47—Station wagon, $1,725. Wits $8,410; Super convertible, $3,325 ; 
CADILLAC 2 door, $1,180; 2 door, $1,060; 2 door, RM _ 4 door, $3,000. 
41-4 door, $1820 ; 3 door, 1.020 ; coupe, $805. BIRMINGHAM, ALA. “i. 2 door, $1,200; convertible. 
P EVROLET "40—2 door, $815; 4 door, $905; 2 door, (Dixie Auto Auction Sales) *40—Club coupe, $1,120 
47—2 any tte 2-ton, $2,150; 2|$605; 2 door, $825. (Sales held every Monday and Friday. '87—Special 2 door, $500. 


'B5—4 door, $350; 4 door, $325. 


agers. Doc Liles, auctioneer. Prices are CADILLAC 
UICK "47—(62) Convertible, $5,900; (62) 4 
*41—Convertible, $1,060. (Continued on Page 42, Col. 3) 





To Meet Increased Truck Production: 


OLTMAN-O’NEILL 


Announces 
Increased Production 


of Its All-Steel, 
"Cargo-Tested”’ 


RST in the all-steel truck body building industry to 
F attain a production rate of over 5,000 units a year, the 
Oltman-O’Neill Company continues to maintain its leader- 
ship by steadily increasing its production to keep pace 
with the production of trucks. 


First in production, the Oltman-O’Neill Company was 
also first to establish a consistent record of prompt deliv- 
eries. The all-steel, all-welded, “Cargo-Tested” truck bodies 
are mounted on new trucks almost immediately after they 
arrive at the factory. 


Built in 9’ 12’ 14’ and 16’ (inside) lengths—in a wide 
range of styles—for every make of truck—Oltman-O’Neill 
Van Bodies are sold only through established truck dealers. 


For complete information, contact your nearest Oltman- 
O’Neill office today. 


Sold only by Dealers 
OLTMAN-O’NEILL COMPANY 


5171 Martin Avenue, Detroit 10, Michigan 
TAshmoo 5-8502 
. 
3569 Montgomery Road, Cincinnati, Ohio 
REdwood 5784 
e 
6242 S. Western Avenue, Chicago 36, Illinois 
GROvehill 5709 


SEE the complete line of OLTMAN-O'NEILL Bodies at the 
DODGE TRUCK and SPECIAL EQUIPMENT EXHIBIT 


All-Welded 
Van Bodies 


ee ee ee ee 


Now Available! 
the sensational new OLTMAN-O’NEILL 


“PACKETTE” 


for all flat face cowl chassis with 
wheelbases of approximately 130’ to 136” 
. 


Double folding doors, with convenient 
door controls 


Adjustable driver's seat 


Deep, full width, recessed driver's step 
Full vision 
Concealed wheel housing 
Rugged, all-steel, all-welded construction 
306.8 cubic feet of cargo space 


Dimensions (back of seat) 114” long, 


64” high, 75” wide 


ttt 
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e STATE FAIR GROUNDS « JULY 8, 9, 10, 11 
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esign Based on User Survey... 


New Chevrolet Trucks 
Stress Comfort, Safety 


(Continued from Page 32) 


type of suspension is said to add 


recognition of the general utility 
greatly to riding comfort. 


of trucks with longer wheelbases, 





larger bodies and better distribu- Panel model trucks now have 
tion, plus heavier, stronger; wider bodies, and space to the 
frames.” right of the driver’s seat is now 


available for loads. In some in- 
stances, the space for baskets, car- 
tons, boxes, etc., has been increased 
13 percent, depending upon the 
type of container loaded. 

Widening of the panel body at 
the belt line is said to enhance 
its appearance, while redesign of 
the rear doors and windows in- 
creases the daylight opening 
from 222 square inches to 380 
square inches. 

Pickup bodies are now all 50 
inches wide and provide more load 
space, greater interchangeability 
of parts and increased panel rig- 
idity, the company claims. Corre- 
sponding improvements have been 
incorporated in stake models, with 


The new trucks are produced 
in a wide variety of models on 
nine wheelbases for practically 
every type of hauling, with each 
unit precision-engineered and its 
component parts selected for 
their capacity for the work load. 

Gross vehicle weights of the new 
trucks (combined weight of the 
chassis, body and load) range from 
4,000 to 16,000 pounds. The vehi- 
cles are powered by either the 
“Thrift - Master” engine or the 
“Load-Master” engine, depending 
upon the requirements of the user. 

Completely welded, instead of 
bolted as in past models, the new 
Chevrolet truck cab is said to be 
much stronger and its three-point 


DETROIT RATONOMVE PRODUCTS GIVE YOU 


GREATER 
PROFITS 


from Truck Operation 





DETROWT RBuTowony 
NoSPIN 
DIFFERENTIAL 


Time is money! A stuck truck costs both time and money. With 
a NoSPIN Differential installed in your truck, your vehicle can’t 
get stuck in mud, snow or ice as long as one driving wheel 
has some footing. Thousands of truck owners have realized 
greater profits from time saved by using NoSPIN Differentials. 





DETROIT RAUTONOTE 
THORNTON 


DRIVE 


Increased payloads mean increased profits! Put your medium 
(14-2 ton) truck in the heavy class by installing a Thornton 
Drive. Fourindependently-driven rear wheels for greater traction, 
G.V.W. up to 32,000 Ibs., performance and earning power in- 
. creased 100%—yet you still have the economy of a medium truck. 









4-CHAIN 
DRIVE 


For heavy hauling and tough going, you can't beat the 
Detroit Automotive 4-Chain Drive. Installed on your heavier 
chassis, this rugged unit gives you a powerful six-wheeler 
with a G.V.W. up to 44,000 Ibs. Maximum traction from 
positive 4-Chain drive together with big payloads mean 


profitable performance under any conditions. 


O1T RAAUTO 
‘ean 


(Formerly Thornton Tandem Co.) 


8701 Grinnell Ave. © Detroit 13, Michigan 
Distributors: 
In U. S$. A.—TRUCKSTELL DISTRIBUTORS 
Exporft—HERTHORNWAY EXPORT CORP. 





more convenient load space) 
achieved by making the front cor- 
ners of the body square instead of | 
rounded. 

Hood design of the new models | 
is also new and of the “alligator | 
type,” while fender styling has 
been revised for greater strength | 
and durability. Frame side mem- 
bers on heavy-duty models are 
heavier, stronger and of increased | 
capacity. 

Sheet metal used in the vari- 
ous trucks is selected according 
to the size of the vehicle, result- 
ing in new levels of harmonious 
appearance, strength and dura- 
bility and general massiveness, it | 
is said. | 

Chevrolet’s full-floating hypoid- | 

gear rear axle is said to provide | 
a wide variety of capacities and 
rugged durability. Vacuum-power | 
brakes are standard on all heavy- | 
duty models and some medium- 
duty units. Bonded facing sharply 
increases the efficiency and dura- 
bility of the brakes on the light- 
duty units. 


Auction Prices 


(Continued from Page 41) 


$4,550; (61) 4 door, $3,600. 
CHEVROLET 
| °47--FL 2 door, $2,310; FL 2 door, 
| $2,275; FM 4 door, $2,160; FM club 
| coupe, $2,130; FM 4 door, $2, 125 ; 2 door, 
2,100; FM 4 door, $2,000; SM 
31,985; SM 2 door, $1,980. 
'46—FM _ convertible, $2,160; 
tible, $2,185; FL 2 door, $2,000; 
| loor, $1,810; SM 4 door, $1,785; 
| door, $1,780: FM 2 door, $1,775; 
door, $1,770. 
| ‘424 door, $1,110; club coupe, $1,050; 
cub coupe, $950; 4 door, $940; 4 door, 
$925. 
*41—-Convertible, $1,245; 2 door, $1,175. 
$975; 4 door, $910; club 


$840. 
$425. 
CHRYSLER 
‘47—-Windsor Town/Country, 
convertible, $3,125. 
‘46-4 door, $2.160. 
"40-4 door, $830 ; 4 door, $765. 
"B84 door, $670. 
ORD 








door, 


2 door, 


conver- 
FM 4 
SM 4 
SM 2 


*40—2 door, 
coupe, $710. 

‘39-2 door, 

"37 2 door, 


$3,400; | 


Cc 
$400. 
DE SOTO 
"40-4 door, $965. 
'B7-Convertible, $555; 
DODGE 
$2,100; 4 door, $2,000. 
$1,025. 
$900. 
$710. 


"37 Sedan, 


coupe, $230. 


‘46—4 door, 
*41-—-2 door, 
'40—4 door, 
‘39—2 door, 


FORD 
$1,760; 2 door, $1,700; 2 
coupe, $1,610; 


'46-—2 door, 
‘oor, $1,660; 2 door, $,1650; 
2 door, $1,275. 

*42—2 door, $970. 

*41—4 door, $1,025; 

*40—2 door, $930; 
$810; 2 door, $630; 

392 door, $705. 

HUDSON 

"B8—Coupe, $385. 

KAISER | 
‘47—4 door, $1,750; 4 door, $1,725. 
MERCURY 
’47—Convertible, $2,475. 
| '46—Convertible, $2,190. 
NASH 
’41—Ambassador 4 door, $540 
OLDSMOBILE 

"47—-(66) Club coupe, $2,460. 
| *42—2 door, $1,150; 4 door, 
door, $810; 2 door, $780. 

"41—2 door, $990; 2 door, $825; 
$790. 

"89-4 door, $560. 
| PLYMOUTH 
| °47—-Convertible, $2,320. 
| °46—-2 door, $1,590. 
| *41—~4 door, $1,000; 2 
| door, $870. 
*40-——-Coupe, $720. 

PONTIAC 

‘47—(6) 2 door, $2,490; (6) 


| $2,360. 
| *41-——2 door, $1,000; 
| $875. 


4 door, $680. 
"394 door, 
STUDEBAKER 
'40—2 door, $725. 
WILLYS 
"*7-—Pickup. $1,510. 
'46-—Jeep, $670. 
TRUCK 
Chevrolet: °47 Halt-fon pickup, $1,485: 
‘42 Carry-all, $600. 


2 door, $880. 
4 door, $860; 


2 door, S575. 


coupe, 





$1,020; 2] 


2 doo~ 





door, $940; 2 
4 door. 


club coupe, $890 


Dodge: °’89 1%-ton bus chassis, $410: 
°36 4 =Three-quarter-ton panel, $120. 

Ford: °42 Half-ton pickup, $590; °40 
Three-quarter-ton, $1,025; ‘89 UHalf-ton 
pickup, $590. 

opiemond T: ’47 Two-ton platform, $2, 

“THC: °40 1%-ton C & C, $3830. 

Studebaker: 


’47 Half-ton pickup, $1,400 


Flexible Radiator Hose Kits 
Marketed by Schwartz Corp. 


ible radiator hose is now being in- 
troduced to the automotive trade 


3710 Payne Ave., Cleveland, Ohio. 


Because only 24 sizes of Fits-all 
hose fit all makes and models of 
cars and trucks, sizable savings in 
inventory, storage cost, time, and 
trouble are claimed by the manu- 
facturer. The minimum stock of 
molded hose to fit all makes and 





TRUCK SECTION 








HERE IS CHEVROLET'S new heavy-duty chassis and cab of the 6100 series, with a 
gross vehicle weight of 16,000 pounds and a payload capacity of five tons. The vehicle 
has # 137-inch wheelbase and accommodates bodies up to nine feet. The Unisteel cab 
of the ‘‘advance-design’’ line of trucks is all-welded and will seat three men. 





| tonnage transported in the month 
| was hauled by carriers of general 


Truckloads Dip Slightly 





ATA Data Show Volume 1 Pct. Under March, 
But 10 Pct. Above a Year Ago 


WASHINGTON. — Freight _ vol- 
ume transported by motor carriers 
in April decreased 1.1 percent be- 
low March but increased 10.3 per- 
cent over April of last year, ac- 
cording to statistics compiled by 
the American Trucking Assns. 

Comparable reports received by 
ATA from 270 carriers in 41 
states show these carriers trans- 
ported an aggregate of 2,436,145 
tons in April, as against 2,463,736 
tons in March and 2,207,950 tons 
in April, 1946. 

The ATA index figure, com- 
puted on the basis of the aver- 
age monthly tonnage of the re- 
porting carriers for the three- 
year period of 1938-1940 as rep- 
resenting 100, was 203. 

Approximately 82 percent of all 


freight. The volume in this cate- 
gory decreased 2.1 percent below 
March but increased 9 percent 
over April, 1946. 

Transportation of petroleum 
products, accounting for about 8 
percent of the total tonnage re- 


About 5 percent of the total 
tonnage consisted of miscellane- 
ous commodities. Tonnage in 
this class increased 17.6 percent 
over March and 8.5 percent over 
April, 1946. 

The April tonnage of carriers 
reporting from the eastern dis- 
trict represented an increase of 
0.3 percent over March and 13 
percent over April of 1946. 

Carriers in the southern region 
reported a decrease of 14.6 percent 
below March and 3 percent below 
April, 1946. 

Tonnage reported from the west- 
ern district revealed a decrease of 
0.2 percent below March but ein- 
creased 9.1 percent over April of 
last year. 


Texas Project 
$125,000 Factory Branch 


Set by Fruehauf 


EL PASO, Tex.—Plans for the 
establishment of a factory branch 
headquarters of Fruehauf Trailer 













Fits-all brand wire-inserted flex- | 


| by R. H. Schwartz Rubber Corp., | 





models of cars is 185 pieces, it is 
generally accepted by the trade. 





Co. here have been announced by 
A. V. Tice, resident manager. 

The new structure will be equip- 
ped with modern machinery and 
all necessary devices for servicing 
truck trailers of all makes. Lo- 
cated at the intersection of El 
Paso Drive and Euclid Ave., it is 
expected to cost $125,000. 


DEALER SPEAKS 


abr DEALERS 


his System Will Save You 
hoenis ad telat Gad ee 
| It Has Done It for Me” 


THE 


COLLINS 
VIS-U-LIZER 


The only constantly up-to - the- 
minute, visual, confidential inven- 
tory of the automobile dealer's 
complete operation. 

Jimmy Collins, for over 30 years 
a successful automobile dealer in 
Detroit and the inventor of the 
Collins Vis-U-Lizer, says, “Why 
not let the Collins Vis-U-Lizer 
serve you too? These are a few of 
the things it does for me: 
TELLS ME AT A GLANCE: Trade-in value of the used car; estimated recon- 
ditioning cost; estimated selling price; whether or not the car has been 

r-conditioned; actual reconditioning cost; actual selling price; whether or 
mae the car is ready for resale; how many days it has been on my lot. 


ALL OF THIS LOSS-SAVING PROFIT-MAKING INFORMATION 
AT A GLANCE—PLUS 
THESE VITAL FACTS ABOUT YOUR NEW CARS! 


New cars on hand. Demonstrators on hand and who is using them. New 
car sales for various periods. Models, purchaser's name, etc. 

PRACTICAL: It keeps you constantly informed of every detail of your busi- 
ness—and saves you time and money doing it! 

USEFUL: Ten-day and monthly reports; monthly quotas; sales comparisons 
with previous periods; information for sales meetings; quick decisions on 
deals requiring them and many, MANY more. 

SIMPLE: A stenographer can operate it in a few minutes each day. 


PRICED TO EARN YOU ITS COST IN THE FIRST MONTH YOU USE IT 
THE COLLINS VIS-U-LIZER WILL DO JUST THAT! ORDER YOURS NOW! 
COLLINS SALES ENGINEERING CO. 


2005 NATIONAL BANK BLDG. DETROIT 26, MICH. 


ported, showed an increase of 0.9 
percent over March and 20 percent 
over April, 1946, 

Carriers of iron and steel hauled 
about 5 percent of the total ton- 
nage. Their traffic volume de- 





creased 4.3 percent below March 
but increased 21 
April, 1946. 


percent over 
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TRUCK SECTION 
The Other Side of the 


ARLIER. HAVE VOW GOT A 
MATCH D THAT REMIND 
I PEL AVE. " a 


Pierce, New Miami President, i'ssisiey sai. "ante Erickson Quits 


Plans Expanded Program | 


By George S. Connell 
Staff Correspondent 

MIAMI, Fla.—Determination to 
bring the Miami Automobile Deal- 
ers Assn. to the fore as a factor 
in the civic affairs of Miami was 
announced by R. W. Pierce upon 
his election as president of the 
organization last week. 


Indications were that the asso- 
ciation would establish permanent 
headquarters for the first time in 
the past several years. Pierce ex- 
pects to carry forward the revival 
in activity inaugurated by the re- 
tiring president, L. P. Evans. 

An indication of increased in- 
terest by Miami dealers was 
shown in the fact that 48 attend- 
ed the annual meeting as com- 
pared with a mere 19 the year 
previous. 

Pierce’s program includes the} 
following: 

A united front in support of | 
state and national dealer associa- | 
tions in their fight to maintain 
new-car, parts and accessory dis- | 
counts, and franchise protection. , 


Organized opposition to in- | 
fringement of banks and insur- 
ance companies, on finance and 
insurance sales and profits; and | 
protection of the public against | 
overcharges and fraudulent 





treatment. . 

Retention of semi-annual safety | 
inspections and appointment of, 
dealers as approved service sta- 
tions to furnish stickers instead 
of city-operated stations. 

Retailing of used cars after 
proper reconditioning to restore 
public confidence in enfranchised 
dealers. 

Trade discounts by jobbers in 
keeping with conditions. 

Effect a working agreement 
with the chamber of commerce 
and become a member of its trade 
council. 

Promote a_ reception for the 
Florida Automobile Dealers Assn. 
at its convention in October in 
keeping with Miami standards. 

Stage an automobile show wor- 
thy of the name. 

Cooperate with used-car dealers 
to purge the fly-by-nights. 

Cooperate with U-Drive-It op- 
erators to eliminate unneces- 
sary fees and liabilities and 
eliminate such evils as improper 
purchase and sale of cars. 

Cooperate with the truckers’ as- 
sociation for promotion of safety 


New Firm to Insure 


Self-Financing Dealers 

NEW YORK.—Mark M. Hart, 
president, announces the formation 
of American Automobile Risks, 
Inc., 16 Liberty St., New York 5, 
N. Y., which plans a complete in- 
surance service to self-financing 
automobile dealers and other types 
of financial institutions such as 
finance companies, loan companies 
and banks. : 

Hart stated that the company 
has consummated a management 
contract with Rhode Island In- 
surance Co., of Providence, and 
William Penn Fire Insurance Co., 
of Philadelphia, and is presently 
negotiating contracts with a life 
insurance company and a casualty 
company in order to also supply 
his accounts with credit life and 
casualty facilities. 


It costs you about a penny-a-day to 
keep abreast of the automotive news—bet- 
ter renew NOW! 
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said that Glenn H. Schricker : will 
€ continue as parts and service man- 
|ships of members of the board * Old f M ager for Lincoln. Erickson joined 
directors. s ior ercury GM in 1920 as a parts and service 

: ; Lo $ |clerk for Chevrolet, transferrin 
iain alleen mie ie dee | ESTROrT —&. A. Erickson has/to Oldsmobile parts and servion 
regula-| president, Ben McGahey; |resigned as assistant general serv-| in 1924. 


standards com. ton Ae aon. oe cae | ten manager of Oldsmobile to be- 
|ing directors: L. P, Evans, Donald 


and highway 
tions. come parts and service manager 


Cooperate with newspapers for) Neese, John Jones, E. O. Clifton |for Mercury, it was announced last 


P. R. Ward Expands 
acceptance of only legitimate ad- | week by Joseph E. Bayne, Lincoln- c 
vertising copy. | sad, Bagene Welecs, | Mercury general sales manager. Py; ub), Ce inne ‘one an 
aia ymouth), eveland, as ex- 
In launching his program, Pierce | 


: There are profit-making opportunities in | Erickson had been a General Mo-| panded its showroom and im- 
appointed committees which in- AN Want Ads. See inside back cover. 


EVERY BODY-POUND SAVED 
IS A PAYLOAD-POUND GAINED 











Revolutionary ALUMINUM-MAGNESIUM Construction 
of ARMORLITE Van Panels Cuts Body Weight Tremendously 


sleek, streamlined exterior makes a most 
effective ‘traveling billboard’’ to adver- 
tise your business. 


This dramatic reduction in deadweight 
means a profitable increase in pay- 
load, with more profits per trip for you. 
What's more, when running empty this 
weight reduction saves on gas, tires and 
wear and tear. 


ARMORLITE’s larger interior gives you 
more room for bulky loads. And the 


Find out for yourself about the many 
money-saving, profit-building features 
of ARMORLITE van panels. Write to- 
day for free illustrated literature, prices 
and the name of your local distributor. 


wos 


— 





By the World’s Largest Builder of Submarines 
AVAILABLE THROUGH TRUCK DEALERS EVERYWHERE 


Commercial Body Division, ELECTRIC BOAT COMPANY, Groton, Conn. 
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Packard Gives 15-Cent Raise .. . 





UAW Tieups Are Settled 


At Three Plants 


(Continued from Page 1) 


Another favorable sign was the 
conclusion of wage-contract agree- | after only comparatively short idle- 
ments at Packard and at two of| ness periods. Part of this anti- 
the largest automotive suppliers,| strike attitude on the UAW’s part 
Houdaille-Hershey and Thompson| was undoubtedly linked to the fad- 
Products. | ing hopes for burial of the Taft- 

The Packard contract is the sev-| Hartley bill. But on the whole, the 
enth to be reached in the auto! speed with which the disputes were 
assembly field this year. Ford and| resolved boded well for future la- 
Studebaker are the only assemblers | bor-management relations in the 
whose contracts are still in nego-| auto industry. 
tiation. The shutdown of car assembly 

What industry observers view aS| gt the Rouge plant lasted four 
the last remaining labor threat to| days, starting June40 when Ford 
auto production—a strike of soft-| aecused 150 body workers of en- 
coal miners—seems to hinge close- | gaging in a “slowdown and sabo- 
ly on the fate of the Taft-Hartley | tage of equipment.” Union lead- 
bill. | ers said production was below 

If the measure becomes law, schedule because the foremen’s 
as most Washington forecasters | strike had prevented adequate 
expect, President Truman will be supervision in the body depart- 
empowered to halt such a “na- ment. 
tional paralysis” tieup as a soft The dispute was settled, it was 
coal strike by the expedient of | jearned, during the continuing ne- 
obtaining a court injunction. | gotiations between Ford and the 
Should the Taft-Hartley bill fin- UAW. All operations except the 
ally go down to defeat, however, Mercury assembly line were re- 
John L. Lewis will have a free | symed last Monday, and the com- 

rein to let his miners strike on pany said body production was 

the July 1 deadline date. back on schedule. Shortage of sup- 

With the coal negotiations mark- plies kept the Mercury line at the 
ing time, it seemed obvious that/ Rouge closed through last week. 
Lewis was waiting for the ultimate! Three Chrysler Corp. plants re- 
determination of the Taft-Hartley opened Wednesday after a two-day 
measure so as to know just how! suspension because of a wildcat 
far he could go in his dispute with| strike of 85 material assembly 
the mine owners. handlers at the DeSoto-Wyoming 

The big CIO and AFL locals were| Ave. plant in Detroit. The two 
girding for the worst, however,| other plants made idle were Chrys- 
after waging allout battles against | ‘er Jefferson Ave. and Chrysler 
what they branded the “slave la- | Kercheval Ave. 
bor” bilk Pro-labor observers on| The UAW DeSoto local agreed 
Capitol Hill conceded that only a| after a night-long meeting with the 
miracle could stop the Senate and| company to submit the dispute to 
House from overriding a presiden-| established grievance channels. The 
tial veto. 85 strikers were protesting a three- 

Early sentiment for a nationwide | 44y layoff handed a fellow worker 
“revenge strike” protesting the for mishandling of materials. 
Taft-Hartley act evaporated, Hudson Ups Salaries 
though, as union leaders made it| Hudson’s wage dispute with its 
known they would carry the fight| unionized salaried workers was 
against the bill into the federal | settled when the company offered 
courts. Labor attorneys indicated| an increase of $26 a month or 9 
that among the measure’s features| percent, whichever is_ greater. 
to get especial attention will be| “White collar” pickets prevented 
the ban on the closed shop, the| production workers from entering 
prohibition of secondary boycotts, | the plant June 11-12 and forced the 
and the restrictions on union par-| company to halt operations those 
ticipation in political campaigns. | days. 

Production stoppages at Ford The new Packard contract has 








New Features... 





NIGHT SCENE of Lonnie Hull's new Dodge-Plymouth dealership in Los Angeles. Hull 
credits Automotive News for first bringing to his attention some of the key features of 
his new plant. Besides new car and truck showrooms, the building features a spacious 
service department with six twin-post hoists, a complete machine shop, parts and acces- 
sory departments. Next door is a used car lot, while several blocks away is the paint 
and body repair plant. 





TRUCK SHOWROOM at Lonnie Hull's is spacious and well lighted to display new 
models te best advantage. Extra wide and high doorway permits largest units to be 
bronght inside for exhibit. Del Adams, assistant sales manager (above, left) checks 
1947 Dodge cab-over-engine truck, while Jack Alexander, truck salesman (extreme 
righ). demonstrates 1947 Dodge panel truck to customer. 


Rouge, DeSoto and Hudson ended | 











Strike-Curb Bills Pass 


In Ohio, Pennsylvania 

DETROIT. — Secondary boy- 
cotts and jurisdictional strikes 
were outlawed in legislation en- 
acted by both the Pennsylvania 
and Ohio legislatures last week. 
The labor-control measures 
passed just before both legisla- 
tures adjourned. 

Another Pennsylvania enact- 
ment denies jobless benefits to 
strikers, bans walkouts by pub- 
lic employes and requires com- 
pulsory arbitration of public 
utility disputes. The Ohio labor 
bill also forbids mass picketing 
and strikes for “featherbedding” 
practices. 





a two-year duration and provides 
a flat 15-cent-an-hour raise for the 
company’s 9,000 workers. The wage 
agreement differs from others pre- 
viously reached, which gave an 
11%%-cent straight raise plus six 
paid holidays—or the equivalent of 
15 cents an hour. 

George T. Christopher, presi- 
dent of Packard, said the com- 
pany and UAW Local 190 agreed 
that “it was to the individual 
employe’s advantage to make the 
hourly wage increase 15 cents and 
waive holiday provisions.” Any 
holiday work will continue to 
receive double-time payment on 
the current basis, he added. 
Other features of the Packard 
contract are: a union pledge to 
dismiss portal-to-porta) and super- 
seniority suits filed against the 
company; pay inequities adjust- 
ments ranging from 2 to 16 cents 
an hour for 1,000 hourly-rated 
workers; pay raises for salaried 
workers, and a Christmas bonus. 
The 15-cent increase is retroac- 
tive to April 28. Christopher said 
the total “package” would add 
$2,600,000 a year to Packard’s labor 
costs. 

Surprises Due? 

No news was forthcoming from 
either the Ford or Studebaker ne- 
gotiations with the UAW, but the 
very length of the discussions lent 
support to predictions that both 
settlements might be of a startling 
nature. 

Probably the biggest issue un- 
der discussion at Ford is the 
union demand for a pension plan, 
the demand which blocked set- 
tlement of the negotiations sev- 
eral weeks ago along the lines 
of the General Motors-Chrysler 
“formula.” 

Ford’s offer of a “formula” raise 
was rejected by the union, which 
insisted on inclusion of an old-age 
retirement plan in the final con- 
tract. 

The UAW strike vote, now being 
taken at all Ford plants, “is mere- 
ly a precautionary measure,” union 
spokesmen assert. The Ford-UAW 
contract is being continued on a 
day-to-day basis pending the com- 
pletion of negotiations. 

At South Bend, both Studebaker 
and the union declined comment 
on their contract discussions. The 
company and union were reported 
to be drawing up a unique form 


of social security program affect- | 


ing each Studebaker worker. 

Both Thompson Products and 
Houdaille-Hershey granted 
raises conforming to the 15-cent 
pattern. 


* * * 


Neb. Closed-Shop Ban 


Wins First Court Test 
LINCOLN, Neb.—Validity of 
Nebraska’s anti-closed shop amend- 
ment has been upheld by Lancaster 
County District Court Judge Ralph 
Wilson. Ruling in a test case filed 
by the AFL, Judge Wilson held 
that the state _ constitutional 
amendment adopted at the 
election infringes on and violates 


no provision of the federal consti- | 


tution. 
It was further held by the court 


that the amendment does not in- | 


fringe on the national labor rela- 
tions act and that a closed-shop 
provision in any labor contract 
then in existence became invalid 


at the effective date of the amend- | 


ment. 

Labor spokesmen said the case 
would be appealed immediately to 
the Nebraska supreme court and 
was expected to be taken eventu- 
ally to the U. S. Supreme Court as 
a test case for all such anti-closed 
shop bans now in force in 16 states. 


wage | 
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TRUCK SECTION 


Truck Newsreel. .. 








BREAKING GROUND for the construction of a new GMC Truck & Coach retail sales 
and service building at Memphis, J. E. Singer, Memphis zone manager, lifts the first 
shovel of earth as Porter Grace, Memphis chamber of commerce; G. R. Allen, develop- 
ment engineering department, and J. B. Mosley, Memphis retail sales manager, look on. 
At Third and Georgia streets, this factory branch will provide 36,000 square feet of 
truck facilities, featuring one-stop service and complete stocks of parts and accessories. 





J. 4. O'NEILL (third from left), recently promoted to assistant manager of fleet sales 
for Ford Motor Co., is shown discussing plans with (left to right) W. E. Kimbrough, 
manager of truck sales; S. M. Copland, manager of fleet sales, and J. D. Ball, director 
of truck and fleet sales. 





TRUCK DEPARTMENT PERSONNEL of Chevrolet dealers in the Minneapolis zone 
are holding sectional meetings at which the latest developments in truck sales and 
service are discussed. Photo shows a dealer meeting at Chippewa Falls, Wis. Similar 
sessions have been held recently in Minneapolis, St. Paul, Owatonna, Minn., and Fargo, 
N. D., under the direction of 0. E. Hilligoss, zone commercial and truck manager. 


|. yg) RESTRICTIONS ON MOTOR TRANsponT “= 
| CS ARE RESTRICTIONS ONTHE PuBLic:: 





| SHORT, PUNCHY MESSAGES, designed to give the public a better understanding 
| of motor transport, are carried on a fieet of trailers rolling between Fruechauf Trailer 
plants in Cedar Rapids, Ia., and Detroit. Front panels of stainless steel vans read 
‘“‘Trucks Feed America,’’ rear doors are lettered with capsule comments such as ‘‘Every- 
thing You Eat, Wear, Use Is Moved By Truck,’’ and ‘‘Motor Transport Is Fast—Often 


Faster Than The U. S. Malis.’’ Side panels of the trailers carry messages similar to 
the above, including ‘‘Motor Transportation Pays More Wages Than All Other Forms of 
Transportation Put Together,’’ and ‘54,000 U. 8S. Communities Have No Delivery Ser- 
vice Except Motor Transport!’’ 








ONE OF THE ‘“‘WESTERN”’ models recently announced by International Harvester, 
a model W-4064-H full-truck and full-trailer combination, was recently purchased by 
Los Angeles-Seattie Motor Express, Inc. The W-4064-H full truck (with full-trailer) 
has a wheelbase of 239 Inches and is powered by a model NHB-600 Cummins diesel 
engine. It also has a No. 7741 main transmission, No. 703A auxiliary transmission and 
Timken 3012 rear-axle assembly. The Brown Industries aluminum body on the truck 
| ls 22 feet long and on the trailer 20 feet long. 
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TRUCK SEGTION 


Alpha Metals Introduces 


Solder with Triple Core 

Alpha Metals, Inc., has introduced | 
Tri-Core, a solder with three inde- | 
pendently filled cores of pure rosin 
flux for fine radio and electrical 
work. 

Additional information may be 
obtained by writing the Tri-Core & | 
Core Solder Division, Alpha Metals, | 
Inc., 363 Hudson Ave., Brooklyn 1, | 
N. Y. 
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See your AMALIE Distributor or write Dept. V 


AMALIE DIVISION 
L. SONNEBORN SONS, INC. 
88 Lexington Avenue, New York 16, N. Y. 
Refineries: Petrolia and Franklin, Pe. 
Plant: Nutley, N. J. 
in the Southwest: 
Senneborn Bres., Dalles |, Texes 


MAXIMUM 
COMMISSIONS 


Resolute’s intensive spe- 
cialization makes possible 
economies in operation 
which result in increased 
profits to the producer 


and increased protection 


for you. Write for full 
particulars. 


A New England Stock Company 
Chartered in 1926 


RESOLUTE FIRE 


350 MAIN STREET 
HARTFORD 4, CONN. 


FASTER-FILLING 





No spilled gaso- 
line, no wosted 
time! Fifteen makes of automotive vehicles now 
include VENTALARM signol as stondard fac- 
tory equipment. That means fast-fills -—- no 
spills. 

*T.M, Reg. U.S. Pat. Off. 


SCULLY SIGNAL CO. 
88 First Street 
Cambridge, Mass. 
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Car, Truck Ou 


tput Estimates 


By Automotive News 


PASSENGER CARS 
(U. 8. PRODUCTION ONLY) 


Grand Total, Cars and 
Trucks, U. S. and 
Canada 





102,653 55,647 


Week Week Total Total 
Ended Same Ended Total Jan. 1 to Jan. 1 to 
June 21, Week June 14, dune June 22, June 21, 
1947 1946 1947* 1947 1946* 1947* 
GENERAL MOTORS .. 31,614 18,114 31,066 92,296 148,075 669,552 
oe 5,601 2,821 5,537 16,503 23,780 119,380 
Cadillac ......... .. 1,901 637 1,276 3,882 6,798 27,169 
Chevrolet ...... . 15,590 9,113 15,278 46,462 70,658 329,005 
Oldsmobile ..... 3,996 2,487 4,164 11,955 21,076 90,197 
| Pontiac ..... . §,126 3,056 4,811 13,494 25,763 103,711 
CHRYSLER ...... 15,899 12,682 16,538 418,993 239,803 356,915 
De Soto ..... 1,128 1,301 1,614 4,469 28,135 34,807 
Dodge ... 5,114 4,247 5,012 15,278 80,621 100,503 
Plymouth 7,843 5,489 7,602 22,821 98,793 174,609 
Chrysler . 1,814 1,645 2,310 6,425 32,254 46,996 
FORD ..... . 18,844 ry 13,277 41,889 135,873 350,387 
SR ea ieeb ssa eee 11,407 10,757 33,940 115,887 277,628 
SE wh chee dass 609 595 1,803 2,449 14,694 
Mercury ....... 1,828 , 1,925 6,146 17,537 58,065 
CROSLEY 375 44 373 1,137 153 8,423 
HUDSON 2,748 2,261 1,431 6,685 34,141 58,481 
KAISER . 842 eave 1,474 3,384 2 21,467 
FRAZER 2,110 aie 1,448 4,764 ~~ 23,818 
TES b ot vc ives 2,662 2,419 2,714 7,601 37,841 56,809 
PACKARD ...... 1,034 1,164 936 3,010 10,616 21,844 
STUDEBAKER .. 2,367 1,557 2,422 7,231 22,821 58,270 
WILLYS?+ . 671 oon 515 1,530 err 14,943 
Total Cars, U. S. ..... 74,166 38,241 72,191 218,520 629,325 1,640,939 
*Station wagons. *Revised. 
4a . * * * . 
COMMERCIAL CARS 
(U. 8S. PRODUCTION ONLY) 
Week Week Total Total 
Ended Same Ended Total Jan. 1 te Jan. 1 to 
dune 21, Week dune 14, June June 22, June 21, 
1947 1946 1947* 1947 1946* 1947* 
| CHEVROLET 3,542 4,550 2,172 7,096 72,882 129,443 
RE eee 6,281 sees 6,218 18,616 64,936 148,090 
ss Are ar 3,629 1,981 3,424 ‘10,697 52,077 87,054 
INTERNATIONAL 3,218 2,773 3,246 9,704 44,237 70,863 
Ee 1,714 1,741 1,635 5,155 28,004 42,554 
STUDEBAKER ... 1,288 584 1,173 3,818 15,137 31,561 
GMC Serv seasee’ 843 79 772 2,337 4,334 33,696 
RR eo6 5:6 s 497 298 487 1,462 5,706 11,544 
aca. y's ea + x 58 421 , 414 1,195 5,167 8,704 
0 Seer 440 409 1,285 3,241 10,082 
DIAMOND T ..... 301 ‘s 296 834 3,748 7,762 
FEDERAL 243 148 99 586 2,539 4,449 
CE ee 11 53 14 69 1,425 2,355 
MISCELLANEOUS .... 518 183 527 1,560 12,541 9,743 
CROSLEY ....... 78 ig 68 224 hue 1,250 
Total Trucks, U. S. .. 23,024 12,690 20,954 64,688 315,974 599,100 
Total Cars, Trucks, 
7 TR 97,190 50,931 93,148 283,208 945,299 2,240,039 
Total Cars, Trucks, 
Canada 5,463 4,716 5,307 16,002 74,934 121,672 


98,455 299,210 1,020,233 2,361,711 





Note: Combined U. S. and Canada car and truck output in the com- 


parable week of 1941 was 128,084 units. 





*Revised. Miscellaneous includes Autocar, Divco, Marmon H,, Brockway, 


Four-Wheel Drive, Sterling, etc. 


Week’s Output Rises to 97,190 
Despite Labor Flareups 


(Continued from Page 1) 


to include the output of. both U. S. 
and Canada. 

John R. Davis, Ford sales chief, 
announced that Ford output would 
be increased 15-20 percent during 
the last half of 1946. 

At Nash, R. A. DeVlieg, vice- | 
president in charge of manufac- 
turing, announced that Nash out- 
put would be hiked “at least 10 
percent in the last half.” 

Similar increases are planned, | 
or hoped for, by almost every 
other vehicle builder in the in- | 
dustry. 

Meanwhile, steel, copper and lead | 








prices continued to rise with de- 
coal strike at present | 


of auto makers for the rest of the | 
year. 
Threat of the 


coal strike has 


| already caused scrap metal prices 
| to advance sharply in the last two 


weeks. Dealers say that heavy steel 
operations and attempts to build 


|}imventories are the main factors 


in the rise. 

It was added that this is the 
season when mills traditionally at- 
tempt to build inventories, such 
tradition resulting from the fact 
that John L. Lewis has tied up 
annually 
for the past few years. Due to 
increased operations, mills have 
been unable to increase inventories 
to any appreciable extent. A coal 
the effect of 
depleting stocks even further. 

Steel output continued last week 


at near capacity, with the Amer- 
ican Iron and Steel Institute’s 

index figure at 95.8 percent, down 
only slightly from the week be- 
fore. 

General Motors passenger car 
output remained steady last week 
with an estimated 31,614 cars built, 
compared with 31,066 the week be- 
fore. 

With its Rouge lines reopened, 
Ford turned out an estimated 13,- 
844 last week compared with 13,277 
the previous week. However, Ford's 
Mercury line in Detroit remained 
idle. 

Chrysler’s labor troubles held 
the corporation to an estimated 
output of 15,899 cars last week 
after 16,538 were turned out the 
week before. 


Kaiser-Frazer scheduled the out- 


put of 2,952 cars last week after 
building an actual total of 2,922 
the previous week. Through last 
week K-F had built about 10,000 
ears this month, which puts this 
company on the way to the best 
monthly total in its shert history. 

Nash built an estimated 2,662 


cars last week, compared with 2,- | 


714 the week previous. 


Packard output last week is esti- | 


mated at 1,034, compared with an 
actual total of 936 the previous 
week .when a half-day’s output was 
lost due to a dispute at the Briggs 
plant here. 

Studebaker built an estimated 
2,367 cars and 1,288 trucks last 
week. The week before, Studebaker 
accounted for a total of 2,422 and 
1,173. 





10e7 


Seiberling Cuts 
Prices 3-18.6% 


AKRON, O.—Reductions ranging 
from 3 to 18.6 percent in consumer 
prices of passenger car and truck 
tires and tubes were announced 
last week by Seiberling Rubber Co. 

Col. J. L. Cochrun, the company’s | 


45 
vice-president in charge of sales, 
said that the new retail schedule 
brings the price of popular-sized 
passenger car tires down to less 
than prewar prices. The company’s 
independent dealers will partici- 
pate in a portion of the reduction, 
he said. 


You get the best results in our Classified 
Section, inside back cover. 





WORLD’S MOST WIDELY 
USED BECAUSE THEY 
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Practical Protection 


Every year hundreds of dealers 
sell thousands of STUR-DEE 
GRILL GUARDS with profit to 


themselves and very important 





| benefits to their customers . . . 
| because the STUR-DEE, fastest- 
selling of grill guards, is scien- 
tifically engineered for maximum 
protection of costly grills, radi- 
_ ators. fenders, headlights, etc. 


| Easy to install—liberal discount. 


Write for bulletin and details. 


VOLTZ BROTHERS 


Iuconporated 


FF 


iL 








SERVING SINCE 1869 


2520 South Indiana Ave 


nue, Chicago 16, Illinois 


Quantity 


PRODU 


CTION 


of 


GREY IRON 


SF 
* 
rf 


ONE OF TH 


CASTINGS 


E NATION'S 


LARGEST AND MOST MODERN 


PRODUCTION 


Se 


"l 


FOUNDRIES 


ESTABLISHED 1866 


ieee ed bY 


FOUNDRY DIVISION 


MAIN OFFICE AND MA? 
CHATTANOOGA 





YUFACTURING PLANTS 


2, TENNESSEE 





(Continued from Page 3) 
sation. Amends the law by provid- 
ing for downward adjustment for 
employers’ contributions to a min- 
imum of .5 percent under certain 


conditions. 
* + * 


Proposals affecting the industry, 
which failed of passage, are briefly 
outlined: 

HB 980, Insurance Agents Bill. 
Aimed directly at automobile deal- 
ers; would have prohibited auto- 
mobile dealers from writing insur- 
ance, but was recommitted to com- 
mittee on insurance, after strenu- 
ous opposition by our automobile 
dealer members of the house and 
other friends. An attempt was sub- 
sequently made to revive the meas- 
ure, by introduction of Resolution 
No. 63 in the House, calling for 
an investigation and study of the 
abuses existing, by the Joint State 
Government commission during the 
next two years. Resolution 
mained in committee. 


HB 1020, Tandem Axle Bill. 


Would have amended vehicle code 
by reclassifying two-axle tractors 
and two-axle semi-trailers, putting 
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NEW BUILDING of Rhoades Garage (Hudson-Packard-Willys-International) at 
Kenyon, 0. The showroom is 50 by 565 feet, plus 90 by 55 feet of parts and service 
shop. The cost of the building was $32,000, according to E. J. Rhoades. 





them in the same group with a| chaser of new 1947 automobile from 
truck and full trailer. | reselling at a figure higher than 
SB 792, Price Control Bill.| the established retail price; would 
Would have prohibited the sale of | have involved red tape similar to 
new and used automobiles in ex- those under NRA or OPA; consti- 
cess of retail delivered prices es-|tutionality was doubtful, and en- 
tablished or suggested by the man- | forceability practically impossible. 
|ufacturers. The measure as writ-| Dealers rallied quickly to the call 
ten,—vigorously opposed by the/|for action against this resurrec- 
| membership—would not have (in|tion of the “Blue Eagle” of Hugh 
| the opinion of many) covered inter- |Johnson’s day, and the OPA of 
state deals; would not have stop-| more recent fame. For awhile we 
ped “under the table” cash deals; | thought some of the Republicans 
would not have stopped the pur-|had gone “New Deal” on us! 
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TRUCK SECTION 


Demand Offsets Reduction Campaign eve 


reports an unexpected upsurge 
of buyer demand in early June, 
catching dealers short of cars. 

Despite the hue and cry about 
prices, Gorson says, there is no 
softening of prices. He pointed out 
that dealers would like to buy 
them cheaper and sell them cheap- 
er, but the selling public is resist- 
ing any efforts to knock down the 
price. 





* * * 


ROM the Midwest, Ray Hay- 

ward, of Omaha, says that he 
believes any product in short sup- 
ply will hold its price and possibly 
advance in his area during the 
next 90 days. However, he reports 
that the retail market is off about 
30 percent in the section. Hayward 
reports that pressure to interfere 
with sale of nearly new cars has 
boosted the price $100 to $150, 
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Used Car Prices Rise 
Despite Resale Drive 


(Continued from Page 1) 


whereas the price had been de- 
clining before. 

“Will people ever learn to let 
the law of supply and demand 
alone?” Hayward asked. 

A. A. Purchase, of Norfolk, Va., 
says that prices are firm but sales 
slow for the last few weeks, with 
some price resistance. He reports 
prices at Roanoke a bit higher. 

* * * 
TN NEW ORLEANS, S. B. Jacob- 
son says that late model popular 
cars are holding while heavier cars 
have sagged a little, as have older 
models. The overall softening is 


Three Auctions Closed 


By Massachusetts 

BOSTON .—Representatives of 
the Massachusetts Registry of 
Motor Vehicles and state police 
have closed three used-car auc- 
tions recently operated in Con- 
cord, Brookfield and Wilbraham, 
small communities respectively 
in the Boston, Worcester and 
Springfield areas. 

Massachusetts law does not 
allow for the auction of second- 
hand cars in the manner in 
which the auctions were being 
run. Test case was that of 
James B. Moffett, a used-car 
dealer who also holds an auc- 
tioneer’s license. He was re- 
fused a license by the select- 
men of Wilbraham on advice of 
Town Counsel Ernest Hobson. 
Moffett said he plans to carry 
the issue to the state .house to 
try to clear the way for such 
sales. 


about 10 percent, he said. Regula- 
tion W is interfering with the mar- 
ket, he added. 

Charles J. Stover, of Birming- 
ham, Ala., says that dealers are 
appraising the same unit with a 
variation of $200, indicating, in 
his opinion, a drop of about $100 
on late models. After the drop, 


| he expects a gradual decline un- 


til late summer. 

J. B. Leathers, of Durham, N. 
C., says that prices have popped 
up and that cars are not as plenti- 
ful as they were 30 days ago. 

In Buffalo, prices are reported 
holding firm at near peak levels, 
but buyer resistance is creeping in. 
Some dealers report many are 
looking but few are buying. 


$20 Million Plan 
For Expansion Set 


By Ethyl Corp. 


NEW YORK.—A $20,000,000 con- 
struction program for expanding 
its manufacturing facilities is an- 
nounced by Ethyl Corp. 

This expansion, according to 
President Earle W. Webb, is in 
anticipation of the increased pub- 
lic demand for high quality gaso- 
lines. 

The new investment will provide 
for additional manufacturing ca- 
pacity at the company’s Baton 
Rouge (La.) plant. Occupying 200 
acres, the plant has been marked 
by continuous expansion ever since 
construction began in 1936. 

New construction will include a 
substantial addition to tetraethy] 
lead facilities and corresponding 
increases in capacity for the pro- 
duction of sodium, chloride and 
ethyl chloride. 


In addition to this increase in 
production facilities, Ethyl Corp. 
has also announced plans to con- 
struct terminal storage plants on 
the East and West Coasts and in 
the mid-continent area. A drum- 
ming plant at Baton Rouge is 
planned for shipments to custom- 
ers in less than tank car quantities. 


Corrosion Resistance 


Corrosion resistance through 
metalizing is the dominant theme 
of the April, 1947, issue of Metco 
News, published quarterly by Met- 
allizing Engineering Co., Inc., Long 
Island City. 
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TRUCK SECTION 


Chrysler Warns 
Regional Heads 
On Goodwill 


DETROIT. — Regional managers 
serving the Chrysler division, Chry- 
sler Corp., in all of the 28 regions 
into which its territory is divided 
nationally were in Detroit last 
week. The purpose of the meeting | 
was a general and comprehensive | 
discussion of the liaison between 





| gathering. All 





the factory and its dealer body, 
with emphasis on the problems | 
presented by the current shortage | 
of cars. | 


President David A. Wallace, of 





| ments 


the Chrysler division, General Sales 
Manager Stewart W. Munroe, As- 
sistant General Sales Manager 
Joseph A. O’Malley and other di- 
vision executives addressed the 
of the speakers 
stressed the necessity for courteous 
and patient handling of the public 
during the present abnormal con- 
ditions. 

Regional managers were in- 
structed to impress upon their re- 
spective dealer groups that their 
future success will be influenced 
largely by what they do to hold 
customer goodwill in the face of 
unavoidable delays and disappoint- 
in the delivery of new 
cars. 


“LITTLE GIANT” CARGO TRAILERS 
ENGINEERED FOR YOUR REQUIREMENTS 


LOW IN PRICE 


IMMEDIATE 


HIGH IN QUALITY 


Retails at 


*169” 


FOB Factory 
Worcester, Mass. 


DELIVERY 


For Information Write 


Mfg. by CHAUVIN INDUSTRIES, INC. 


383 Shrewsbury St. 





American Automobile Risks Incorporated 


16 Liberty Street 


‘“‘An organization dedicated to and specializing in the Insurance 
requirements of Financial Institutions.’’ 





For All Chevrolet, Dodge 
and Ford Pickups 


SMASH-HIT REAR BUMPERS .. 
combination bumpers with 
Be an Appreciated Dealer 


recessed trailer hitch. 


Tel. 6-8128 


for insuring financed automobiles an ideal 
adjunct to their operations. For complete 
details without obligation write 


Worcester 4, Mass. 


SELF-FINANCING 
AUTOMOBILE DEALERS 
Will Find 
“THE AMERICAN PLAN” 


New York 5, N. Y. 








| 





are fast selling, 
rear-end braces and 


... Equip all new Pickups with a SMASH-HIT 


Rear Bumper. 


end protection are also available. 


THE PERRY COMPANY 


DO YOU 


AN EMPLOYES’ HOUSE ORGAN? 


Active newspaper men in Detroit 


ting out a smart, breezy magazine for you, whether you have 
100 employes or 5,000. Will start the project or pick it up from 


Smash-Hit Grille Guards for Front- 








Write today! 
725 


Pr. 0. BOX 5 
WACO, TEXAS 






HAVE | 


| 
| 


can take on the work of get- 


here on in. No obligation for inquiry. 


Box AN6 
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| Obituaries 


| Frank Goodwin, 


‘Safety Crusader, 
Is Dead at 72 


FAIRHAVEN, Mass. — Frank A. 
Goodwin, 72, Massachusetts reg- 
istrar of motor vehicles for 17 
years prior to his retirement in 
1944, died June 15 at his home after 
a long illness. He had been in poor 
health since undergoing an oper- 
ation last December. 

Goodwin sought and served in 
many public offices, but, it was as 
registrar that he was best known. 
The headlines carried his admin- 
istration of the motor vehicles de- 
partment constantly as he fought 
“the fix” in automobile violations 
and battled continuously for high- 
way safety. 

His battles with the judiciary, 
when he accused them of being de- 
linquent in their duties to punish 
drunken drivers, were legend. “Give 
me the names and I'll take away 
their driving licenses,” Goodwin 
often said when an alleged violator 
was freed by the courts. 

During the years he served as 
registrar he never drove a motor 
vehicle himself, explaining that it 
would be embarrassing if he had to 
revoke his own license. A three- 
year-old grandchild was killed by 
a truck during one of his safety 
drives, and it was about that time 
he fathered semi-annual inspection 
of motor vehicles. 

* * * 


Wilfred J. Dunn 

MONTREAL. — Wilfred J. (Bill) Dunn, 
well-known in the motor truck and equip 
ment business throughout Canada, died at 
his residence here last week. President of 
the Gardner Equipment Co., at the time 
of his retirement a year ago due to ill 
health, he had been associated with the 
motor truck trade for over 25 years. Pre- 
vious to his connection with the company, 
he was general manager in charge of ser- 
vices and stock room for the White Motor 
Truck Co. in Toronto and Vancouver and 
earlier served as general superintendent of 
maintenance and service of all Canadian 








factory branches of the Gotfredson Motor 
Corp. 
He is survived by his wife and two sons. 
* * io 


Paul Alexander 
LAURENS, 8. C. — Paul Alexander, 54, 
head of the local Buick dealership, died 
at the Laurens County Hospital June 9 
after a brief illness. 


* * * 
Benjamin H. Shantz 
LOWVILLE, N. Y.—Benjamin H. Shantz, 
52, who had been engaged in the automo- 
bile business with his two brothers for 
many years, died recently of a heart con- 
dition. His brothers, A. Arthur and C. 
Earl Shantz, still operate the business. 
* * * 


Ervin McKeever 
WAXAHACHIE, Tex.—Ervin McKeever, 
Ferris (Tex.) auto dealer, died recently in 
a Waxahachie hospital. He was 56. 


* * * 


Stephen C. Gilbert 

CHARLESTON, S. C.—Stephen Capers 
Gilbert, 59, one of Charleston’s early au- 
tomobile dealers, died May 31 at his home 
here. Mr. Gilbert was associated with 
Paui-Gilbert Motor Co., the Oakland- 
Pontiac Co., the Paul Motor Co. and the 
Fort Sumter Chevrolet Co. 


* oa * 


John Flanagan 
ROCKY MOUNT, 8. C.—John .Flanagan, 
45, formerly general manager of the Twin- 
County Motor Co., died June 1 at the 
home of his mother in Greenville, N. C., 
following a long illness. 
* * * 
Charles De Hoff 
COLUMBUS, O.—Charles De Hoff, 61, a 
used-car dealer here, was killed near Dela- 
ware, O., when an automobile he was driv- 
ing struck a concrete abutment. Mr. De 
Hoff was associated with Lee & Bud’s 
Auto Sales, Inc., of this city. 
* * 7 


Sam G. Bailie 

PHOENIX, Ariz.—Sam G. Bailie, 76, or- 
ganizer of the Arizona Automobile Assn. 
and its secretary-manager 22 years, died 
here June 14. He initiated school-boy traffic 
patrol programs in Arizona schools and 
helped provide automobiles to high schools 

courses. 

* * 


George W. Vinall 
MEREDITH, N. H.—George W. Vinall, | 
who was one of the first automobile dealers | 
in this section, is dead. He was a native 
of Peterborough, N. H., where burial ser- | 


vices were held. 
* * * | 


Grover C. Abney 

RINGGOLD, Ga.—Grover C. Abney, 62, | 

head of Ringgold Motor Co. (Dodge-Plym- 
died recently at his home here. 


Production U Pp | 


On Home Trailers 


WASHINGTON. — Production of 
coaches in | 
April totaled 5,392 units, according | 
to the Bureau of the Census. Ship- 
ments during the month amounted 
to 5,437 units, and were valued at 





$8,600,000. 


| 
| 
| 


HUNDREDS OF TOWNSFOLK turned out 





for the opening of the new $100,000 build- 


ing of Smith Motor Co. (Dodge-Plymouth), Newberry, S. C. Dancing was a feature of 
the opening. The building covers a block. Owner Bill Smith has been a dealer in New- 


berry for 34 years. 


U.S. Investigates 
Gas Price Hikes 
On West Coast 


WASHINGTON.—Atty. Gen. Tom 
Clark said last week that a grand 
jury investigation will be conduct- 
ed in the southern district of Cali- 
fornia at Los Angeles with ref- 
erence to recent increases in the 
price of gasoline in the Mountain 
states and Pacific Coast areas. 

“Gasoline price advances in the 
Mountain states and Pacific Coast 
areas,” said Clark, “have averaged 
approximately 3 cents per gallon, 
exclusive of taxes, since removal 
of price control in July, 1946. Since 
a comparatively small number of 
companies occupy a predominant 
position in the two areas, concert- 





ed action to restrict competition 
may place in the hands of a few 
companies the power to fix mo- 
nopolistic and non-competitive 
prices on the sale of gasoline.” 

Assistant Atty. Gen. John Son- 
nett, head of the antitrust division, 
stated: 

“Complaints received by the 
antitrust division have charged 
that price increases by competing 
oil companies were identical and 
were made simultaneously by the 
companies selling in each of the 
Mountain states and Pacific Coast 
areas. 


“The purpose of the inquiry be- 
fore the grand jury is to explore 
fully the price practices of the 
companies, in order to ascertain 
whether prosecutions for violations 
of the antitrust laws should be in- 
stituted.” 





ALUMINUM 


PRIMED A BEAUTIFUL GR 


With these new features— 


EEN 


ready for final coloring to match car. 


FULLY ASSEMBLED 


simply attach brackets and install in a few minutes. 


CURVED WASHER 


fits into trough for firmer installation. 


CHROME CENTER STRIP 


for beauty and streamlining. 


REDUCED DEALER PRICES 


for greater profits. 


SUN PROTECTION PLUS BEAUTY 





NO HOLES TO DRILL . . 


® Adjustable to any angle. 


- WON'T TEAR OR RIP 


® Conforms to contour of car. 


@ Chrome plated brackets. 


@ 5 sizes to fit all cars except Lincoln and Studebaker 


without split windshields. 


LIST PRICE 


$2995 


CAR DEALER’S REDUCED COST 


$15.95 


Please Specify 


Car Models 


Sold in Carton Lots Only —6 to a Carton — Wt. 43 Ibs. 


lerms—C.0.D. Im 


mediate Delivery 


F.O.B. Milwaukee 


Distributors 


CHARLES DISTRIBUTING CORPORATION 
2733 W. Wisconsin Ave, 


Milwaukee 8, Wis. 
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Behind Detroit Resale Furor . . . 





Used ’47 Buyer’s Market 


Called a Factor 


(Continued from Page 2) 


investigations may turn up one or 
two cases of skullduggery, but rou- 
tine policing methods should take 
care of that. 

“Our books are open at all 
times,” he said, “to both the sec- 
retary of state and the sales tax 
division.” 

DADA’s new plan to curb resales 
is in the form of a contract that 
provides that the person to whom 

a car is sold agrees that, if he is 
forced to sell in six months, he 
must first offer the car to the 
original dealer at 10 percent less 
than he paid for it. The buyer fur- 
ther agrees to allow the dealer to 
hold the title for that period. 

The contract has a penalty 
clause of up to 24 percent of the 
list price, and has been ap- 
proved by the state attorney gen- 
eral, secretary of state and 
DADA’s own legal counsel. 

Its use is optional with the 
dealer, and in cases where a buyer 
has to sell for reasons of real hard- 
ship, the dealer may waive his right 
to repurchase and allow the owner 
to resell at the top dollar. 

Detroit used-car dealers due to 
appear for license hearings include: 

Bert Baker, C. & G. Motor Sales, 
Mick Casey, Top Motor Sales, 
Pappy’s Used Car Lot, E. & J. 
Motor Sales, H. & A. Motor Sales, 
Sol Green and Sidney Wilson, Sav- 
age Motor Sales and Robert Auto 
Sales. 

Used-car dealers generally are 
confident that the state has no 
basis for its action. They are still 
operating in the usual manner. 

& * 


Says Va. Dealers Will Play 


Fair on Forced Resales 

RICHMOND, Va.—The Automo- 
tive Trade Assn. of Virginia and 
the Automobile Club« of “Virginia 
engaged in a newspaper debate 
last week over the merits of new- 
car dealers’ new plan of requiring 
six-month anti-resale agreements. 

Asserting that the plan would 

make legitimate purchasers “suf- 
fer unnecessarily,” Club Manager 
G. Wise Westcott decried the 
clause requiring the buyer to resell 
to the original dealer only at cost 
less depreciation. A man forced to 
resell within the six months be- 
cause of economic’ misfortune 
would be compelled to take a loss, 
he pointed out. 

John E. Raine, manager of the 
association, expressed confidence 
that if such a circumstance arose, 
a dealer would waive his option 
and allow the purchaser to dis- 
pose of the car as he sees fit, 
or else would pay back the full 
original purchase price. 

Raine reported that more than 
200 Virginia dealers have indicated 
they will employ this type of con- 
tract. The idea was developed by 
the association with the specific 
aim of halting profiteering in new 
cars, 

The ATAV manager countered 
Westcott’s charge that the plan 
would destroy goodwill, declaring 
that “there will be no goodwill 



















for anyone in the trade at all if 
the new-car resales racket 
lowed to continue.” 

The model resales contract drawn 


is al- 





up by the association provides that 
no new car can be resold in the 
six months until it has been first 
offered to the dealer, who can buy 
it back at the original price minus 


depreciation of 3 percent a month. 
* + * 


Ky. Weighs ‘Honor Plan’ 


On Optional Pact Basis 

LOUISVILLE, Ky.—Lew Ullrich, 
managing director of the Ken- 
tucky Automobile Dealers Assn., 
may suggest to members the adop- 
tion of an honor system to reduce 
the so-called “gray market” opera- 
tion in used cars. 

Ullrich said that such a plan 
may be offered if it is found to 
be in harmony with state laws. It 
would be based on a_ voluntary 
pledge by new-car buyers, binding 
the latter not to resell a newly 
purchased car for a given period 
of time without the owner giving 
the original dealer who sold it to 
him the first opportunity to buy 
it back. 

He said that the form of the 
pledge would be drawn up and 
submitted to the attorney general’s 
office for an advance ruling as to 
its legality. 


Phila. Order Survey Finds 


Many Seeking Second Car 

PHILADELPHIA.—A list of 
multiple new-car orders and pur- 
chasers, released last week by the 
Philadelphia Automobile Trade 
Assn., reveals that one out of every 
seven individuals on the waiting 
lists checked has previously pur- 
chased a 1946 or 1947 model. 

The association said the survey 
covered the lists of slightly more 
than a third of its membership. 

One out of eight prospective pur- 
chasers covered by the survey had 
orders placed with two or more 
dealers, it was found. Another dis- 
closure was that some individuals 
had received delivery of as many 
as seven new cars. 


“It must be remembered, how- 
ever, that some of these people 
may have perfectly valid reasons 
for owning two or more cars and 
the dealers may have full knowl- 
edge of this when making delivery 
of the second or more car,” PATA 
said. “Many of these registrations 
also indicate a trade; therefore, it 
is possible the first ’46 or ’47 car 
may have been traded to the 
dealer.” 





Half Iowa Dealers Use 


Repurchase Option 

DES MOINES, Ia. — Half of 
Iowa’s new-car dealers are mak- 
ing use of a repurchase option 
agreement to combat quick re- 
sales. 

R. H. Allen, Iowa NADA di- 
rector, says that the association 
counsel, Tom B. Roberts, has 
worked out a very satisfactory 
form. It provides that the orig- 
inal dealer have a six-month op- 
tion to repurchase at 10 percent 
off purchase price if the buyer 
decides to resell. The penalty 
varies from $300 to $500. 





MARTIN POLLARD, left, recently celebrated his 25th anniversary as a Chevrolet 
dealer in North Hollywood. Here Pollard is being congratulated by Gus Culbertson, 
Los Angeles zone manager tor Chevrolet. When Pollard started in business, North 
Hollywood had a population of 3,000 and was known as Lankershim. Pollard is also 
® partner in Chevrolet dealerships in Van Nuys and San Fernando, Calif. 


| 
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FORMAL OPENING of the Robert 8S. Howard Buick Co. at 9231 Olympic Bivd., 
Beverly Hills, Calif., was held last week. The new semi-two-story structure, containing 
33,000 square feet of floor space, was built during the critical material shortage period 
at a cost of $350,000. Bob Howard, owner of the dealership and son of C. 8S. Howard, 
head of the Howard Automobile Co., California Buick distributors, will devote his entire 
time to the operation of the new dealership, according to John E. Nolan, vice-president 


of the concern. 


by Congress. The late President 
Roosevelt set the historical prece- 
dent in the early days of his ad- 
ministration. 

Commenting on this, Senator 
Taft of Ohio said the veto “vio- 
lates the spirit of the Constitu- 
tion.” 

“Congress should always have 
the power of the purse strings,” 
Taft said. ° 

In his veto message to the 
House, the President said that tax 
reductions now would only increase 
inflationary pressures. 

“If these pressures are long con- 


Tire Dealers Rap 
Excises in Plea 
At Tax Hearings 


WASHINGTON.—Among the 
trade organizations filing briefs 
with the House Ways and Means 
Committee on the last day of the 
excise tax hearings was the Na- 
tional Assn. of Independent Tire 
Dealers. 

Charging that the retail tire 
dealer has become a “collection 
agency” for the government, han- 
dling a sizable part of his sale 
without profit, the NAITD said: 

“The National Assn. of Indepen- 
dent Tire Dealers represents many 
thousands of retail tire dealers in 
every state in the Union. Its mem- 
bers feel that excise taxes on tires 
and tubes are a burden to the deal- 
er and the public... 

“Insofar as these taxes were 
originated as relief measures, and 
such need is over, there is no fur- 
ther need for such taxes. They 
may now be considered as revenue 
producing measures, but that was 
not the original purpose. 

“The retail tire dealer has be- 
come a collection agency for the 
government, handling a_ sizable 
part of his sale without profit. Also, 
in many states, the excise tax is 
considered a part of the sale and 
the retailer pays a tax for the 
privilege of collecting the excise 
tax. 

“In view of the fact that the 
relief emergency for which such 
tax was created, because the tax 
is a burden to the retailer and an 
operating expense, and because 
such tax tends to reduce the pur- 
chasing power of the dollar, the 
National Assn. of Independent Tire 
Dealers, speaking for its members, 
respectfully urges that such ex- 
cise taxes be removed.” 


Frame Co. Builds 
Annex to Aid K-F 


READING, Pa.—A $600,000 addi- 
tion to the main plant of Parish 
Pressed Steel Co. here is nearing 
completion. The addition will en- 
able the company to meet increas- 
ing requirements of Kaiser-Frazer 
for automobile frames, K-F said 
last week. 

H. S. Lewis, president of the 
Reading company, said he expects 
to increase frame production sub- 
stantially from present output of 
35,000 to 40,000 monthly with the 
completion of the new structure. 
The company has been supplying 
frames for Kaiser and Frazer cars 
since January. 


No Tax Cut Till °49? 


GOP Likely to Block Truman Plan in ’48 
To Turn Political Tables 


(Continued from Page 2) 














tinued, and if essential readjust- 
ments within the price structure 
are long deferred, we are likely 
to induce the very recession we 
seek to avoid,” he said. 

Truman said reductions in in- 
come tax rates were not re- 
quired now to provide additional 
funds for business expansion. 

He called for immediate plan- 
ning for what he called a “thor- 
ough-going revision of the tax sys- 
tem.” 

He prefaced this by saying that 
if the bill became law, certain 
provisions which he regarded as 
inequitable would be frozen into 
the tax structure. This, he said, 
would delay the time when the 
government could make fair tax 
reductions. 

In asking for an over-all revi- 
sion of the tax system, the Presi- 
dent said: 

“We should consider not only 
individual income tax rates, but 
also the level of personal exemp- 
tions and many other adjustments 
in the personal income tax struc- | 
ture.” 

He also recommended considera- | 
tion of changes in excise, gift, 
estate and corporation taxes. 

“Such a program of tax adjust- 
ment and tax reduction should be | 
geared to the financial and eco- | 
nomic needs of this country,” he) 
said. “It will be an important con- | 
tribution to economic progress. 

“The timing of such a program | 
is highly important to achieve 
economic stability, to promote | 
the investment of capital, and to | 
maintain employment, purchas- | 
ing power and high levels of 
production.” 

Truman was not able to say | 
when he thought the time for tax | 
reductions would arrive. 

He said the time would qomna | 

| 





only when “general inflationary 
pressures have ceased and the)! 
structure of prices is on a more | 
stable basis than now prevails.” | 

“How long it will take for this | 
point to be reached is Seceaeatiane | 
to predict,” he said. “Clearly, it/| 
has not been reached as yet. Tax | 
reduction now would add to, rather | 
than correct, maladjustments in 
the economic structure.” 


Hurley to Direct 
Aro Plant Sales 


BRYAN, O.—Appointment of J. 
C. (Tom) Hurley as manager in| 
charge of original equipment sales | 

; for Aro Equip- | 
ment Corp. is an- | 
nounced by J. E. | 
Allen, vice-presi- | 
dent. 

Hurley has| 
served in the au-| 
tomotive and 
farm implement 
industries for 16} 
years in a tech- 
nical and 


d. C. Hurley 


ing all phases of 
lubricating equipment 


Stephenson Bldg., Detroit. 


Swarts Buick Project 


Swartz Buick Corp. has _ been| 


granted a building permit to alter 
its building at 2230 S. Park Ave., 
Buffalo, at a cost of $35,000. 


Station Wagon 


sales | 
capacity cover- | 


problems. | 
He will have headquarters at 908 | 
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ul METAL 


Nps A veins 


Hope Metal Bins _ provide 
quick, orderly expansion for 
parts departments. Patented 
slip-in shelf dividers require 
no bolts, screws or clips. Bins 
shipped built-up according to 
your specifications—ready for 
immediate use. Sturdily con- 
structed for long, rugged use. 
Used by leading auto dealers 
everywhere. Write for folder 
showing various models. 


Early Delivery 
HOPE METAL. 


PRODUCTS, INC. 
1509 Rockwell Ave. 
Cleveland 14, Ohio 












“SILENTIZE with FENDIX * 





THIS DEMONSTRATOR is one of 
the many sales and advertising 


helps that are furnished to 


Fendix* dealers. It is effective in 
the showroom or shop. 


Actually demonstrates to your 
prospects how Fendix, the auto- 
mobile underbody protective 
coating and sound deadener, 
stifles road and driving noises. 
Fendix prevents rusting of fend- 
ers and underbody sheet metal. 


»» » See the Fendix representative or 
write direct about the opportunity that 
“SILENTIZE with FENDIX"* offers. 


A 


THE DAVISON CHEMICAL CORPORATION 


* TRADEMARKS BALTIMORE.3, MO 


REG. APP. FOR 








Bodies and Driver 
Cabs for Jeep 
Vehicles 






$138.50—FOB Cleveland, 0. 
immediate Delivery Anywhere in U.S.A. 


STATION WAGONS INC. 
6619 Euclid Ave. Cleveland 3, OU. 
EEE! 
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memberships, for reasons best 
known to themselves, today have 
no other voice with which to com- 
mand national attention. 

When men in public life, edi- 
tors, radio commentators and 
others desire authentic informa- 
tion about the operating eud of 
automotive transportation, they 
turn to just one source for in- 
formation. That is NADA. The 
reason for this is that by virtue 
of having established a record 
for accuracy and truth, it speaks 
with a voice of authority. 

As for Anderson’s views regard- 
ing the huge organization he now 
heads and his administration plans, 
here is what he said: 

“As to NADA’s ability to do 
things, we need only refer to the 
record it has rolled up during the 
last six years. If ever necessity 
was the mother of invention and 
production, it was in this case. 
When war storms began to engulf 
the dealers, they were left with 
but one friend and protector. That 

was NADA. It was a small and 


obscure association, almost with- 
out funds, and surely without the 
general confidence of the trade it 
tried to represent. But _when gov- 
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AUTOMOTIVE MATERIALS 


RUBBER AND SYNTHETIC RUBBER 
Molded (hard or soft) and Extruded Parts 











RUBBER-TO-METAL 





Detroit Office 


C. J. EDWARDS ° VICE PRESIDENT 
2210 FISHER BLDG. 
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NADA Urges Cooperation 


Calls for United Front in Auto Industry 
To Lick Common Problems 


(Continued from Page 1) 
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CORPORATION 
200 MADISON AVENUE, NEW YORK 16, N.Y. 






ernment heads seemed determined 
to eliminate the retail automobile | 
dealer from the picture, NADA 
alone, like a little David, stepped 
forth and gave battle to the giant 
Adversity. Guided by a few faith- 
ful friends, the organization went 
| forth with little more than a sock 
and a slingshot, and saved a great 
retail industry. 

| “To cinch this point, I ask but 
one question: Where would the 
retail automobile dealers of the 

United States have been today if 
NADA had not carried on for 
them during the war? 

“I might go further and say: 
Where would the sales organiza- 
tions of our factory friends be to- 
day if NADA had not been active 
in keeping dealers’ doors open dur- 
ing the war? 

+ * * 
HAT, however, is past history. 

- NADA having proved its abil- 
ity to do things for itself; now 
comes the challenge of what will 
it do for the industry of which it 
is such an important integral part? 
I mean national and local trans- 
portation. 

“There is a great job to be done. 
Just because the war is ended and 
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NEW FORD EXECUTIVE. Harold T. Youngren (left), Ford vice-president and di- 
rector of engineering, with John Oswald, newly appointed supervising executive of body 
design and styling operations. 
driving, in backing up local en- 
forcement agencies and in demon- 
strating firsthand, case by case, 
how accidents can be avoided, we 
stand far out in front. 

“In none of these fields can the 
average national group—manufac- 


reconversion is under way, do not 
think for a minute that all of the 
parts of the prewar transportation 
machine are going to promptly 
fall into place and start clicking 
normally. Thus far the old machine 
is doing little more than creaking 
and lumbering along. If you don’t | 
believe that, look at your new car 
production figures and your solu- | 
|tion of your labor, tax and other | 
| problems which so vitally affect 
every phase of the transportation 
industry. 


“NADA has recognized the im- 
portance of these postwar prob- 
lems both within and without 
its members’ places of business 
and has gone ahead with all pos- 
sible vigor in attempts to help 
solve them. It not only has given 
advice, counsel and first-hand 
assistance to the salesroom and 
the service departments, but leg- 
islatively it has jumped with 
vigor and understanding into the 
midst of these pressing national 
problems as few other national 
associations. 


“Taxes, labor, budget and all 
other salient national questions 
|have found NADA and its mem- 
bership in there pitching and bat- 
| ting to the best of its ability. Con- ah 
= and the public looks to/| Fs 

A and its membership to help | 
put the nation back on a sound eversible and ts 
and profitable basis, and NADA is 
|not going to let these tried and 
| true friends down. 

+ © + | 

“But to date much of this NADA 

effort still is being extended | 
largely on an individual associa- 
| tion basis. From that standpoint, 
we are doing well, but my plea 
is that the rest of the automotive 
transportation industry join us in 
doing more. Unless we do begin 
operating as a great unit, I am 
afraid transportation generally is 
in for tough sledding,” re | 
declared. 

“Understand me, I insist that 
NADA maintain its identity in "| 
activities. Never for a/| 


Look inside a Heil Pump 
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ADHESION PARTS 


; automobile dealers join up with 


| cog in a big machine. That is not | 


|}and proper care of the vehicle, 


| sults that we can. In teaching safe 


minute would I have the retail | use of these precision-made 


large and powerful groups—that is, longer life. 


financially—and just become a little 
my thought. There is no group These end plates are designed 
larger and more capable of doing 
a national job for transportation 
than the dealers, and we must al- 
ways insist on due recognition of 
that fact. | 

“I do believe, however, that 
we often can cooperate to an ad- 

vantage with other groups, such 
as the manufacturers, to an ad- 
vantage without losing our place 
in the sun. 

“Take in the matter of safety as 
a shining example. None will deny 
that here is almost a virgin field 
for constructive activity. None will 
deny either that NADA and deal- | 
ers are particularly well qualified 
because of their widespread con- | 
tacts to do a safety job that no 
other group can do. For instance, 
in the matter of agitating safe 


Each pump is tested before 


your 





none can render the concrete re- 





Bemis Files Affidavit 

Bemis Motors, Inc., Brattleboro, 
Vt., has filed an affidavit with the 
secretary of state at Montpelier 
listing 200 shares of common stock 
at $25 par value a share to be is- 
sued for cash. The signers were 
Elmer W. Bemis and Osmer C. 
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GENERAL OFFICES 
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turers, safety organizations, high- 
way promoters—get down to grass- 
roots operation as effectively as 
we can. We are in a position to 
render the greatest safety service 
of all—to go directly to the heart 
of the causes of accidents and cure 
them. Most other groups cannot 
do that. They, at best, can only 
plead for safe practices and other- 
wise operate by remote control. We 
can first show the driver how to 
keep from draping himself around 
a tree, and if he disregards in- 
structions, extricate him from the 
tree and put him back on his feet. 
* * + 


+ Al we need to get started on 
“4 this practical work is finan- 
cial assistance. Fortunately, most 
national organizations interested in 
safety have more money than di- 
rect, practical service to offer. The 
answer to that situation is obvious. 
Let those who have the oil grease 
the dealer’s safety machine and 


_| start us on our way. 


“Safety, however, is only one of 
the activities in which we can and 
are willing to be helpful to the 
general transit situation,” Ander- 
son pointed out. 


“I like to think of everybody 
(See NADA, Page 50, Col. 2) 
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. . - another reason why you can rely on 
Heil Hydraulic Dump Units 
for much greater profits 


The heart of any hydraulic system is its pump. That is 
why Heil oil-gear pumps for Heil Dump Units are de- 
signed to provide the utmost safety and dependability. 
They are the product of years of engineering research and 
manufacturing experience. Nothing has been left to chance, 


and you see hardened and 


ground steel gears machined to very close tolerances. The 


parts automatically means 


In addition, the gears run in an oil bath. 
Actually there are only two wearing parts in the pump; 
namely, the end plates between which the gears operate. 


so that they can be reversed, 


They also are easily replaceable. 


release, and must handle 10 


gallons per minute. Yes, the care taken in the design and 
manufacture of these pumps is just one of the reasons why 
Heil Dump Units stay on the job faithfully, year in and 
year out — why they can raise loads as heavy as 24 tons 
to a 50° dumping angle in 10 or 15 seconds. 


When you use Heil Dump Units, 


trucks dump faster, make 


more trips, and require less main- 
tenance, That is why Heil owners 


enjoy greater profits. 
Call on your nearest 
Heil distributor for 
additional reasons 
why Heil Dump Units 
are the best invest- 
ment for you, 


Send for bulletins, 


BH-A2SA 


IL co. 


MILWAUKEE 1, WISCONSIN 





Protest Service Gougers 


Chicago Car Owners Complain of Overcharges 
By Unscrupulous Dealers 


CHICAGO.—Reporting that 
“most responsible dealers operate 
under the fixed price plan,” the 
Chicago Better Business Bureau 
last week disclosed that “a grow- 
ing number of complaints alleging 
excessive charges for automobile 


‘Safety 


(Continued from Page 1) 
training programs initiated at last 
year’s meeting. 

Climaxing the President’s confer- 
ence, Paul Hoffman, president of 
Studebaker, reported that in the 
first year of the three-year safety 
program the fatality rate had been 
cut from 12 to 9.8 deaths per 100 
million miles—a saving of 6,500 
lives, 200,000 injuries and hundreds 
of millions of dollars in property 
damage. 

Admitting that the second third 
of the program will be lots tougher, 
Hoffman called for vigorous action 
on community levels to achieve 
three-fourths of the program this 
time next year. 

Lyman Slack, Packard sales chief 
and head of the National Inter- 
Industry Safety Committee, _re- 
ported that progress has been slow 
in mobilizing dealers in automo- 
biles, oil and tires but that the pro- 
gram is accelerating. 

Slack said in a broadcast that 
the lives of 10,000 Americans can 
be saved this year through wide- 
spread participa- 
tion in the action 
program of the 
Highway Safety 
Conference. 

Speaking as 
chairman of the 
National Inter- 
Industry Safety 
Committee — or- 
ganized jointly by 
the automobile, 
petroleum and 
rubber industries 
-—he warned that 30,000 Americans 
would be killed and hundreds of 
thousands injured in traffic acci- 
dents during 1947. 

Economic losses resulting from 
traffic accidents in 1947 will ag- 


Lyman W. Slack 


Slack pointed out that 6,500 lives 
were saved last year as a result of 
the response to the action pro- 
gram, but he warned the oppor- 
tunities for traffic accidents are 
growing day by day. 

“We have had ample proof in the 
past. year that sound safety prac- 
tices can be used to control traffic 
accidents,” he said. 


AUTO BOOKS 


That Should Be in 
Every Dealer’s Library 


These books should be in the library 
vallable 


knowledge they contain will be valu- 
able when the ‘‘chips are down’’ and 
real competition arrives. 


AUTOMOTIVE MECHANICS. Wm. E 
Crouse. A comprehensive and basic course 
on the subject of fundamental automotive 
mechanics. Cloth binding, $4.50 postpaid 


DETROIT IS MY OWN HOME TOWN. 
Malcolm Bingay. A story of Detroit and 
sidelight history of the fabulous motor 
car business. $3.75 postpaid. 


FABULOUS HOOSIER. By Jane Fisher. 
A story of Carl Fisher, early pioneer of 
the automotive industry. $3 postpaid. 


FASTEST ON EARTH. By Capt. George 

Complete history of every land 
Paper-bound, $2; cloth-bound, $3. 
FLOYD CLYMER’S MOTOR SOCRAP- 
BOOKS. Order Edition No. 1, 2 or 3 in 

cover, $1.50 each. Deluxe cloth- 
bound, $2.50. Steam-car edition, $2, or 
cloth-bound, $3 postpaid. 


HENRY FORD—HIS LIFE, HIS WORK, 
HIS GENIUS. By Wm. A. Simonds. Re- 
printed by Floyd Clymer. Deluxe edition, 
$4 postpaid. 


INDIANAPOLIS RACE HISTORY—1909 

TO 1946. 852 pages, 1,000 illustrations. 

Deluxe edition, $5 postpaid. Paper bound, 

$3.50. 

LABOR MONOPOLIES OR FREEDOM. 

By John W. Scoville. Popular edition, $1 
paid. 


MOTOR MEMORIES. A saga of whirling 
by Bugene W. Lewis. $3.50 post- 


BOOK DEPARTMENT 


AUTOMOTIVE NEWS 


a sO 





repairs” is reaching its office from 
car owners. 

“In some garages, a manipulated 
overcharge has become a petty 
racket,” the CBBB stated. “The 
come-on method employed is old 
and simple, a combination of slick 
salesmanship, padded work orders 
and bulldozing. 

“All this is helped along by the 
fact that the average car owner 
has not yet learned to distinguish 
between an elastic estimate, which 
opens the door to excessive over- 
charges, and a fixed contract price 
which would close that door. 


“Unbelievable as it may seem, 


it is common practice for car own- | 
order forms— | 


ers to sign blan 
even blank promissory notes if the 
bill is to be financed.” 


The bureau cited cases of $80 to 
$90 charges where owners had been 
given to understand that the cost 
would run approximately $40. 

As a corrective measure to pro- 
tect motorists, the bureau urged 
that they sign only filled-in orders, 
with prices itemized, and then to 
insist upon being given a copy of 


the order bearing their signature. | 


“NADA 


(Continued from Page 49) 


in automotive transportation as 
members of one family. I see the 
cooperative spirit operating to 
great advantage in other lines 
of industry. Why should it not 
work in ours? It will, of course, 
if we have the good sense to 
adopt and apply it. 

“Too long, in my opinion, have 
automotive manufacturers and 
dealers followed a stand-offish and, 
perhaps, even a belligerent atti- 
tude toward one another. 

“I never have been able to see 
the sense of dealers throwing rocks 
at manufacturers’ office windows 
and expecting to be invited in for 
round-table conferences on im- 
proved business relations. 

“Neither have I been able—par- 
ticularly in recent years—to un- 
derstand why some manufacturers 
seem to hesitate about inviting the 
retail members in their family in 
for a family conference. 


* + * 
“\ AYBE this situation has been 
-~"4 due, in part, to the lack of 
manufacturer conviction that 
NADA and the dealers really were 
adults. When I look at some of 
our past ill-advised activities, I 


can understand some reason for | 


this attitude. But I also insist that 


our record during the war period, | 


at least, justifies our claim that 
we are big boys in long pants now 
and we think we might contribute 
something helpful at the counsel 
table. 

“That brings me around to my 
ambition to be of service to my 
industry during my term as presi- 
dent of NADA. I want to do three 
things. They are: 


‘l 


which will be described 
series of articles by AUTOMOTIVE 
News. 


“© I want to see NADA and deal- | 


ers take their proper place as 
grownups in the national industrial 
and social picture. 


“3 I want everybody in the au- 

tomotive transportation busi- 
ness—manufacturers, dealers, 
employes, national associations— 
to join hands in the common 
cause of making our industry the 
national leader as a necessary 
utility that it should be. 


“The people of the United States | 
are looking directly at us and ex- | 


pecting us to do a job that is not 


being done. If we disappoint them, | 


we should prove ourselves un- 
worthy of their confidence. 

“If we do this job, we will have 
demonstrated to all that we have 
the ability and willingness to do 
things which they think and hope 
we possess. 

“A good confidence builder would 
be to show our friends without de- 
lay that we, as an automobile fam- 
ily, have confidence and trust in 


I want to improve the direct | 
dealer service now being pro- | 
vided by NADA headquarters, | 
in this | 


i 


HELP WANTED 


Kindly Acknowledge 


Advertisers availing themselves of this 
Want Ad Section are requested to ad- 
vise all respondents if and when their 
wants have been fulfilled. A post-card 
will do and your courtesy will help 
us maintain the present high regard 
which this department enjoys. 
AUTOMOTIVE NEWS 


ACCOUNTANT, OFFICE MANAGER—Ex- 
cellent opportunity for young man with 
good education and accounting experi- 
ence. Automobile agency with several 
branches expanding. Need expert ac- 
counting and tax man. Salary open. 


SALESMEN—Manufacturer woven plastic 

seat covers desires representation. North- 
Southern States open. 
246 Fifth, New York 


ern, Western, 
Write 
City. 


Decco Co., 


| 
Davis Motor Company. Sherman, Texas. 
| 


WANTED 
Two Used Car Salesmen 


Excellent opportunity with one of the 
| largest volume used car dealers in Metro- 
politan New York area. Must be capable 
used car men, experienced in large volume 
| sales. Salary plus profit sharing arrange- 
ment. Splendid, well trained pleasant or- 
ganization. We will cooperate in every 
|; way with men who can qualify for this 
|} opening. All replies strictly confidential 
| For interview, write or phone for appoint- 
}ment. 8S. R. Benson, c/o Queens Auto 
| Mart, 138-10 Hillside Avenue. Jamaica, L. 
l. Phone Jamaica 6-6481, Jamaica 6-0106. 
Give full resume of past experience and 
reference. 


SERVICE MANAGER by _ metropolitan 
Buick dealer Great Lakes district, Ohio. 
Progressive, active, well experienced 
man of good character with ambition to 
make money. New modern plant with 
best of facilities. Dealership established 
25 years. Your application held in strict 
confidence. Give complete history. Box 
1794, c/o Automotive News, Detroit 26 


WE CAN PLACE a young between 
the ages of 25 and 30 in the distribution 
end of our sales department. Here is an 
opportunity to secure experience in sales, 
marketing analysis and trends. This 
position is open in Detroit. Applicants 
will find accounting experience or book- 
keeping to be an asset. Please address 
all correspondence to Box 1807, c/o 
Automotive News, Detroit 26. 


HERE IS AN OPPORTUNITY for a young 
man with a Detroit company who knows 
parts book compilation and has had parts 
counter and dealer solicitation experi- 
ence. Box 1808, c/o Automotive News, 
Detroit 26. 


MODERN, AGGRESSIVE DISTRIBUTOR, 
with 1,000-car retail division, requires 
sales manager with similar qualities plus 

| experience, vision and initiative. Must 

| be well based in all phases of automo- 
| tive sales and have leadership qualities 
necessary for achieving high performance 
of individual salesmen. Only those with 
proven A-1] past achievement need apply. 

Send photograph and give full details in 

first letter. Replies confidential. Box 

| 1802, c/o Automotive News, Detroit 26. 


| SXPERIENCED AUTO UPHOLSTERER— 
Shop now in operation. With established 
auto dealer. Harsin Motor Co., La Junta, 
Colorado. 


“ARTS MANAGER and merchandiser for 
large dealer in the middle west. Appli- 
cant must have thorough knowledge of 
Ford parts and capable of doing an ag- 
gressive wholesale and retail selling job 
He will have $100,000 inventory to work 
with and every possible help from the 
management to do a successful job. Sal- 
ary open. Write giving full details in 
first letter; replies will be held in strict- 
est confidence. Box 1804, c/o Automotive 
News, Detroit 26. 

SERVICE MANAGER for an aggressive 
dealer in high price and medium price 
line of cars. Applicant must be experi- 
enced in Ford, GM or Chrysler products. 
He must be energetic, imaginative 
and able to handle personnel. The man 
we prefer is between the ages of 28 and 
38, married, and is prepared to move to 
the finest and cleanest city in the middle 
west. Shop is fully manned and has lat- 
est equipment; at present handling $15,- 
000 customer labor per month. Organ- 
ization is progressive; the salary is open. 
In reply, state age, experience, salary 
desired, availability date. Replies will be 
held in strictest confidence. Box 1805, 
c/o Automotive News, Detroit 26. 


ACCOUNTING EXECUTIVE to supervise 
accounting for large Ford agency and 
affiliated corporations in Southern city 
of approximately 100,000. This position 
offers excellent opportunities to a quali- 
fied person. Compensation commensur- 
ate with experience and ability. Details 
as to age, education and experience 
should be submitted in replying. Box 
1789. c/o Automotive News, Detroit 26. 


PORKEMAN—Capabie of taking complete 
charge of shop in wholesale automotive 
parts house located in northern Michi- 
gan. References confidential. Will ar- 
range interview. Box 1791, c/o Auto- 
motive News, Detroit 26. 

POSITION WANTED 


TWENTY-FIVE YEARS' EXPERIENCE 
as Service Manager and Factory Repre- 
sentative with Cadillac and Oldsmobile. 
Only complete charge of Service and 
Parts Departments with established deal- 
er considered. Box 1810, c/o Automotive 
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POSITION WANTED 


SALES MANAGER-MANAGER. 16 years 
Chevrolet experience. The kind of right 
hand man dealers need. Thoroughly fa- 
miliar salesman training, closing, ap- 
praising, present used car merchandis- 
ing. Family man. Very trustworthy. 
Box 1788, c/o Automotive News, De- 
troit 26. 


DETROIT REPRESENTATIVE. Colonel, 
regular Army Air Corps, retired, age 
38, West Point 1930, wide contacts 
among automotive executives in Detroit 
and vicinity, wishes permanent sales 
opportunity. Willing to gamble on his 
ability to make good. Starting remun- 
eration moderate. Wire or write Box 
1787, c/o Automotive News. Detroit 26 


SALES OR SERVICE REPRESENTATIVE 
—-22 years’ experience in the automotive 
field, 17 years mechanical, 5 years sales 
of parts and equipment. Presently em- 
ployed as a salesman, well acquainted 
with dealers throughout the N. J. and 
Penn. territories. Connection with large 
well established firm desired. Box 1801, 
c/o Automotive News, Detroit 26. 


SALES OR GENERAL MANAGER, pre- 
fer Ford with opportunity later buy part 
interest. Veteran, age 29, wholesale, re- 
tail experience, present supervising sales 
24 dealerships Latin America for major 
manufacturer. Write Box 1784, c/o Au- 
tomotive News, Detroit 26. 


MANUFACTURER’S REPRESENTATIVE 


EXCLUSIVE TERRITORIES for men now 
calling on automobile dealers to pro- 
mote a nationally recognized poster pro- 
gram for increasing dealer service sales. 
Real opportunity for additional earnings 
without interference with your regular 
work. Write giving full particulars, pres- 
ent affiliations, territory covered and 
number of dealers you contact. Van 
Houten - Rankins, Incorporated, 1020 
Dime Bank Building, Detroit 26. 


NEW LINES WANTED 


SALES ORGANIZATION that covers the 
state of Florida are interested in items 
for exclusive sales in this state. Address 
c. E. Sturm, 1707 Asher St., Orlando. 
Fila. 





DISTRIBUTORS WANTED 


ATT: JOBBER SALESMEN & MFG. REP. | 


We are assisting men with following to 
establish themselves as our distributors, 
product sells to automotive, farm and 
industrial trade, others are earning $200 
weekly in small area. Box 1809, c/o 
Automotive News, Detroit 26. 


DISTRIBUTOR 


to handle manufacturer’s line of 
quality automotive finishes. State 
territory covered. All replies confi- 
dential. 
Box 1799, c/o Automotive News 
Detroit 26 


BUSINESS OPPORTUNITIES 


ATTENTION FRAME STRAIGHTENING 
and Wheel Alignment Men—Get in busi- 
ness in town of 12,000 with no com- 
petition. Business well established in 
northeastern Ohio. Buyer can live in one 
of two apartments in building, business 
and building can be purchased for actual 
worth. Owner has other interests. Jones 
Motor Sales, Conneaut, Ohio. 


FOR SALE—Automobile dealership, one 
of most popular lines autos and trucks. 
Iowa county seat town, about 15,000 
population. Around $75,000 required. 
Write Box 1782, c/o Automotive News, 
Detroit 26. 

BUSINESS FOR SALE 


DEALERSHIP AND LARGE REPAIR 
business for sale—-Located in middle 
west city of 140,000. Parts sales and 
body repairs a big item of income. Net 
1946 profit (before income taxes) $21,500. 
Will sell for $40,000 which is less than 
value of parts and shop equipment. Will 
give 5-year lease. Over 10,000 sq. ft. of 
floor space. A bargain for a successful 
going business. Owner in poor health. 
Box 1797, c/o Automotive News, Detroit 
26. 

PARTNERSHIP AVAILABLE 
INTEREST new car agency in 

Good building and showroom. 
equipped shop and parts 

department. Your investment will pay 

out in a year. $30,000 needed or will 
take paper for part. Box 1806, c/o Auto- 

motive News, Detroit 26. 


DEALERSHIP WANTED 


WANT TO BUY Ford or Chevrolet con- 
tract in the South. Will pay cash for 
150 to 300 car deal. Prefer to lease real 
estate. All replies confidential. Box 
1790, c/o Automotive News, Detroit 26. 


CHEVROLET DEALERSHIP WANTED— 
Will pay cash, plus bonus for good will, 
for Chevrolet dealership, 150 to 400 car 
contract, provided franchise can be 
transferred. All correspondence strictly 
confidential. Box 1781, c/o Automotive 
News, Detroit 26. 


DEALERSHIP FOR SALE 


GARAGE AND AGENCY located on US 
31 and US 55 on the outskirts of Manis- 
tee, Mich. Kaiser-Frazer and Reo agen- 
cies, owners will release their franchise 
subject to factory and distributor ap- 
proval. Excellent repair business. Newly 
constructed 50x80 building of modern 
design. Included are over $5,000 worth 
of brand new tools and equipment. $27,- 
090 plus merchandise inventory. W. B. 
Taylor Co., Realtor-Builder, 4031 8. US 





HALF 
Cleveland. 
Completely 





DEALERSHIP FOR SALE 


DEALERSHIP FOR SALE—Subject to dis- 
tributor approval. Kaiser-Frazer agency 
doing good business, located on three 
main highways and main street of tourist 
and payroll town. A fast growing busi- 
ness, will sell for inventory . . . approxi- 
mately $18,000. Wire or write Glen Oden, 
Carlsbad, New Mexico. 


TRUCK DISTRIBUTORSHIP, located in 
east Texas. Showroom, parts room, re- 
pair shop. New car dealership available. 
Also good used car operation. Reason- 
able lease. Good reason for selling. For 
quick disposal, $9,500 cash. Box 1780, 
c/o Automotive News, Detroit 26. 


DEALERSHIPS AVAILABLE 


BRITISH AUSTIN 


DEALERSHIPS AVAILABLE 


Immediate Delivery on 
1947 Models 


WRITE, WIRE, OR PHONE 


J. L. Green, Ine. 


1920 Broadway New York 28, 
TRafalger 7-4056 


N. Y¥. 


NEW CARS WANTED 
WANTED—1947 Cadillac convertible coupe 
or sedan, new. Write, wire or phone 
price. Anderson Auto, Peoria, Illinois. 
CALIFORNIA dealer wants 1946 and 1947 
model cars from dealers who are able 
to make delivery to Los Angeles. For 
particulars telephone Buster Keiley at 
PRospect 1225 or write 1225 South Fig- 
veroa St., Los Angeles, Calif. 


USED CARS WANTED 


WANTED! 
Late Model NASH Cars! 


New York or New England Dealers 


Call COLLECT Gaspee 4848 


Dave Cashman 
ALBRIGHT MOTORS 


119 Snow St. Providence, R. I. 


USED CARS FOR SALE 





AUCTION AUCTION AUCTION 


BUY YOUR CARS 
AT YOUR PRICES 


A new type wholesale auction of 
automobiles is now being operated 
by Ed Hough (formerly with R. S. 
Evan), in Philadelphia, Pa., 3900 
North Broad St. You can buy one 
or two hundred cars. All makes 
and all models. Shipping arrange- 
ments made on request. Sales held 
every Tuesday and Friday at 12 
noon, all dealers cordially invited. 


ED HOUGH 


Automobile Auctioneers 
CASH FOR YOUR CAR 


BONDED BONDED BONDED 


AUTOMOBILE 
AUCTION 


28 MILES FROM CHICAGO 
LOOP 


% Mile East of Illinois State 
Line on Route 30 
EVERY FRIDAY 11 A.M. 


Strictly Wholesale 
Dealers Buy—Dealers Sell 


PAT PATERSON, Auctioneer 
Dyer Auto Auction 


Phone 4111 Dyer, Ind. 
Res.: Lansing, Ill., 730 
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AUTO AUCTION 


Every Thursday, 12 Noon 
Dealers Only 
Sale Fee $5 Phone B-781 | 


Hometown Sales & 
Service, Inc. 
J. B. LEATHERS, Manager 


American Legion Grounds 
Oxford Highway Durham, N. C. 








AUCTION 


For Dealers Only 
EVERY MONDAY 


Schaefer-Connell Co., Inc. 








“CAR AUCTION 


EVERY SATURDAY—1 P.M. 


$10 Sold—$2 Unsold 
Toledo Car Auction 


2802 Summit St. 
TOLEDO, OHIO 
PO 7021 Sat. 








WHOLESALE 


250 CARS—’47 to '39 | 
ALL MAKES AND MODELS 
Large Selection of Late 
Model Convertibles 
| 


IRVIN SACHS 
4589 Chestnut St. 
PHILADELPHIA 39, PA. 
_ Phone or Wire Allegheny 4-4450 
‘hiladelphia’s Largest Used Oar Dealer’’ 


aS SDEL C-70-S 200° W. B. 
ch Pah nd oll field body ineluding 
winch. Approximately 27,000 miles. 
Priced to sell with or without body. 
Laurel Equipment Co., Laurel, Miss. 


AUTOMOBILE 
DEALERS ATTENTION 


For dealers only. Plan to attend one 
of the greatest automobile auctions in 
the land today at Joplin, Mo. The 


crossroads of America, where 66 and 
71 highways cross and the East meets 


thé West. Auction every Friday rain 
or shine. Inside sale, always over 300 
automobiles to choose from each sale. 
Owned and operated by, 


Col. Joe H. Burtrum 


1610 E. 7th St. 
JOPLIN, MISSOURI 
Phone 4600 























AUTO A 












Going at FULL 


TUESDAY & 


| RAIN OR SHINE, SALE HELD 
| 


Our reputation is your guaran- 
tee for HONEST, IMPARTIAL, 
EFFICIENT SERVICE. 


1011 N. Pennsylvania St. 








| 7150x20 tires, dual rear, and includ- 






| The WORLD'S Finest 


(FOR DEALERS ONLY) 


“Pat” Patterson, Auto Auctioneer, Sells a Car 
Every 70 Seconds 


WE GUARANTEE EVERY CAR 





Sales Start 12 o’ Clock Noon C.D.S.T. 


STUART & RAMP, INC. 


INDIANAPOLIS, INDIANA 


AUTOMOTIVE NEWS, JUNE 23, 


USED CARS FOR SALE 
AUTO BUYERS—Best wholesale déal a' 








I NEED a cab for 1941 government auto 








LEO ADLER, INC., DeSoto-Plymouth, car, 4x4, C.O.E. 4-5 ton. Contact Bill 
3000 Fenkell, 7 blocks east of Livernois. Wilkinson, Box 116, Ocala, Florida. 
Detroit, Mich. UN. 3-7400. 

TRUCKS FOR SALE 
We have on hand and can deliver 88/ CHEVROLET 2-TON C.0.E. tow truck 


many clean 1939 to 1947 cars that you 
want anywhere in the United States. 
Wholesale List of Cars and Prices Mailed 
Weekly on Request 
SAM GREENFIELD 
Automotive Merchandiser in Cleveland 


complete with Holmes body and wreck- 
ing crane. Two speed axles, etc.. com- 
pletely refinished, A-1 condition. White- 
Allen Chevrolet, 442 N. Main, Dayton, 
Ohio. HE 4611. 


For Over 27 Years FOR SALE, GOOD WRECKER — 1941 
6619 Euclid Ave. Phone HE. 0231) Chevrolet, dual tires, Tulsa winch with 

Cleveland 3, Ohio new cable, I-beam steel booms. $1,675, 
—$—$—_——————————————————————— complete. Located in southern Illinois. 








Will deliver for expenses. Box 1800, c/o 


BUSES FOR SALE Automotive News, Detroit 26. 


FOR SALE—One 1947 Americoach school 
bus mounted on 194” Ford chassis. Im- 





FOR SALE—2,000-gallon transport, new 


edia be ‘er Motors, Inc., trailer, 900 tires, two compartment with 
3 a <= Massillon, Ohio. pump and hose. 1945 Ford tractor, new 
Phone 2-1545._ condition, unit enameled red. $2,500. Joe 





Walker Co., Rushville, Ind. Phone 2556. 


BRAND NEW CHEVROLET—Long 
two-ton truck, Grico tandem axle, 
drive with large oil field body. Large 
winch, air brakes. Will sell without body 
or winch. Price $6,900 complete. Dis- 
count to dealer. Greenlease-Moore, Inc., 
400 N. Walker, Oklahoma City. 


SEVERAL NEW Chevrolet bus chassis 
built in 1947, model 6702, 195” wheelbase 
with 750x20, eight-ply tires, located mid- 
west area. Box 1798, c/o Automotive 
News, Detroit 26. 


Ww.B. 
dual 





NEW FWD SU Model 4 Wheel Drive—|. 
100 NEW 194” WB Ford Winch with 300 ft. 1” cable (winch 
works from rear front or side of chassis), 
Bus Chassis wood dump body with hoist. Priced to 


move. Phone Portville 3631. Kayes Motor 
Sales, Inc., Portville, N. Y¥. 


PARTS WANTED 


WANTED—Rear deck 
1941 Buick Series 51-C. Convertible Phae- 





ing all standard factory equipment. 


Liberal discount on quantity pur- lid complete for 





chases. 
ton, super four door. Bakers Garage, 
WIRE, WRITE OR CALL Wadesboro, N. C. 
. WANTED—Complete sedan body, perfect 
Superior Coach Sales Co. throughout, 1936 Chrysler, Model C8. 
Lew Cohen, 265-267 S. 62nd St., Phila- 


23385 N.W. 12th St. Phone 5-3538 
Oklahoma City 7, Oklahoma 


delphia 43, Pa. 


WANTED NEW PARTS for surplus ve- 
hicles—Dodge W-X51 %-ton 4x4, GMC 
CCKW-353 6x6 2%-ton, Mack models 
NR13 and LMSW International 1-ton 
pickup, 3-ton 6x6 cargo carriers, radiator 
cores, oil seals, transmission, front and 
rear end parts. KAUAI MOTOR COM- 
PANY, LTD., KOLOA, KAUAI, HAWAII. 





TRUCK EQUIPMENT FOR SALE 


a NERA 

NEW 750 GALLON TANK BODIES with 
complete fittings for' mounting, Heil 
manufacture, all welded. Two compart- 
ments, 375 gallon each. 10” manhole 
cover w/lock, 2” faucet, 1” hose, front 
and rear mudguards, tail and stop lights, 
two 5-gallon cans. Use on 158” to 164” 
wheelbase truck, dimensions 135”x95”x 
60”. Weight empty, 2,200 pounds. Weight 
crated for shipment, 3,533 pounds. $225. 
FOB Hillsboro, Illinois. 50% w/order, 
balance COD. Gudder & Appleton, Hills- 
boro, Illinois. 


ATTENTION 
Authorized Truck 


Dealers 


Have You Seen the New 
Revolutionary 


PICKUP DUMP? 
An automatic, hydraulic hoist 


PARTS FOR SALE 








PONTIAC 
Parts Wholesaler 


Thousands of items in stock. Prompt 
courteous treatment. 25% Discount to 
dealers on regular discount items. We 
ship everywhere. We can help you. 


THOMS PONTIAC 


Phone Forest 8992 
5225 Delmar Bivd. 
ST. LOUIS 8, MO. 





designed to fit practically any 
‘pickup’. Controlled by finger-tip 


lever in cab. Easily installed; 
easy to operate. Economically 
priced. Write for descriptive lit- 
erature. 

Sold only through authorized 
truck dealers. Some distributor 
territories open. 

Manufactured by 


National Truck 


Equipment Co. 
227 Madison St., Waukesha, Wis. || 3705 Carnegie 
CLEVELAND, OHIO 


NASH PARTS 


LARGE STOCK OF MECHANICAL 
AND BODY PARTS 
Out-of-town Mail 
Orders Filled 
The Same Day 


25% DISCOUNT TO DEALERS 


NASH CENTRAL 
MOTORS INC. 








WHOLESALE! 


CLEAN LATE MODELS! 
Come to 
MURPHY MOTORS, INC. 
2233 Delaware Ave. 


BUFFALO, N. Y. 
Riverside 8470 





UCTION 











GENUINE FORD PARTS—What you want 
we have. Orders filled the same day. 
Clem Davis, Inc., 901 E. Michigan Ave., 
Jackson, Michigan. 


BLAST Every 


WEDNESDAY 


INSIDE MODERN BUILDING 


CONTACT US 
FOR ANY FORD PART 


Cluster Gears 
91A Fans 
Cowl Moulding Type Mirrors 
Backup Lights 
Sleeves 








ne " Pistons 
‘all any bank or finance com- Throwout Bearings 


pany in Indianapolis for ref- 
erence. 


IF WE DO NOT HAVE IT, 
WE WILL GET IT FOR YOU 


Harold Turner, Inc. 
Authorized Ford Sales and Service 
464 S. Woodward Ave. 


Birmingham, Mich. 


TELEPHONES—Birmingham 3650-3651 
Detroit Elmhurst 5984 


Riley 8781 













a 












1947 





COMPLETE STOCK genuine Studebaker 
parts, new motors. We ship anywhere. 
Osage Sales Company (authorized Stu- 
debaker dealer), 3905 South Grand 
Bivd., St. Louis, Mo. 

WHOLESALE PONTIAC PARTS. Ample 
stocks of scarce parts. Front end and 
body parts for all models. Prompt ship- 
ment. 25% discount. Walter H. Schultz 
Pontiac, 16-20 Passaic St., Trenton, 
New Jersey. 








Ford trucks and passenger cars. Assem- 
blies ready for immediate shipment. 
Michigan headquarters for genuine Ford 
parts. Bob Ford, Inc., 14585 Michigan, 
Dearborn, Michigan. 


UICK, PONTIAC, INTERNATIONAL 
TRUCK. Firestone products. Large stock 
parts and accessories, prompt shipment. 
discounts to dealers and independent ga- 
rages. write or wire. Finger 
Phone 1849-1850, Borger, 


DODGE DEALERS, Body Shops, ick- 
ers—New Dodge windshield cowls 797170 
and flat cowls 797180. Sacrifice. Murray 
and Lauterbach, Lebanon, Ohio. 


DE NEG SPA PLUGS. Retail 85 
cents, get acquainted price, box 10 de- 
livered, $4.50. Superior product, thou- 
sands in use. Easy starting, less gas 
used. Guaranteed 99% foul proof in 
normal motor. DeNeg Chemical Co., 314 
Watts Bidg., Birmingham, Ala. 


NEW CADILLAC ENGINE. Complete, 
price $695 FOB Miami. Write or wire 
Great Southern Auto Supply, 22 N. W. 
20th St., Miami, Florida. 


FOR THE BEST 
FORD PARTS SERVICE 
Write, Wire or Telephone 


ED MAHER, INC. 
Ford Parts Distributor 
DALLAS, TEXAS 











TUBULAR 
GRILLE GUARDS 


Highest Chrome Finish 
Completely Guaranteed 


M. J. LANAHAN, INC. 
30 E. 26th Street 
CHICAGO, ILLINOIS 








SHOP EQUIPMENT FOR SALE 





lot. 
cabinets 18” deep, for inventory control. 
Good as new, price $35 for the lot. 


McGill Motors, Ford Dealer, Indiana, 

Penn. ° 
GLOBE FREE WHEEL HOIST, never 

used, hydraulic type, self contained 


tank. Cost $375, take $300. Anderson 
Auto, Peoria, Illinois. 

CHEVROLET 37-47 oil pan checking 
gauge, Kent-Moore price over $20 each. 
War surplus 90 lot $2 each, 10 lot $3 


51 





MACKS—E. F. 84-102-120 
tires. Late models, rebuilt. Whites WA14, 


CA 825x20 


20-22—1941-42, rebuilt. Brockway, '41, 
model 166, rebuilt, 19-foot frame, 1000x 
20 tires. GMC Model 403-453, 12 foot 
1941, 825x20 tires. Closed bodies. Side 
doors, as is. Box 1777, c/o Automotive 
News, Detroit 26. 


NEW 2,000 GALLONS ARMY SURPLUS 
gasoline trailers. Priced for quick sale. 
Write, wire Box 252, Gladewater, Texas. 

NE AN ILERS, Lufkin built, 20 
feet long, vacuum brakes, tires, 
built for hauling beverages, groceries or 
can goods. Wholesale price of $1,275 
each lots of two or more. Federal 
Truck & Equipment Co., Houston, Tex. 


AUTO EQUIPMENT FOR SALE 


: 





TOW PILOT—$17.50 
(Dealers) 


Complete with Guide Cables 
Tow Bar Sales Company 


FACTORY DISTRIBUTORS 
100 S. Clinton St. Chicago 6, Til. 





TIRES FOR SALE 


TRUCK DEALERS, ATTENTION! — We 
carry the largest stock of used and re- 
capped truck tires in Pennsylvania. All 
perfect, no repairs. Plenty of 750x20, 
825x20, 900x20, 1000x20, 1100x20, 1100x- 
22, 1000x22, 11x24, ete. Will ship any- 
where. All inquiries promptly answered. 
Rubber Products Co., 3145 Penn. Ave., 
Pittsburgh 1, Pa. ATilantic 7813, AT- 
lantic 7967. 


WILL TRADE 

SELL OR TRADE Fairchild PT-26 air- 
plane, valued at $2,200, for late model 
auto. Less than 400 hours total time 
since new. Complete blind flying instru- 
ments, cabin enclosure, night flying 
equipment. Beautiful, fast and econom- 
ical ship in perfect condition. Tribble 
Aeromotive, Box 248, Kenosha, Wis. 

ACCESSORIES FOR SALE 

BEAUTIFUL TAILORED satin-twill seat 
covers installed in your own garage. We 
furnish samples, you take orders. 10 day 
delivery. Tuffy Seat Cover Co., 2506 8S. 
Michigan 8t., South Bend, Ind. 


MISCELLANEOUS 
REX 14-S, 3-sack cement mixer, 4-cylin- 
der LeRoi motor. Good condition. $375. 
Greene Motor Co., Linesville, Penn. 


BRAND NEW 1947 British built 125cc 
motorcycle. Packed two in crate, spe- 
cial while they last. Two or more 
$239.50. T. & H. Motors, DeLand, Fila. 


ENGINE REBUILDING—Crankshaft 
grinding and _  metalizing. John P. 
Hughes Motor Co., Inc., 800 Commerce 
St., Lynchburg, Virginia. 


DO YOU HAVE AN 
EMPLOYES’ HOUSE ORGAN? 
Active newspaperman in Detroit can take 
on the work of getting out a smart, breezy 
magazine for you, whether you have 100 
employes or 5,000. Will start the project 
or pick up from here on in. No obligation 

for inquiry. 
Box 1803, c/o Automotive News 














each, sample $5. Sanford Chevrelet, Inc., Detroit 26 
Margaretville, N. Y. 
CHRYSLER DEALERS! 


We have oil filter cartridges for the 1946 and 1947 Chrysler. 
Replaces Mopar No. 1128887—Western Filter Pack No. 1330 
$1.05 Net — up to 48 
-98 Net — up to 120 
-80 Net — 120 or more 
Check your stock. Ask your parts manager. Immediate delivery. 
First line filters. Very scarce. Guaranteed. 


BLAUSHILD MOTOR CO. 


15811 Kinsman Road 


Cleveland 20, Ohio 





To Mr. Used Car Dealer 


send you the facts. 


NATIONAL USED CAR 


FLASH !! 


(who has not already joined NUCDA ): 


If you are in this business to stay and you are 
not a “‘fly-by-night”’, let us tell you why 
dealers have joined our Association. Just tear 
off this corner ad and mail it to us. We will 


1028 Connecticut Avenue, N.W. 
WASHINGTON 6, D. C. 


“Meet me in St. Louis, Louie” 


'SEPT. 18-19 NUCDA CONVENTION 


enscaeninigitaal 


DEALERS ASS’N, Inc. 









A MUST FOR EVERY SALESMAN, EVERY DEALER 


RAM ou 


5 NEW 
ar FEATURES! ~ 
| AND PLENT ORE, TOO.. 


* an “AS-IS” COLUMN 


(CALLED “MAXIMUM VALUES” IN WESTERN EDITION) 


INSURANCE SYMBOLS 


* TABULATED MOTOR AND SERIAL 
NUMBERS 


o 
. 


* NEW CLEAR EASY-TO-READ 
TYPE 


*« RETAINS ALL FAMILIAR | 


{ 


FEATURES . . UP-TO-THE-MINUTE 
REVISIONS 1 


; NO OTHER GUIDE GIVES YOU ALL THESE FEATURES 
QUANTITY PRICE SCHEDULE: aiececthe 


1 Annual Subscription ....$ 6.00 
2 " — Subscriptions.... 11.50 
ae . .... 16.50 £ 
4 .... 21.00 

5 .... 25.00 : 
eo ay ae 
7 
8 
9 


Gentlemen: 

Please enter my order for subscriptions to the 
N.A.D.A. Official Used Car Guide. My remittance is 
enclosed. 

.. 31,50 § 
.. 34.00 K 


AUTOMOBILE DEALERS 
GUIDE COMPANY 


714 West Olympic Boulevard, Rm. 601 
Les Angeles 15, California 


or more Annual 
Subscriptions ...each 4.00 A 
These rates effective only a 

on subscriptions mailed to ff 
one subscriber. te 


g 


(for orders from Ariz., Cal., idaho, Nev., 
Ore., Wash., and Utah) mail to: 


NATIONAL AUTOMOBILE beaters & 


USED CAR GUIDE COMPANY 
1026 17th St., N.W. Washington 6, D.C. 


NATIONAL 
USED CAR 


mail 








